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•  CE hours that fly by, with 70 of the brightest minds in 
chiropractic

•  Take your pick of class setting: intimate breakout 
sessions or large rapid-fire panels

•  Top tier staff training are half price when registering 
with their doctor

•  Topics cover the full gamut of chiropractic practice, 
with everything from philosophy and adjusting 
technique to diagnosis and every treatment modality 
imaginable, plus a success track

•  300+ exhibit socially distanced expo featuring all 
of the latest services and products at exceptional 
convention discounts and drawings galore, including 
$10,000 in cash prizes

Visit TheNationalChiro.com for:

VIDEO 
Previews

The
EXPERIENCE

The  
EXPERTS

Online
REGISTRATION

Up-to-date
INFORMATION

• Engaging CEs approved 
in 45 STATES

TheNationalChiro.com

• 300+-exhibit socially 
distanced expo

• 70 top presenters

CREATE THE 
PERSONALIZED  
EXPERIENCE THAT 
IS BEST FOR YOU!

10 CHANCES 
TO WIN A 1/2 
PRICE ROOM

Register by 7/30

FCA has hosted 
5 SAFE + STRONG, 
LIVE + VIRTUAL 
events since October of 2020.  
The National 2020 held last November 
was a triumph as 50 presenters, 1,600 
attendees and over 200 companies 
in 330 socially distanced exhibits 
connected to support the chiropractic 
industry and each other. We can indeed 
connect, learn and have fun with the 
necessary protocols in place. Join us 
and see for yourself!

NEXT  
LEVEL 
SOLUTIONS

FULL VIRTUAL EVENT WITH EXPO  
(More information Inside)

https://thenationalchiro.com/


VIRTUAL AND COMBO

EXPO
 300+ Socially 

distanced exhibits

HOURS
Earn up to 20  
hours of CE. 

SPEAKERS 
Hear from 70 

visionary speakers

CEs 
CE approval in  

20 states

CONTINUE LEARNING  
ON DEMAND WHILE SOCIAL  
DISTANCING IS IN PLACE 
Go to chiroLEARN.org for 
CE courses, practice building 
webinars and live events.

SET UP  
YOUR FREE 

ACCOUNT ON  
CHIRO 
LEARN 
.ORG 

AUGUST
27-29,
2021

https://www.chirolearn.org/


770.899.7239
www.ChiroRepairs.com/77

(Turn the back of this ad over  
for more information)

✔Fast Repair Turn-Around Time  ✔Affordable Repair Rates ✔Quality Workmanship

UP to 15%
  

OFF ADJUSTER 
 REPAIRSDetails on  page 5

UP TO 15% OFFUP TO 15% OFF
YOUR ADJUSTOR REPAIRS

BEEN TOLD YOUR BROKEN ADJUSTORS CAN’T BE REPAIRED?
SEND THEM TO US...We repair thousands of instruments every year!

 5% OFF 1 REPAIR
 10% OFF 2 REPAIRS
 15% OFF 3 OR MORE
      ADJUSTOR REPAIRS!

Must be postmarked by  
Wednesday, June 30, 2021.
Multiple adjustors must be  
sent in at the same time.

(Actual adjustors sent in for repair.)

SEND THEM IN ANY CONDITION!

SCAN ME
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Repairing Your Adjusters Is Easy!
1. Fill out the form at: ChiroRepairs.com/77
2. We will send you repair rates & shipping instructions
3. Then send your broken adjusters to us
4. We will promptly repair them & return your adjusters  

to your office!

Our clients number in the thousands of doctors and practices in many 
countries across six continents. So, do what your colleagues worldwide 
have been doing for many years, and send in your broken adjusters to 
be repaired. 

And don’t ever throw away your broken adjusters. Gather them up, pull 
them out of the drawer, cabinet or their cases. Even if they’re in a bag 
of parts, they will almost always come back to you fully functional (with 
a One Year Warranty), and that’s because repairing is all we do, and 
we do it very well! If we won’t repair them, it’s probably because it is not 
cost effective to do so. And if they really can’t be repaired, no fee is ever 
charged and we will send them back to you at our cost!

Servicing adjusters 7 days a week

SOME OF THE MANY  
INSTRUMENTS WE REPAIR

• Activator I, II, III, IV
• Activator V
• ArthroStim®
• Brimhall Adjusters
• Brimhall Percussors
• Erchonia Adjusters
• Erchonia Percussors
• Impulse instrument®
• Impulse iQ®
• J-Tech
• Kinetic Precision Adjuster
• Miltex
• Percussors
• Pettibon MDT
• Precision Adjusters
• Sigma VF-201
• Union Broach
• VA I, VA II, VA III
• Variable Frequency Adjusters
• VP I, VP II, VP III
• VibraCussor
• VOM
• Zevex

Don’t see your adjusting instruments? 
Contact us for other adjusters not 

listed

Our Warranty
We have a bumper to bumper warranty 
program covering your adjusters. That’s 
why we believe our One Year Warranty 

is the best! We also pay for the shipping 
both ways.

We have a “no questions asked” policy, 
and servicing your adjusters  

is totally free for an entire year!
See our website for full warranty details.

$ave Thousands
Our affordable repair rates can save 

you thousands of $$$’s over the life of 
your practice.

For repair rates:
ChiroRepairs.com/77

Email: Service@ChiroRepairs.com

Don’t need our services now? 
Register at: ChiroRepairs.com/77 for future discounts

WorldWide Chiropractic Repairs
Atlanta, Georgia USA

www.ChiroRepairs.com/77
770.899.7239

©/® by their respective owners. Prices subject to change without notice.  
We reserve the right to withdraw this offer at any time.

✔Fast Repair Turn-Around Time  ✔Affordable Repair Rates ✔Quality Workmanship

EACH ONE REPAIRED 
COMES BACK FULLY 
FUNCTIONAL WITH A 
ONE-YEAR WARRANTY!

NOW IS THE TIME TO REPAIR IN 3 to 5 DAYS
SEND IN YOUR BAG OF PARTS

WE CAN REPAIR YOUR BROKEN ADJUSTERS!

SCAN ME

https://chirorepairs.com/77
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Fatty meals taste delicious but, for millions of Americans, the body may need 
additional gallbladder support for normal digestion. Fortunately, a 12-week 
study showed that A-F Betafood supports healthy gallbladder function.†

In addition, A-F Betafood:
• Includes an array of whole food and other ingredients to support healthy 
 fat digestion*

• Supports healthy bile flow in the gallbladder

• Supports bile production and helps maintain healthy levels of fat in the liver

• Supports normal processing of dietary fats for cholesterol metabolism

• Supports healthy bowel functioning* 

Millions of Americans 
need Gallbladder Support
Research shows A-F Betafood® 
supports gallbladder function† 

Learn more at  
standardprocess.com/af-betafood

 *These statements have not been evaluated by the Food and Drug Administration. These products are not intended to diagnose, treat, cure, or prevent any disease.

19.7%
Organic Beet 

in formula

https://www.standardprocess.com/af-betafood
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“Western doctors are like 
poor plumbers. They treat a 
splashing tube by cleaning 
up the water ... Somebody 
should teach them how to 

close the tap.”
— Denis Parsons Burkitt, MD, FRCS, 

FRS, 1911-93

 4 CH IROPRAC TIC  ECONOMICS  •  MAY 23 ,  202 1   CHIROECO.COM



BEEN TOLD YOUR BROKEN ADJUSTERS CAN’T BE REPAIRED?
SEND THEM TO US...We repair thousands of instruments every year! 

SOME OF THE MANY  
INSTRUMENTS WE REPAIR

•	 Activator	I,	II,	III,	IV
•	 Activator	V
•	 ArthroStim®
•	 Brimhall	Adjusters
•	 Brimhall	Percussors
•	 Erchonia	Adjusters
•	 Erchonia	Percussors
•	 Impulse		
instrument®

•	 Impulse	iQ®
•	 J-Tech
•	 Kinetic	Precision	
Adjuster

•	 Miltex
•	 Percussors
•	 Pettibon	MDT
•	 Precision	Adjusters
•	 Sigma	VF-201
•	 Union	Broach
•	 VA	I,	VA	II,	VA	III
•	 Variable	Frequency	
Adjusters

•	 VP	I,	VP	II,	VP	III
•	 VibraCussor
•	 VOM
•	 Zevex

Don’t see your adjusting instruments? 
Contact us for other adjusters not listed

Our	Warranty
We	have	a	bumper	to	bumper	—	no	questions	asked	warranty		

policy,	and	servicing	your	adjusters	is	totally	free	for	an	entire	year!
See	our	website	for	full	warranty	details.

Don’t need our services now? 
Register at: ChiroRepairs.com/77 for future discounts

www.ChiroRepairs.com/77

770.899.7239
©/®	by	their	respective	owners.	Prices	subject	to	change	without		
notice.	We	reserve	the	right	to	withdraw	this	offer	at	any	time.	

✔Fast Repair Turn-Around Time  ✔Affordable Repair Rates ✔Quality Workmanship

We	repair	iQ	&	Impulse	instruments®
Every	year	manufactured!

 5% OFF 1 Repair, 
 10% OFF 2 Repairs,  
 15% OFF 3 or More 
       Adjuster Repairs!

We	have	great	success	repairing	your		
Activator	I	through	V.

We	repair	Activator	grip	and	palm	handle		
issues,	including	sheared	off	metal	tips!

No	adjusting	instrument	is	too	old	for	us		
to	repair	—	EVER!

They	will	almost	always	come	back	to	you	fully	functional	
(with a One Year Warranty),	and	that’s	because	repairing	
is	all	we	do,	and	we	do	it	very	well!	If	we	won’t	repair	them,	
it’s	probably	because	it	is	not	cost	effective	to	do	so.	If	they	
can’t	be	repaired,	no	fee	is	ever	charged	and	we	will	send	
them	back	to	you	at	our	cost!

Must be postmarked by June 30, 2021.
Multiple adjusters must be sent in 

at the same time.

SCAN ME

SEND THEM IN ANY CONDITION!

04_23_2021_WCR_Full_CEi8.indd   104_23_2021_WCR_Full_CEi8.indd   1 4/23/21   8:17 AM4/23/21   8:17 AM

https://www.chirorepairs.com/77
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CHIROPRACTIC ECONOMICS’ ANNUAL 
EXPENSE SURVEY for 2021 reflected 
the vast impact of the COVID-19 
pandemic on practices large and 
small. A number of small practices 
did not survive the economic down-
turn, while the majority held their 
ground, and a few even thrived as 
chiropractors reported more people 
working from home seeking care for 
back and neck pain.

One of the most difficult 
COVID-halting trends in this year’s survey concerned women 
chiropractors. While women comprise almost 50% of 
students in chiropractic colleges, they make up only 20-25% 
of chiropractors in the field due to child care or other family-
related duties, which have been exacerbated by COVID-19. 

“During COVID, we’ve seen over a million women leave 
the workforce,” said U.S. Representative Nancy Mace (R-S.C.). 
“Decades of progress giving women the opportunity to create 
careers, and we’ve dialed it back, we’ve gone backward.”

Senior chiropractic care to skyrocket globally
The aging of the U.S. population has been well-documented 
over the last few years, but a new report from the Global 
Wellness Institute reinforces that senior populations in terms 
of percentages are in the process of rising not only in the U.S. 
but around the world.

The April report, “The Global Baby-Bust Means Aging 
Populations Will Skyrocket,” says the sharp global deceleration 
of population growth will impact the wellness industry, driven 
by “social choice (fewer couples having babies),” and that 
“endocrine disruption (that has caused a 50% decline in sperm 
count over the past 50 years, plus soaring miscarriages) is also 
an important contributing factor.”

The COVID-19 pandemic has added another layer onto the 
developing “baby bust,” as the Global Wellness Institute says 
fertility rates have declined up to 15% in most developed 
countries since the onset of COVID-19.

The report says, “In the next 30 years, the number of 
people aged 65+ will double globally (reaching 1.6 billion) — 
with the fastest aging growth in developing countries. The 
population of countries like Japan, Italy, Russia and South 

Korea will drop precipitously (by more than half before the 
end of this century). Others, like China (where the number of 
people over 60 will reach 35% in 30 years), will become old 
before having had a chance to become rich.”

CBS News reports the number of births in the U.S. 
has declined 7% since the first COVID-19 lockdowns. And 
according to Urban.org, the number of Americans age 65 and 
older will reach 80 million in 2040, more than double that of 
the year 2000. 

That is a marked increase of older Americans who will be 
seeking chiropractic, anti-aging and wellness care.

Preventative wellness
Between the rapidly-aging population in the U.S., a “baby bust” 
at least in the short term to come, and protecting against 
current and future threats of COVID or like viruses, preventa-
tive wellness is on the minds of patients.

In this issue we take a look at preventative wellness from 
the ground up for patients, anti-aging wellness models, 
preventative care for athletic patients, and supplementation 
advice for doctors of chiropractic and those they serve.

We also delve into the recent X-ray controversy in Canada 
that could trickle down across the border if U.S. chiropractic 
schools decide to get on board.

Also featured this month is marketing and learning to 
love it, tips for a stronger practice website, and how pulsed 
electromagnetic field therapy is changing how practitioners 
are dealing with difficult or chronic back pain. Are we 
addressing your industry economic concerns? Email us at 
editorial@chiroeco.com.

To your practice’s success,

 
Richard Vach 
EDITOR-IN-CHIEF

 

24TH SALARY & EXPENSE 
SURVEY  
 
 

“IN THE NEXT 30 YEARS, THE NUMBER OF PEOPLE 

AGED 65+ WILL DOUBLE GLOBALLY ... WITH THE 

FASTEST GROWTH IN DEVELOPING COUNTRIES.” 

FOUNDED 1954
William L. Luckey and  
Helen C. Luckey
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 E X P E R I E N C E  

H I L L
  Q U A L I T Y
AIR FLEX II 
Air powered manual flexion  
and distraction, optional auto air drops,  
auto flexion and auto distraction
FEATURING TARGET TOUCH

AFT 
Automatic flexion with thoracic 

release and air powered or  
optional manual drops

HI-LO
Stand-up table for  

ACTIVATOR®
AIR DROP 

HA90C
Includes four air powered drops  

with thoracic air breakaway

HA90C
Customize optional  

manual drops, thoracic 
release and more

STATIONARY-TOP 
ANATOMOTOR

Roller Massage/Spinal Mobilization 
Lifetime Warranty on rollers/10 years  

on powertrain!

F L E X I B L E 
F I N AC I N G 
AVA I L A B L E !

VISIT  www.HILLLABS.com

1-877-445-5020  |  www.HILLLABS.com

 HF54 PLUS 
HANDS-FREE 

ULTRASOUND
With Interferential  

and Premod

Hill IFC
Four-channel Electro-Therapy with Premod, 
Russian and TENS

experience_hill_ad_lighter.indd   1 4/20/21   11:59 AM

https://hilllabs.com/


WFC, Parker U team 
to offer free masters 
chiropractor scholarship
The World Federation of Chiropractic 
(WFC) is calling for applications for 
a full academic scholarship being 
offered in association with Parker 
University for one of a range of 
online masters programs.

Parker offers masters programs 
in business administration, public 
health, functional nutrition, strength 
and human performance, and 
clinical neuroscience. The successful 
applicant will be a chiropractor who 
demonstrates academic, leadership 
and ambassadorial potential within 
the profession. They will demonstrate 
a strong track record of academic 
excellence and an attitude of service 
to the profession.
ChiroEco.com/
wfc-parker-u-team

Resources to educate 
patients on probiotics
The Council for Responsible Nutrition 
(CRN) has unveiled a new campaign, 
“Probiotics: What’s Inside is Alive.”

The new initiative educates retail 
buyers and customers about these 
organisms, helps buyers curate 
offerings, improves retailer handling, 
and informs customers of benefits.

“Probiotics supply a wide variety of 
health benefits,” said Jeremy Bartos, 
PhD, chair of CRN’s Probiotics Working 
Group and senior vice president of 
research and development at MeriCal. 
“Emerging science is revealing how 
different probiotic species and strains 
perform unique biological activities 
that affect different systems.”

Campaign assets include the 
“Retail Buyer’s Guide to Probiotics,” an 
infographic, and a video.
ChiroEco.com/resources-probiotics

Your neighborhood may 
affect your brain health
Middle-age and older people living in 
more disadvantaged neighborhoods 
had more brain shrinkage than 
people living in less disadvantaged 
neighborhoods, according to a study 
of 601 people in the April 14 online 
issue of Neurology, the journal of 
the American Academy of Neurology. 
Researchers say such brain aging may 
be a sign of early stages of dementia.

“Identifying possible modifiable 
risk factors [for dementia] is 
important,” said author Amy J. H. Kind, 
MD, PhD, of the University of Wisconsin 
School of Medicine and Public Health.

At the study's start, brain volume 
among subjects was equal. But after 
10 years, researchers found brain 
shrinkage in people in the most 
disadvantaged neighborhoods, with 
no shrinkage in the other group.
ScienceDaily.com
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MISSED THE LAST ISSUE?

Chiropractic  
Winning in Court
Personal Injury Tech,  
CBD Among New  
Treatment Protocols

ChiroEco.com/magazine

TWITTER DISCUSSION

RESOURCES @CHIROECO.COM

SOCIALMARKETING

What preventative medicine offerings are most 
popular amongst your patients?

How do you create social graphics?
Images drive most of social media these days, but you don’t necessarily need pricy photo-editing 
programs to create professional-looking graphics for your social pages. Canva, a popular site for 
creating quality images, just revealed that its total global revenue has surpassed $650 million — 
and the Aussie company has been valued at $19.7 billion, according to the Sydney Morning Herald.

Canva is just one of several free or low-cost ways to create marketing images. In April, the 
online tech publication MUO published a list of eight alternatives to Canva to explore as you plan 
your social strategy. All are free to join (or offer a free trial) and have paid premium features:
Easil, easil.com — A drag-and-drop design tool with more than 1 million stock images.
Stencil, getstencil.com — Features a library of over 100,000 inspiring quotations.
Adobe Spark, spark.adobe.com — Adds the ability to sync images across iOS devices.
Visme, visme.co — Geared toward presentation slides; has templates and interactive content.
Crello, crello.com — Contains tools for Facebook/Instagram video formats, plus an animation 
tool.
PicMonkey, picmonkey.com — Specializes in photo collages with filters and effects.
Piktochart, piktochart.com — Features design elements and templates organized by industry.
Fotor, fotor.com — Focuses on collage-making, with advanced photo-editing features.

For more social media articles and tips, visit the Business Tips section of chiroeco.com.

Each month we’ll ask a new question on our Facebook page.  
Join the conversation at facebook.com/ChiroEcoMag

FACEBOOKQUESTION 

How has COVID reframed your approach to patients’ total wellness?

17,359 followers

eBooks
Visit our eBooks page to see the latest specialty 
publications on cutting-edge topics such as CBD, 
PEMF and clinical nutrition.
ChiroEco.com/chiropractic-ebooks

Email Courses
Try one of our eCourses and get up to speed with 
lessons on business and chiropractic sent straight 
to your inbox.
ChiroEco.com/chiropractic-ecourses

Podcasts
We’ve interviewed some of the best minds in 
chiropractic. Listen on the go. 
ChiroEco.com/podcast 

CHIROCHIROECO.COM.COM

Use the hashtag #CE 
for the chance to be  
featured on our Twitter  
@ChiroEcoMag
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stcsportsmedicine
People benefit by taking better care of themselves.

letschalkaboutchiropractic
You know that feeling, that post-adjustment feeling….

TOP TOP INSTAGRAM POSTS  
Tag #ChiroEcoMag for your chance to be featured

japhysio_wellnesscentre
We are all working towards: YOUR wellness goals!

en_light_n_drsarahjanechiro
Special guest Maximus the British Shorthair at the practice today!

bodyofbeverlyhills_wellness
Your health is an investment, not an expense.

workout__ability
Do you sleep right?

drjessicakrishdc

romfordilfordchiropractic
Your superpower is being you

 

 

dr.raymondnichols
I thoroughly enjoy when chiropractic students visit our office because it reminds them of their “Why!”

 10 CH IROPRAC TIC  ECONOMICS  •  MAY 23 ,  202 1   CHIROECO.COM 10 CH IROPRAC TIC  ECONOMICS  •



FOOT LEVELERS

FootLevelers.com | 

B E ST  ORTHOTICS 
B E ST  SERVICE

Foot Levelers is here for you.

The Best Guarantee
When you do business with us, you risk nothing.
Our 100% Satisfaction Guarantee ensures your
happiness. If you’re not happy, we’re not happy. 

800.553.4860

• Best Turnaround Time – 48 hours. Guaranteed. 

• Best Customer Service – Real people. Real 
answers. 

• Most Peer-Reviewed Research - More research 
papers, white papers, and case studies than any 
other orthotic company.

• FREE Custom Marketing – You dream it, we     
design it. For FREE. 

• Best Custom Orthotics. Period. – Patients are  
always satisfied. It’s our 100% guarantee. 

• Most Support for Your Profession – We’ve 
donated millions of dollars to support all  facets  
of Chiropractic. 

CE - Best Ortho.indd   1CE - Best Ortho.indd   1 1/19/21   11:41 AM1/19/21   11:41 AM

https://www.footlevelers.com/


HEALTH N E W S

Another study strengthens links 
between red meat, heart disease

DON’T MISS
CONFERENCES  

AND WEBINARS

Proving Medical Necessity 2021
On Demand
Ron Short, DC, MCS-P, CPC, covers what 
actually constitutes medical necessity, 
what examinations you should 
perform to prove medical necessity, 
how to report medical necessity in 
the patient’s documentation, how to 
defend yourself from accusation of lack 
of medical necessity, and more.

Lumbar Spine X-rays & MRI
On Demand
Jennifer Pedley, MS, DC, CCSP, DACBR, 
a chiropractic radiologist specializing 
in spine and musculoskeletal imaging, 
reviews radiographic positioning of the 
lumbar spine and discussion of MRI 
versus CT. The case study approach will 
cover general lines of measurement 
and posture, and common pathologies 
seen in practice on radiographs and 
MR images.

FE ATU R E D WE B INAR

Strategies to Support Collagen 
& Musculoskeletal Health
On Demand
James DiNicolantonio, Pharm.D, 
explains the role of collagen in human 
physiology and how to identify the 
markers of collagen damage, including 
the important and ubiquitous nature 
of collagen in human physiology, 
identifying signs and markers 
of collagen damage, evidence-
based interventions and dietary 
supplements, and more.

Learn more at chiroeco.com/events.

BACKBACKLOG CATCHING UP ON THE LATEST NEWS, TRENDS AND 
INNOVATIONS FROM THE CHIROPRACTIC COMMUNITY

S C H O O L  N E W S

NYCC virtually confers degrees to 39 DC students
Friends, family and members of the New 
York Chiropractic College community 
watched in April as degrees were virtually 
conferred to 39 Doctor of Chiropractic 
program students. This degree is earned 
after 10 trimesters of study, including 
courses in areas like biochemistry, gross 
anatomy, neuroscience, nutrition and 
business management, as well as extensive 
hands-on clinical experience and research. 

Awards for excellence in community 
service, leadership and clinical practice were 
presented by Erica Callahan, DC, director of 
the Bachelor of Professional Studies Program, 
and the Chiropractic Oath was administered 
by Wendy Maneri, DC, associate dean for 
chiropractic clinical education and health 
centers. President Michael Mestan, DC, 
delivered welcoming and closing remarks.

“Graduates, you have learned what you 
need to know to start into practice and you 
have learned how to continue your lifelong 
quest for knowledge,” Mestan said. “Today 
the chiropractic profession gains a very 
promising new addition. I am proud of you. I 
have confidence in you and I now send you 
into the world to lead, to make your own 

opportunities, to ease the suffering of others 
and to find joy in being a chiropractor.”

Remarks from faculty were also included. 
“We have seen your hard work and we 
know that you deserve to be here today. 
We also know that you will use the same 
determination, perseverance and adaptability 
to provide the best health care possible for 
your patients in the future,” said instructor 
Jessica Walker, DC. “So, on behalf of the faculty 
at NYCC, congratulations and good luck as you 
embark on this new part of your life.”
For more information, visit nycc.edu.

An observational study of nearly 20,000 
individuals has found that greater intake 
of red and processed meat is associated 
with worse heart function. The research is 
presented at ESC Preventive Cardiology 2021, 
an online scientific congress of the European 
Society of Cardiology.

“For the first time, we examined the 
relationships between meat consumption and 

imaging measures of heart health,” said study 
author Zahra Raisi-Estabragh, MD, of Queen 
Mary University of London, UK. “This may help 
us to understand the mechanisms underlying 
the previously observed connections with 
cardiovascular disease.”

The study included 19,408 participants 
of the UK Biobank. Their heart function, 
heart shape and texture, and blood vessel 
elasticity were analyzed.

The researchers found that greater intake 
of red and processed meat was associated 
with worse heart health across all measures 
studied. Specifically, individuals with higher 
meat intake had smaller ventricles, poorer 
heart function, and stiffer arteries — all 
markers of worse cardiovascular health.
Read more at sciencedaily.com or escardio.org.

Wendy Maneri, DC, administers the 
Chiropractic Oath during NYCC’s graduation
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“AMERICA’S HEALTH CARE 
SYSTEM IS IN CRISIS PRECISELY 
BECAUSE WE SYSTEMATICALLY 
NEGLECT WELLNESS AND 
PREVENTION.”
— TOM HARKIN, AUTHOR



Bipartisan legislation to modernize Medicare 
coverage of chiropractic services was 
reintroduced in April in the U.S. House of 
Representatives, according to a release from 
the American Chiropractic Association (ACA).

The Chiropractic Coverage Modernization 
Act (H.R. 2654), introduced by Rep. Brian Higgins 
(D-N.Y.), would increase Medicare coverage of 
services provided by doctors of chiropractic 
within the full extent of their state licensure, 
enabling chiropractic patients to conveniently 
and safely access additional covered services 
that may be medically necessary. The change 
would also align Medicare with chiropractic 
coverage offered in many private health and 
Medicare Advantage plans.

Originally introduced in 2019, the bill 
gained traction in the last congressional 
session, picking up more than 90 cosponsors. 
Sixteen of those members have signed on as 
original cosponsors of H.R. 2654.

“We applaud Rep. Higgins and the 
cosponsors for their support of modernizing 
Medicare’s chiropractic coverage to meet the 
needs of today’s beneficiaries, who should not 
only be able to choose their provider but also 
access necessary covered services conveniently 
and safely during these challenging times,” said 
ACA President Michele Maiers, DC, MPH, PhD.

The opioid crisis, which has worsened during 
the COVID-19 pandemic, has further heightened 
the need for Medicare beneficiaries to access 
chiropractic’s broad-based, non-drug approach 
to pain, which includes manual manipulation 
of the spine and extremities, evaluation and 
management services, diagnostic imaging, and 
other non-drug therapies.

Since 1972, Medicare beneficiaries have been 
covered for only one chiropractic service — 
manual manipulation of the spine. To urge your 
Congress member to support H.R. 2654, visit HR2654.org.

CHIROPRACTIC NEWS

Modernization of Medicare 
coverage of chiropractic 
reintroduced in U.S. House “Individuals will 

achieve healthier 
lifestyles when 
prevention and 
wellness programs 
are accessible and 
available in their 
workplace, through 
their health pro-
vider, and in their 
communities.”

― Rob Wittman, author

1in4

7
10
out
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42,000
Number of children’s lives saved by vaccines on an 
annual basis, returning $10 for every $1 spent. 
Source: U.S. Department of Health & Human Services

U.S. deaths from chronic disease. 
Source: Centers for Disease Control

$76
billion

Money saved annually in direct and  
indirect costs due to childhood vaccinations. 
Source: U.S. Office of the Associate Director for Policy 
and Strategy

40%
Number of Hispanic adults 
in the U.S. who do not have a 
dedicated health care provider. 
Source: United Health Foundation report

Adults age 50-64 in the 
U.S. that are up to date 
on colorectal cancer 
screenings and other 
recommended clinical 
prevention services
Source: Centers for Disease Control

Preventative Wellness 
BY THE NUMBERS
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STAFF PICK
R E LIE F FOR FE ET

POWERSTEP PINNACLE PLUS INSOLES

Why we love it
The Powerstep Pinnacle Plus Insole 
has a built-in metatarsal pad to treat 
metatarsalgia, Morton’s neuroma and 
general ball-of-foot pain. Powerstep reports 
that its line of insoles is clinically proven 
to prevent and relieve pain associated with 
plantar fasciitis, heel discomfort, mild to 
moderate pronation, arch soreness, and 
aching feet, knees, hips and back.

Why you should choose this product
This full-length, total-contact insole offers 
targeted and controlled cushioning with a 
soft, supportive feel. It is moveable from 
shoe to shoe with no trimming required and 
comes in a wide range of sizes.
For more information, visit powerstep.com.

BACKBACKLOG

Parker University announced in April it had 
entered into a new partnership and initiative 
to deliver clinical case simulations using 
virtual reality (VR) based on technology from 
SimX, the developer of an industry-leading 
VR medical simulation platform. 

These solutions will enhance in-classroom 
and online learning, making it possible to 
conduct sophisticated, hands-on instruction 
and realistic learning experiences in clinical 
technique and related classes — even during 
the pandemic as students attend online.

The custom simulations will initially focus 
on the examination of vitals, ranges of 
motion, orthopedic and neurological testing, 
differential diagnosis, and patient/practitioner 
positioning to promote confidence in Parker 
students through safe, repetitive practice of 
clinical reasoning and functional skills.

The custom case simulations will run on top-
of-the-line, all-in-one wireless VR headsets that 
cost drastically less than older, wired models. 

Instructors, students and moderators will 
work simultaneously in virtual environments 
with each other, using SimX’s technology, 
whether they are in the same classroom or 
across the world. The first simulations being 
developed are some common complex cases 
for a day-to-day field chiropractor. 

“We are pleased to be adding so 
quickly to our recently announced suite of 
advanced educational technology solutions 
for our students,” said Parker University 
President William E. Morgan, DC. “We are 
committed to maintaining our educational 
technology leadership for both online and 
in-classroom instruction.”
For more information, visit parker.edu.

S C H O O L  N E W S

Parker University announces SimX VR partnership

UNS Nutrition Response Testing
This complete set is a greatly expanded and fully updated version of Dr. Ulan’s proprietary 
kits: Metal & Chemical Toxicities, and Common Foods & Immune Challenges. All the technical 
breakthroughs up through 2020 are included.

UNS Basic Test Kits are specifically designed to work with any type of muscle testing to 
analyze underlying nutritional deficiencies resulting in the recurring subluxations you see 
every day. D.D. Palmer noted in The Chiropractor’s Adjuster, “Are you going to continue to treat 
the recurring subluxation or are you going to get the white flour out of the patient’s diet?”

These test kits are designed to be the most precise and accurate homeopathic test kits 
on the market. They contain 107 vials that help you identify food intolerances, immune 
challenges, and heavy metal and chemical toxicities. You can help your patients identify the 
underlying nutritional deficiencies contributing to their health issues.

Nutrition Response Testing is a non-invasive system to assist a practitioner’s assessment of the underlying causes of ill health.*

PROFITABLE PRACTICE

* The Nutrition Response Testing system, wellness products and statements about dietary supplements have not been evaluated by the Food and Drug Administration. 
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The Medray Prime Class IV Laser System represents state of the 

art technology that allows the clinician to treat all body parts and 

conditions totally hands free and non contact. 

Never before has a 27.2 w. quad wavelength laser been offered 

that gives you and your patients incredible hands free treatment 

capabilities while allowing the doctor to see other patients at the same 

time. The Medray Prime is designed to be staff driven with over a dozen 

preset conditions. A quick three touch sequence and you are treating. 

EVERYTHING needed is priced at only $12,995. Simply stated, there is 

no other hands free system like the Medray Prime.

✔ 27.2 watts of Class IV laser power
✔ 650, 810, 915,980 nm all at one time
✔ Fully 510k FDA compliant, please check, many imported lasers or 

LED units have no FDA compliance at all
✔ Every component furnished, Medray laser, STAR protocols, 3 pairs  

of laser glasses, flex arm, optical headpiece and more
✔ Custom Medray Prime cart. Fast assembly and two finger easy 

height adjustable. Just squeeze the trigger and raise or lower 
✔ All marketing and laser certification course included
✔ All preset treatments are optimally programmed for quick setup
✔ Free 30-day trial in “The Laser Masters”
✔ Complete hands-free and patient-free contact and treatment
✔ UPGRADE TO MEDRAY PRIME PLUS ANYTIME FOR ONLY  

$3,500 MORE

INTRODUCING ... MEDRAY PRIME CRUISE CONTROL
Hands Free — Non Contact Class IV Laser Therapy 

The complete hands free laser system that breaks pain and not your bank!

Call Accuflex Tables and Lasers now at 
573-745-1086

Low payment leasing through NCMIC 

Tables and Lasers

If you want an Unbeatable Price,
If you want Unbeatable Service,
If you want Unbeatable Performance,
Then the Medray Prime System is for you!

FULLY PRICED  

AT ONLY 
$12,995

Visit all of our products at:
• accuflextables.com
• medraylaser.com
• accuraylaser.com
• passioncelluloss.com
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WE HAVE ENTERED AN ERA OF PERSONALIZED MEDICINE in 
which a patient’s genetic make-up can dictate how a care 
plan is developed. Advances in genomic medicine, including 
comprehensive electronic health records (EHR) and big data 
infrastructure, provide an efficient and effective way to identify 
clinically actionable genes for personalized health care treat-
ments and a way to potentially reduce health care costs. 

Dr. Shayne Morris, PhD, MBA, CNS, biochemist and molecular 
biologist who specializes in beneficial interactions between our 
bodies’ systems, including the complex microbiota and the use of 
therapeutic herbal ingredients, says, “The future of personalized 
health begins with knowing your DNA. Targeted nutrition, 
supplements and lifestyle can influence healthy gene expression 
— likewise poor genetics and choices can work against you.”

Detox and making health-improving choices
Detoxification is defined as the process of removing toxic 
substances or qualities. Now detox is a buzzword attached to a 
mountain of supplements and health products. 

The EPA estimates that humans could be exposed to up to 
84,000 different chemical compounds. Exposure occurs via the 
air we breathe, cleaning and personal care products we use, 
medications, pesticide residue, and other man-made products 
we encounter each day.

The human body has an amazing capacity to eliminate these 
toxins through detoxification pathways. Science has proven 
that many people have genetic variants impacting the different 
ways of breaking down and eliminating toxins. Using DNA 
testing can now determine the actionable genes impacting 
the detox process and what enzymes are needed for effective 
toxin elimination.  

“Exponential improvements in DNA testing provide us with 
hundreds of actionable genes,” Morris says. “Clinical research in 
understanding these actionable genes give us the opportunity to 
make health-improving choices.”

WellnessWiz and author of the Quicky Health Tips blog, 
Jack Tips, Ph.D., C. Hom., C.C.N., uses DNA testing to better 

understand patients’ innate strengths and weaknesses. Taking 
an accurate case history often reveals the epigenetic factors that 
influence symptoms. As they say, “Genes predispose. Epigenetics 
implements genes,” Tips says.

Proper toxin elimination
There is a three-step process for making toxins water soluble for 
proper elimination:

Phase I is the transformation phase taking place mainly in 
the liver. It involves oxidation, reduction, or hydrolysis of 
large fat-soluble compounds into smaller compounds called 
metabolites.

Phase II is the conjugation phase, and this also takes place 
primarily in the liver where metabolites are converted into 
water-soluble, less toxic compounds via acetylation, glucuronida-
tion, glutathionylation, methylation, or sulfation.

Phase III is elimination taking place primarily in the liver, kidneys, 
or intestines. 

There is a distinct set of enzymes needed to carry out the three 
phases. The activity of these enzymes is largely influenced by 
genetic factors. There are genetic polymorphisms that influence 
detoxification enzymes and their significance to good health. 
The following are a few examples:

Phase I detox is carried out mainly through the cytochrome 
P450 enzymes (CYP). There are hundreds of SNPs (single 
nucleotide polymorphisms) that impact the activity of these 
enzymes encoded phase I detoxification genes such as CYP1A2, 
CYP1B1, CYP2A6, CYP2CP, etc. 

Genetics can influence phase I detox pathways through 
impact on nutrients that serve as cofactors for phase I enzymes. 
These nutrients include B, E, and C vitamins, carotenoids, and 
other antioxidants. Hundreds of additional genes can influence 
the status of these nutrient cofactors as well.

DNA TESTING 
CRITICAL IN 
HELPING DCS MAKE 
MORE PATIENT 
BREAKTHROUGHS
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In phase II detox there are specific sets of enzymes that perform 
specific functions. Sulfation is carried out by sulfur transferase 
enzymes, glutathione transferase enzymes carry out glutathio-
nylation, UDP-Glucuronosyltransferase carry out glucuronidation, 
N-Acetyltransferases carry out acetylation, and methyltransfer-
ases carry out methylation.

Glutathione transferases are a family of phase II enzymes 
that catalyze the conjugation of glutathione to substrates. 
Adding glutathione to toxins prevents them from interacting with 
proteins in the body and allows them to be excreted via urine 
or bile. Glutathione S-transferases (GSTs) play a major role in 
the detoxification of polycyclic aromatic hydrocarbons (PAHs), 
prostaglandins, steroids, pesticides and herbicides, air pollutants 
such as cigarette smoke, heavy metals, and pharmaceutical drugs. 
Variations of the sulfotransferase 1A1 (SULT1A1) gene have been 
associated with several types of cancer, allergies, Alzheimer’s, 
autism, peripheral neuropathy, type 2 diabetes, high blood 
pressure, and cataracts.

Genetics and actionable health
Genetic variants only give you part of the picture -- your lifestyle, 
diet, gut microbes, and environment all interact with your genes. 
With reliable scientific research and advances in DNA research, the 
use of high-volume datapoint DNA testing is critical to doctors being 
able to make informed decisions about a patient’s plan of care. 

“Gene reports allow me to apply ‘actionable’ science from the 
published, peer-reviewed scientific studies that demonstrate 
that certain herbs, nutrients, and lifestyle factors make a huge 
difference in a person’s health,” Tips says. “After all, the promise 
here is that we do not have to continue in our diseases, and we 
do not have to express the diseases of our ancestors. The genes 
provide powerful information to take action today to build the 
health of tomorrow.” 

EDITORIAL SERIES SPONSORED BY SYSTEMIC FORMULAS

References:
https://www.ncbi.nlm.nih.gov/pmc/articles/PMC4955563/
https://www.ncbi.nlm.nih.gov/pmc/articles/PMC7240856/

1.800.445.4647
www.systemicformulas.com

The perfect diet, exercise and supplements are different for 
every patient. Systemic Formulas DNA Test Kit combines arti-
ficial intelligence with your patient’s DNA and industry-leading 
turnaround time. 
We break down 
the info to its 
simplest terms 
for you and 
your patient to 
get started. Get 
more patient 
breakthroughs 
than ever before.

WHY USE THIS?
More Data = More Insight. Our comprehensive DNA test includes 
an industry-leading analysis of more than 6.4 billion data points 
(competitors look at around 400,000 datapoints on average) 
on the genome. The information contained in DNA is critical in 
helping doctors make informed decisions.

SO EASY
Get an inside look at what your patient’s health needs are, and 
a “roadmap” into what is best and most critical for their body. 
Simply set up a free account and order the kit, which gets 
mailed directly to your patient. We take it from there and send 
you a custom report.
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THE PANDEMIC EFFECT
DC practice numbers are up and down as the  
pandemic affected every practice differently
BY  A L L I S O N  M .  PAY N E

TIME TO READ: 19-20 MIN.

24TH ANNUAL SALARY & EXPENSE SURVEY

Information we received via our survey showed rises and 
falls, many of them significant, and overall chiropractic in some 
regions looks to have taken a hit over the last 12 months. The 
flow of money into practices is down somewhat, according to 
the respondents — 52% of those surveyed indicate that both 
their billing and collection totals have either remained the same 
or decreased.

Over the last few years, the traditional gender gap of 80/20 
between male and female chiropractors has narrowed, but this 
year the rise in female chiropractors shows signs of leveling 
out, likely due to the pandemic, with the percentage of females 
dropping a few percentage points from last year. The rough 80/20 
gap persists, despite an almost 50/50 split between males and 
females enrolled in chiropractic schools. 

There is strength in numbers, as chiropractors have been 
increasingly joining forces with other health care providers to 

bolster patient satisfaction as well as manage cost savings. 
Approximately 30% of DCs said they have employed a massage 
therapist as part of their practice (a small dip from last year), 
followed by 10% of chiropractors who have employed an 
acupuncturist — both of which were impacted by the pandemic. 

While it reflects some recent downturns, our 24th Annual Salary 
and Expense Survey suggests these dips (such as massage, which 
took a large pandemic hit) are temporary, most likely an inevitable 
impact from the coronavirus pandemic that will fade as patients 
resume their health care habits in the “new normal.” 

Gender and salary
From a recent high of 28% female in 2020, the percentage of 
women chiropractors dropped this year to 25%, representing 
a leveling-off of this rise. Female chiropractors were largely 
impacted during the shutdown and pandemic in terms of job 

WHEN THIS YEAR’S SURVEY WAS RELEASED, THE VACCINES FOR CORONAVIRUS (COVID-19) WERE IN 

THE EARLY DAYS OF DISTRIBUTION — so while the crisis was far from over, the U.S. as a whole believed 

it was seeing the light at the end of the pandemic tunnel. While hygiene procedures were still in force, 

most chiropractors were operating at a full or somewhat-limited capacity. Some of the larger and 

multidisciplinary practices even thrived, while some of the smaller did not survive. 
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FEATURESTORY

losses or leaving employment to care for families 
and other duties. What hasn’t changed is the differ-
ence in salaries between male and female doctors of 
chiropractic.

Male chiropractors still report more income than 
females — significantly more. In our 2021 survey, total 
compensation for men came in at about $161,500, 
while female chiropractors’ total compensation 
weighed in at only $80,039. Last year those numbers 
were $153,000 and $104,000, respectively. So, while 
the number of female chiropractors has seen 
mostly growth over the last few years, they remain 
consistently behind their male counterparts in terms 
of earnings.

The challenge of diversity in chiropractic
This year, given the increased national attention to 
issues of race and diversity in the U.S., we added a 
new question to our survey: Are you a minority-owned 
practice or do you work for a minority-owned prac-
tice? The answers reflected a stark divide: Only slightly 
more than 15% of respondents reported they are a 
minority who owns or works from a minority-owned 
practice. While this is a small number compared to the 
slightly less than 85% of non-minority-owned prac-
tices, it is a substantial number that is overdue to rise 
in future surveys.

Where do we go from here?
While most chiropractors’ incomes and earnings have 
flattened or decreased, likely due to the effects of the 
pandemic, our data suggests more and more patients 
are turning to chiropractic; for example, our average 
respondent reported 168 patients per week — a big 
increase from last year’s average of 142. For those 
practitioners who weathered the COVID storm, there 
are now more patients than ever who see the value 
and efficacy of chiropractic care.

About this survey
Our 24th Salary and Expense Survey had 316 participants 
responding to an anonymous, confidential web-based ques-
tionnaire. During March and April 2021, Chiropractic Economics 
magazine invited practicing chiropractors (and CAs on their 
behalf) to complete the yearly survey.

We extended the invitation by email as well as through 
announcements in our e-newsletters and social networking 
sites. Additionally, we encouraged a number of state, national 
and alumni associations to distribute the survey to their 
members.

Regional representation — Our response to this year’s 
survey was wide-ranging, with participants from 37 states. The 
regional breakdown is as follows: Midwest, 34%; South, 11%; 
East, 32%; and West, 23%.

Statistics — You will find references to averages (or means) 
in this year’s survey. Reader feedback has indicated that the 
survey is better understood by only stating averages. The 
average is the number calculated by dividing the total by the 
number in the set — an arithmetic average.

West
23% Midwest 34%

South 11%

  East
32%
  East
32%

Personal Characteristics 2021 2020 2019
Average Age 52.1 48.6 47.7
Male 74.6% 71.8% 76.7%
Female 25.1% 28.2% 23.3%
Years in Practice 17.2 18.2 17.5
Solo Practitioner 62.7% 56.8% 54.6%
Group Practitioner/Partner 22.3% 23.9% 22.4%
Associate 10% 14.6% 12%
Franchise Owner 1% 0.7% 3.5%

Practice Characteristics
Suburban 53.7% 54.8% 53.3%
Urban 31% 27.3% 28.1%

Rural 15.3% 17.9% 18.6%
No. of Employees 2.6 2.8 2.7
Hours/Week in Patient Care 31-40 31-40 31-40
Average PVA 59.6 58.1 51.3
Average Patient Visits/Week 168 142 129
Average New Patients/Week 9.1 10.4 7.5

Income Comparisons
Average Gross Billings $650,658 $649,369 $546,489
Average Gross Collections $424,782 $448,015 $304,315
Average DC Salary $102,444 $90,475 $97,495
Average DC Total Comp. $172,859 $144,027 $123,435

Expenses
Advertising $10,005 $13,155 $11,617
Malpractice Insurance $2,469 $3,065 $2,951
Office Lease or Mortgage $26,518 $27,315 $25,692

3-Year Comparison of Respondent Information
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Overview of 2021 Respondents
Personal Characteristics
Average Age 52.1
Male 75%
Female 25%
Years in Practice 17.2
Solo DC 63%
In a Group or Partnership 22%
Associate 10%
Independent Contractor 4%
Franchise Owner 1%
No. of State Licenses 1

Clinic Characteristics
Clinics Owned 1.1
Urban 31%
Suburban 53.7%
Rural 15.3%
Employees 0-1
Average PVA 59.6
Average Patients/Week 168
Average New Patients/Week 9.1
Percentage Non-White Patients 28.17%
Cash Only 18.42%

Specialists In Clinic
LMT 30%
Acupuncturist 10%
MD/DO 7%
Nutritionist 5%
PT 5%
Fitness Trainer 5%
Other 7%
None 30%

Income
Average Billings $650,658 
Range $1-$3.4M
Average Collections $424,782
Range $1-$2.62M
% Income From Retail 7%

Average Salaries
Total DC Comp  $172,859
Average DC  $102,244
Average Associate  $59,785
Average PT  $56,250
Average Nutritionist  $10,260
Average Fitness Trainer  $39,708
Average CA  $31,710
Average LMT  $23,132

Average Expenses
Advertising $10,005
Malpractice Insurance $2,469
Office Lease/Mortgage (year) $26,518

Modalities Provided
Chiropractic 99.2%
Instrument Adjusting 58.3%
Electrotherapy 53.3%
Exercise Programs 52.9%
Nutrition 47%
Kinesiology Tape 46.1%
PT/Rehab 44.9%
Decompression 28.1%
Laser Therapy 27.4%
Massage 24.4%
Acupuncture 19.5%
IASTM 18.8%
Weight-Loss Programs 18.2%
Homeopathy 8.9%
Medical Services 4.6%
Other 4.6%

Our salary and expense survey attracted a wide range of doctors 
across the nation, with responses from practitioners between 
the ages of 26-85 years old, and from those who have been in 
practice for less than a year to 30 years or more. 

By averaging the responses to many of this year’s questions, 
we can see what the average respondent might look like: 
	�male (25% of respondents were female)
	� 52 years old
	� a solo practitioner (63%)
	� licensed in one state (74%)

Our average respondent:
	� owns one clinic (89%)
	� prefers to practice in the suburbs (54%)
	� sees 168 patients each week; patient-visit average (PVA) of 60

	� attracts 9 new patients each week
	� and sees patients about 31-40 hours a week (37%)

The average respondent has:
	� average billings of $650,700 and collections of $424,800 for a 
reimbursement rate of 65%
	� sells products to patients for 7% of gross revenues
	� pays CAs $31,700 and himself $102,250
	� and enjoys average total compensation of $172,900

Finally, this typical respondent spends roughly $26,500 per 
year on office leases or mortgages, $10,000 on advertising, and 
$2,500 on malpractice insurance.

The average DC profile
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• VESIsorb® Technology for up to 440% more bioavailability than 

ordinary CBD products†. Many Turmeric components’ (including 
curcuminoids) fat-soluble nature can make gastronomical absorption a 
challenge. The VESIsorb® delivery system minimizes these challenges, 
better supporting the body’s natural inflammatory response, as well as 
joint, brain and immune health.*

• Proprietary Super Critical CO2 extraction process eliminates solvents 
and impurities with non-detectible THC content at < 10pm.†

• Cannabinoid profile confirmed by 3rd party Certificate of Analysis

• Direct access to Chief Clinical Advisor Dr. Chris D. 
Meletis for answers to all your CBD questions

 Get More with TruGen3® 

† For a complete copy of the TruEase® Clinical Trial Study, visit trugen3.com/truease.
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Patient Treatment 85.8%
Diagnostic Testing 7.8%
Retail 7.4%
Consulting 3.6%
Other 2.9%

Sources of Income
Cash 41.5%
Insurance 30.3%
Personal Injury 10.7%
Medicare 10.3%
Medicaid 3.9%
Workers' Comp 1.5%
Barter/trade 1.3%
Other 0.3%

Patient Treatment 
Office Lease / Mortgage  $26,518 
Advertising  $10,005 
Malpractice Insurance  $2,469

Major Practice Expenses

Average collections decreased compared to last year’s 
numbers, while average billings rose a bit.

Average gross billings were reported at $650,700, which 
is a slight increase from last year’s $649,400. Collections were 
reported at $424,800, which is a decrease from $448,000 in 2020. 

This year’s billings and collections numbers equal an average 
reimbursement rate of 65%, a bit less than in 2020. While 
many DCs may be billing for more overall, it appears they are 
receiving a slightly lower percentage of that money back than 
in previous years. 

Billings and collections

While a DC’s true specialty lies in the 
ability to provide successful chiro-
practic care, you likely have several 
other income sources, such as retail, 
diagnostics or consulting. 

DCs still report that their major 
source of income comes from patient 
chiropractic care, highlighting the 
dedication and commitment DCs have 
to their patients. About 86% reported 

patient treatment as their major 
source of income, which is the same as 
in 2020.

Other sources of income include retail 
products at 7%; diagnostic testing at 8%; 
and consulting at 4%.

We also asked what percent of 
treatment is paid for by the following: 
cash from patients, individual or group 
health insurance, Medicare, Medicaid, 

personal injury coverage, Workers’ 
Compensation, barter or trade, and 
other. 

The majority of treatments are 
paid in cash (42%) or by individual or 
group health insurance (30%). Personal 
injury coverage paid 11%; Medicare 
paid 10%; Medicaid paid 4%; Workers’ 
Compensation paid 2%; and barter/trade 
paid for 1% of treatments.

How patients pay for treatment

As chiropractors assess their earnings and expenses, familiarity 
with their financial environment in the health care industry can 
provide valuable context to their conclusions.

Some DCs team up with MDs to create a more comprehensive 
practice; others consult regularly with general practitioners in 
their community. As such, we annually compare our salary survey 
to data collected by Medical Economics.

In Medical Economics’ 91st Physician Report, published 
in November 2020, respondents indicated that the average 
salary for a family care physician was $241,000. This is sharply 
contrasted with specialist physicians, who top out at nearly 
$400,000, with cardiology and urology being the top specialties.

Comparatively, the average total compensation reported for DCs 
in this year’s survey was $172,900; this is up from $144,000 in 2020.

Medical Economics also reported that the highest median 
income came from the South and Midwest regions, but 
salaries for all regions were between $260,000-$280,000. 
They found that urban physicians earned significantly less 
($260,000) than their suburban and rural counterparts 
($280,000 and $281,000, respectively). 

The average number of patients seen by family physicians 
was 76 per week. In addition, Medical Economics found that the 
median earnings were higher for men ($300,000) than women 
($226,000). While both numbers were down from the previous 
year’s report, the gap in pay of $74,000 remained the same.

To compare more statistics between chiropractors and medical 
doctors, visit Medical Economics at medicaleconomics.com. 

How do MDs compare?

4-Year Comparison of Average
Gross Billings and Collections

Avg. Gross Billings                   Avg. Gross Collections 
                            2021             2020             2019             2018 
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Comparison of Solo & Group Practices
Clinic Label Solo Group
Clinic  68.1% 61.4%

Wellness Center 25.9% 21.6%

Medical Spa 0% 1.8%

Rehab Center 4.8% 17.%

Franchise 1.2% 0%

Clinic Statistics
No. of Employees 1.7 2.4

No. of FT Employees 1.1 2.4

PVA 47.6 51.8

No. Patients/Week 112.3 219

New Patients/Week 5.6 14.8

Cash Only 13.3% 24.2%

Average Billings  $369,653  $1,064,210 

Average Collections  $263,737  $827,496 

Compensation
Average CA   $31,170  $39,007 

Average LMT  $36,250  $36,667 

Average DC  $82,509  $154,044 

Average Total DC Comp.  $123,852  $210,464 

Specialists Provided
LMT 12.6% 6.6%

Acupuncturist 2.7% 3.3%

Nutritionist 3.4% 2.2%

PT 2.2% 4.4%

Fitness Trainer 1.5% 2.9%

MD/DO 1.1% 4.7%

Other 2.7% 1.8%

None 20.1% 3.2%

Expenses
Office Lease or Mortgage (year)  $20,754  $42,675 

Advertising  $6,304  $21,016

Malpractice Insurance  $2,045  $3,587 

This year’s survey showed a decrease in the number of DCs prac-
ticing in groups (or partnerships) at 22%; this represents a 2% drop 
from last year’s 24%. However, since 2013, the number has hovered 
between 22-30%, showing that a fair number of DCs have found 
success in joining forces. 

The 63% of doctors reporting as solo practitioners rose from 
last year’s 57%. Those indicating they were working as an associate 
decreased this year to 10%, while the number of franchisees 
remained the same at 1%.

When it comes to billings and collections, solo practices saw 
ups and downs in both amounts this year. Solo DCs reported 
average billings of $369,653 and collections of $263,737, compared 
to average billings of $352,100 and collections of $269,800 last year.

The solo reimbursement rate was down several percentage 
points (71% compared to 77% last year). 

Group practice billings and collections fared better over solo 
DCs across the board, in keeping with the established trend, but 
reimbursement rates were relatively similar this year. This year’s 
group billings were $1,064,210 (compared to $1,253,400 last year) 
and collections came in at $827,496 compared to $863,850 in 2020. 
The group practice reimbursement rate increased from last year, 
coming in at 78% from last year’s 69% and 70% in 2019. 

The average total compensation for solo DCs this year was 
$123,852 compared to $118,800 last year. The average total 
compensation for a DC practicing in a group setting increased 
from $207,960 last year to $210,464 this year. Salaries for solo DCs 
averaged $82,509, a big increase from $73,000 last year, and those 
participating in a group practice averaged $154,044. 

Note: Total compensation for unincorporated DCs is defined as 
earnings after tax-deductible expenses, but before income tax. For 
DCs in a professional corporation, it is the sum of salary, bonuses 
and retirement/profit-sharing contributions made on their behalf.

Solo practices spent $2,045 on insurance (a decrease from last 
year’s $2,540), and $6,304 on advertising. Group practices spent 
less on insurance than last year ($3,587 compared to $4,500 in 
2020). They also spent $21,016 on advertising, a notable decrease 
from $36,800 in 2020. 

Group practices are spending less this year on office space, 
too, at $42,675 compared to $45,100 last year. Solo practices 
spent nearly the same this year at $20,754, compared with last 
year’s $20,850.

Solo DCs vs. group practices

Billings                         Collections 
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Integrative care still on the rise
In response to reader requests years ago, 
Chiropractic Economics expanded its 
“integrated clinics/DCs only” breakdown 
to provide a more comprehensive look at 
the profession. 

We continued that trend this year 
by asking respondents to indicate if 
they were practicing as a DC only, in an 
integrated clinic or in a multidisciplinary 
clinic. An integrated clinic includes those 

practices with both a DC and a medical 
doctor on staff. A multidisciplinary clinic 
is defined as having a practicing DC and 
any other complementary medicine 
practitioner on staff (e.g., acupuncturist, 
PT, LMT).

This year 64% reported offering 
chiropractic care only, approximately 
the same as last year; 25% said they 
operated as a multidisciplinary clinic, 

a bit less than last year; and 11% 
responded as an integrated clinic.

Here is a breakdown of income by 
clinic type:

	� Billings — Integrated health care 
practices reported the highest billings 
($1,055,500), while multidisciplinary 
practices reported billings of $860,616 
and DC-only practices came in at 
$517,059. 
	� Collections — Likewise, integrated 
practices saw the highest collections 
($913,500) while multidisciplinary clinics 
reported collections of $601,222, and 
DC-only practices had collections of 
$395,704.
	� Salaries and total compensation 
— Multidisciplinary, integrated and 
DC-only clinics saw a range of salaries. 
Integrated DCs had an average salary of 
$121,006 annually, compared to $160,200 
in 2020. Multidisciplinary clinics had an 
average of $101,379, and DC-only clinics 
had the lowest salary at $89,805. 

Total compensation for unincorporated 
DCs is defined as earnings after 
tax-deductible expenses, but before 
income taxes. For DCs in a professional 
corporation, it is the sum of salary, 
bonuses, and retirement/profit-sharing 
contributions made on their behalf.

Regarding total compensation, 
integrated DCs averaged $181,286 while 
DC-only clinics came in at $139,598. 
Multidisciplinary clinics came in at 
$141,321. 
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DCs vs. Integrated and Multidisciplinary Clinics: 
Significant Comparisons 

Practice Type Multi Integrated DC Only
Solo 56.2% 17.3% 78.4%

Group/Partnership 32.5% 66.7% 20.4%

Franchisee 1.3% 0% 1.2%

Clinic Label
Clinic 57.1% 66.7% 74.3%

Wellness Center 34.1% 19.1% 20.9%

Medical Spa 0% 1.8% 0%

Rehab Center 13.7% 25.5% 3.2%

Franchise 1.1% 0% 1.6%

Location
Urban 28.6% 45.1% 21.4%

Suburban 45.1% 42.9% 39%

Rural 11% 11.8% 18.8%

Clinic Statistics
No. of Employees 3 2.5 2.3

No. of FT Employees 2.2 2.4 1.8

PVA 55.3 98.5 57.9

Patients/Week 161.2 176.6 158

New Patients/Week 8.6 14.8 8.9

Cash Only 21.8% 29.7% 23.6%

Expenses
Office Lease /Mortgage (year)  $27,036  $30,000  $26,106 

Advertising  $8,089  $11,230  $10,724 

Malpractice Insurance  $2,131  $2,513  $2,489

Compensation
Average CA  $38,025  $37,500  $33,558 

Average LMT  $41,729  $36,500  $19,741

Average DC  $101,379  $121,006  $89,805

Average Total DC Comp.  $141,321  $181,286  $139,598 
Average Total Billings  $860,616  $1,055,500  $517,059

Average Total Collections  $601,222  $913,500  $395,704

FEATURESTORY

Fewer practices identified as “rehab centers” this year 
(5.3%) than last year (9.5%). However, those clinics 
labeled as “wellness centers” showed a slight rise, 
going from 24% last year to 24.6% this year. The term 
“medical spa” appears to have largely disappeared, as 
less than 1% reported that designation.

Most practices — 68.4% — identified as “clinics.”

Types of clinics

What type of clinic do you operate?
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Our annual survey consistently illustrates 
an approximate 80/20 male-to-female 
split that makes up the working chiro-
practic industry, and this ratio has been 
relatively consistent but slowly rising for 
the past few years. This year’s results saw 
a small decrease, likely due to the COVID 
pandemic, but a number still closing in 
on the ratio at chiropractic schools these 
days, which is closer to 50/50.

We’ve seen an increase in female 
respondents over the last few surveys, 
but this year saw a small dip; this year, 
25% of respondents were female as 
opposed to 28% in 2020, 23.3% in 2019 
and 22.6% in 2018. These results allude 
to an overall positive trend we’ve seen 

regarding closing the gender gap. Male 
respondents are still making more than 
females, and their salaries and total 
compensation increased this year, while 
the salaries and total compensation of 
female DCs decreased.

This year’s female DCs reported 
earning an average annual salary of 
$71,750 compared to $76,400 last year. 
Total compensation is $80,000 this year 
compared to $104,100 last year.

Male respondents saw an increase 
in annual salary with an average of 
$112,000, rising from $97,500 in 2020. 
Total compensation for men showed a 
bigger jump, with an average of $161,500 
compared to $153,200 last year.

Thirty-eight percent of female DCs 
reported working 31-40 hours in patient 
care per week; 25% reported working 
21-30 hours. Of the male respondents, 
37% reported working 31-40 hours, with 
34% working 21-30 hours.

The gender gap

Male vs. Female
Respondents

25.1% Female
74.6% Male
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Comparing the Regions
Personal Characteristics West South Midwest East
Average Age 54.1 49.9 50.3 51.9

Male 80.8% 73.4% 71.9% 75%

Female 19.2% 26.6% 28.1% 25%

Solo 69.2% 57.8% 60% 62.6%

Group/Partnership 23.1% 21.9% 24.6% 23.9%

Associate 3.9% 15.6% 6.2% 6.5%

Franchisee 0% 0% 3.1% 0%

Years in Practice 17.5 17.3 14.9 19.3

Licenses 1.3 1.4 1.1 1.7

Clinics Owned 1 1.2 1.1 1.1

Location
Urban 40.4% 34.9% 18.5% 32.6%

Suburban 46.2% 55.6% 60% 52.2%

Rural 13.5% 9.5% 21.5% 15.2%

Clinic Stats
Number of Employees 2.3 3.1 2.7 1.9

Number of FT Employees 1.7 2.6 2 1.3

PVA 50.9 88.2 39.1 49

Patients/Week 184.5 185.8 176.7 115.4

New Patients/Week 8.6 12.5 7.8 6.9

Cash Only 22.2% 20.8% 15.7% 15%

Average Billings  $449,212  $991,892  $679,283  $438,995 

Average Collections  $389,220  $503,700  $488,180  $369,175 

Expenses
Office Lease/Mortgage (year)  $30,623  $24,581  $30,625  $17,123 

Advertising  $9,428  $13,517  $12,269  $3,305

Malpractice Insurance  $2,287  $1,914  $3,535  $2,015 

Salaries
Average Associate  $64,463  $86,420  $65,359  $68,080

Average CA  $33,617  $35,076  $32,143  $23,886

Average LMT  $19,150  $18,893  $37,609  $17,857

Average DC  $95,628  $128,034  $76,318  $96,457

Average DC Total Comp.  $133,124  $182,085  $146,278  $103,896

DCs by U.S. region
Most DCs’ compensation figures increased compared 
to 2020’s numbers. Reported regional DC total 
compensations (rounded) for 2021 were:

Midwest — $146,300 
West — $133,100
East — $103,900 
South — $182,100
The West saw the largest reimbursement 

rate this year, with an average of 87%. The East, 
Midwest and South followed behind at 71%, 72% 
and 51%, respectively.

QUICK TIP: 3 pillars of anti-aging and wellness for seniors
Specialized nutritional and exercise programs, as well as regu-
lar-maintenance chiropractic care can be added to your menu of 
services specifically for senior patients. 

Physical well-being — Throughout the COVID-19 pandemic, 
consumers considered nutritional supplements to be pandemic 
essentials. Supplements such as vitamin C, zinc, elderberry and 
echinacea saw sales spikes of 146-415%, and studies indicate 

these sales will continue above average.
Mental well-being — Exciting research into supplements such 

as nootropics, fish oils, ginkgo biloba, creatine, omega-3s, and 
certain vitamins can help slow mental decline.

Emotional well-being — Mindfulness efforts or classes 
for patients can include meditation, yoga, tai chi, or simply 
breathing exercises that teach relaxation.

Regional Comparison of
Average Billings and Collections
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Aging gracefully
As you grow older, your salary as a DC should increase also. The 
results of this year’s survey showed that experience and age still 
reign — mostly — when it comes to earning larger paychecks.

DCs aged 76-85 earned the most with $112,000, with those 
66-75 earning $98,200, those 56-65 earning $104,000, those 46-55 

earning $109,300, and those 36-45 earning $91,200. The youngest 
group of DCs, those 26-35, earned $63,500. (Note: The age groups 
were adjusted into smaller age ranges this year, so the data may 
look quite different from last year’s results.)

Hours Spent in Patient Care
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1-30 hours/week 31-50+ hours/week
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Group practice billings and collections fared better over solo 
DCs across the board, in keeping with the established trend, 

but reimbursement rates were relatively similar this year.
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Location matters
With more available 
retail space, a developing 
infrastructure and a 
large range of potential 
patients, it shouldn’t be 
a surprise that many DCs 
choose to set up their 
practice in the suburbs. 
Over the course of many 
surveys, the majority 
have responded that the 
suburbs are the ideal location for their practice. 

This year was no different, with 54% of DCs reporting the 
suburbs as their location preference.

Although the numbers were similar to last year’s, there was 
a very slight dip in suburban DCs at 54% compared to 55% last 
year. The number of urban practices went up slightly from 27% 
last year to 31% this year. The number of rural practices dipped 
a bit from last year at 15% from 2020’s 18%.  

Suburban chiropractors reported the highest average salary 
at $104,100, with their urban counterparts reporting an average 
of $90,000. Rural practices decreased to an average salary of 
$80,700, versus $89,000 last year.

Suburban practices had average billings of $664,200 and 
collections of $394,200 for a reimbursement rate of 59%. 
Rural practices reported a reimbursement rate of 76%, with 
$482,000 for billings and $368,000 for collections. Urban DCs 
had average billings of $696,400 and collections of $495,900 for 
a reimbursement rate of 71%.

Location
Preferences

53.7% Suburban
31.0% Urban
15.3% Rural

Suburban, Urban, and Rural
 Comparisons
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Our national discus-
sion over the last 12 
months has centered 
largely on two issues 
— the COVID-19 (coro-
navirus) pandemic, 
and the state of racial 
relations in the U.S. 
To incorporate this 
timely information into 
our annual survey we 
added new questions pertaining to these topics.

Most DCs who responded to our survey reported at 
least some loss of income from the pandemic, though 24% 
said they lost no income. According to this year’s data, the 
average chiropractor-only clinic lost 16% of its income, while 
integrated clinics lost 18% and multidisciplinary clinics lost 
almost 21%.

When asked what percentage of their patients were 
Black, Hispanic or of color, the DCs in our survey reported 
numbers in the widest possible range, from 1% to 100%. 
According to our data, approximately 40% of patients 
seen in urban clinics are non-white, followed by 26% in 
suburban practices and 13% in rural practices. While this 
data suggests that non-white individuals are definitely 
embracing chiropractic as a treatment choice, the number 
of chiropractors of color lags behind, as our survey showed 
15% of practices are minority-owned.

New this year

For more DCs, operating as a businessperson is invariably a huge 
part of being a doctor of chiropractic. And as the business world 
continues to change and evolve, so do the expenses involved in 
running a practice. 

We’ve highlighted three standard spending areas in the 
profession: malpractice insurance, advertising, and an office lease 
or mortgage.

	�Office lease or mortgage — Average yearly costs were $26,500, a 
decrease from $27,300 last year. 
	� Advertising — Average costs in this year’s survey were $10,000, a 
significant decrease from last year’s $13,200.
	�Malpractice insurance — Respondents reported an average 
expense of $2,500, which represents a decrease from last 
year’s $3,100.

Business expenses

We asked respondents for anonymous salary information on full-
time employees only — not part-timers. We defined “full time” as 
employees who work 30 hours or more a week. 

Approximately 17% of DCs in our survey do not have any 
employees, while approximately 35% employ one or two full-time 
people, and 26% of respondents reported they employ five or 
more people.

The average salary paid to full-time employees was: DC: $102,200; 
associate: $59,800; PT: $56,300; CA: $31,700; and LMT: $23,100.

Who’s working for you?

Clinic Type Comparison of 
% Loss Due to Pandemic
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Minority Owned
Practice

84.6% Non-Minority
15.4% Minority
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Your skill in treating patients with regular 
adjustments and issues related to the muscu-
loskeletal system can undoubtedly position 
you well for a comfortable career. But if you 
feel stagnation coming on and are looking 
for new paths to explore, year after year our 
survey demonstrates that joining forces with 
complementary specialists is a surefire way to 
expand your practice, boost your bottom line, 
and perhaps revive your passion.

In 2021, 70% of DCs reported having other 
specialists working in or consulting with their 
practice. Those specialists include LMTs, 
PTs, acupuncturists, fitness trainers and 
nutritionists, in addition to MDs and DOs. 

The specialists who become part of your 
health care team allow you to offer a wider 
range of treatment options and programs. 
When evaluating how this benefits you, 
the numbers speak for themselves: Clinics 
employing specialists see more patients 
per week (145, compared to 142 patients 
per week in non-specialist clinics); bill more 
(average of $889,500 versus $552,400); and 
collect more (average of $502,500 versus 
$366,000). 

Chiropractors employing specialists 
averaged a higher total compensation 
($161,600) than those without specialists 
($122,100); those with specialists also 
averaged a higher salary than those in 
practices without specialists ($116,700 and 
$89,700, respectively).

Modalities offered
While 70% of respondents have at least 
one specialist on staff, the most common 
specialist was an LMT (30%). 

Other popular specialists include:
	� Acupuncturist, 10%;
	� MD/DO, 7%
	� Nutritionist, 5%;
	� PT, 5%; and
	� Fitness trainer, 5%. 

And 7% of respondents indicated “other” 
for specialists they have in their clinic.

Respondents (both clinics with specialists 
and clinics without) also reported that they 
offer a wide range of modalities, even if they 
do not have specialists who provide them. 

These modalities include: 
	� Chiropractic, 99%
	� Instrument adjusting, 58%
	� Electrotherapy, 53%
	� Exercise programs, 53%
	� Nutrition, 47%
	� Kinesiology tape, 46%
	� PT/rehab, 45%
	� Decompression, 28%
	� Laser therapy, 27%
	� Massage therapy, 24%
	� Acupuncture, 20%
	� IASTM, 19%
	� Weight-loss programs, 18% 
	�Homeopathy, 9%
	�Medical services, 5%
	�Other, 5%
	�None, 0%

How Specialists Boost Your Income
Specialists No Specialists

Mean Total Comp.  $161,577  $122,143

Expenses
Office Lease/Mortgage (year)  $30,739  $23,517 
Advertising  $9,815  $10,454 
Malpractice Insurance  $2,745  $2,235 

Salary
DC  $116,739  $89,709 
Associate  $79,990  $42,730 
PT  $78,318  $67,384
CA  $42,383  $30,179
LMT  $26,040  $21,983 

Our survey shows approximately 93% of chiropractors in our survey sell at least one 
product in their practice. As this number has consistently remained high over the 
years, it’s clear that DCs across the board find success through the integration of 
quality care and providing patients with the best products available.  

A commitment to retailing top-industry products benefits the DC financially, but 
doing so also creates an important relationship between patients and the products 
they need to achieve wellness.

So which products do respondents offer? Are you selling the same products as 
other DCs? The top five include:

1. Nutritional products/supplements — 51%
2. Hot/cold compresses — 50% 
3. Topical creams/ointments — 47%
4. Pillows — 44%
5. Educational material — 43%

Of chiropractors surveyed, 28% sell cannabidiol (CBD) topical products to patients, 
while 24% sell edible products containing CBD; these topicals and supplements are 
made from the non-psychoactive component of the cannabis plant.

Product offerings

Today’s special(ist)

FEATURESTORY

Which Products Are O�ered to Patients?

0 10 20 30 40 50 60

51% Nutritional products/supplements
50% Hot/cold compresses
47% Topical creams/ointments
44% Pillows
43% Educational material
42% Kinesiology tape
42% Orthotics      
37% TENS
35% Exercise products
32% Herbal products
31% Durable medical equipment
28% CBD (cannabidiol) topicals
24% Laser
24% CBD (cannabidiol) ingestibles
23% Rehab products
17% Weight mgmt.
14% Homeopathic
9% Anti-aging
7% Massage chairs
7% None
6% PEMF
4% Mattresses
3% Skin care
3% Other
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T H E  TA K E AWAY 

Stress the controlling of inflammation, getting proper sleep, identifying joint issues and screening for other problems that may 
put patients at risk for further injury to return them to optimal performance.

FOCUSING ON 
MOVEMENT AND 
RECOVERY
Help patients avoid injury and increase  
athletic performance with these tips
BY  TO N Y  M I K L A ,  D P T

TIME TO READ: 11-13 MIN.

IN ORDER TO FOCUS ON PREVENTING INJURIES we must consider the causes of them. There is 

significant data to support the most common causes of injury are: 1) Previous Injury; and 2) Fatigue.

    To discuss maintaining or improving performance, we must consider the factors of performance. In 

the book “PEAK” by Marc Bubbs, he describes the main contributing factors of performance to be health, 

nutrition, training, recovery and mindset. A similar series is supported by Scott Peltin, in “Sink, Float, or 

Swim,” a book describing maximizing human performance for executives and athletes. Peltin writes that 

mindset, movement, nutrition and recovery are the key ingredients to elite levels of performance.

FEATURESTORY
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Creating the best opportunity for patients
As health care professionals our role is to understand the factors 
and provide the best opportunity for our clients to heal and 
perform at their best selves. Our specific role in the rehab field 
often requires us to bring in many factors and integrate them for 
the patient so they can achieve this elite outcome. 

With the above factors of performance in mind, we touch 
health, movement, training and recovery in every session. Some 
of us may contribute and influence mindset and nutrition as 
well, but there are other experts in the health care field to 
maximize those areas.

Let us combine movement and training together, which leaves 
us with health, movement and recovery on the performance 
end. This is followed by previous injury and fatigue on the 
injury vulnerability side. We can clearly tie previous injury to 
now-existing movement and health deficits, and certainly 
recovery is tied directly with fatigue resilience. Maximizing 
movement and recovery become our clear focus as practitioners 
in preventing injury and maximizing human performance.

Movement
Quality movement is based on the body’s ability to allow force 
and energy to transfer through the limbs and trunk in an effi-
cient and effective way. This usually constitutes transferring 
force from the ground (in most cases) through the body and into 
another object. If force is not transferred effectively, then energy 
will compound in certain segments (increasing injury risk) or leak 
from the body, creating a performance deficit.

We must screen and assess to determine efficient energy 
transfer through the body. Gray Cook and Mike Boyle wrote 
an article that forever changed my practice and simplified my 
clinical care, “A Joint by Joint Approach.” In short, they described 
the body as a series of joints stacked on top of each other with 
alternating mobility and stability demands. Put simply, ankles, 
hips and thoracic spine segments need mobility. These are 
common segments in the body that are designed to be stiff, but 
then become overly stiff and can limit efficient movement. 

Opposing these joints are the feet, knees, lumbar segments, 
cervical segments and glenohumeral joints that require stability. 
By nature, these joints are highly mobile and require significant 
muscular and soft tissue support to function. 

FEATURESTORY

Screen ankle dorsiflexion to have a minimum of 40 degrees in weight 
bearing.

Screen hip internal rotation to have a minimum of 30 degrees, and 90 
degrees flexion.

Today’s science strongly supports that the most critical factor 
in high performance, overall health, is healing and sleep.
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Joints that become stiff don’t allow force to transfer through 
the segment efficiently and joints that become hypermobile 
don’t allow force to transfer effectively. Either of these problems 
leads to a breakdown in the kinetic chain, poor performance and 
increased injury risk. 

Screening ankles, hips and thoracic segments for mobility
Screen ankle dorsiflexion to have a minimum of 40 degrees in 
weight bearing.

These simple mobility screens will allow you to quickly 
determine your clients’ deficits and develop an action plan or 
treatment strategy to address them. For quick ways to improve 

mobility of these segments that translate well into home 
exercise programs, we can use a floss band.

If ankle mobility restoration is the goal, wrap the band in a 
circumferential manner around the ankle and perform repetitive 
motions into dorsiflexion. 

Screen the feet, knees, lumbar segments and shoulder for 
stability. Our foundational screen for these segments includes 
the following:

• Single leg balance for the feet
• Step-down height for the knee control
• Rolling pattern efficiently for lumbar control
• Single-arm front plank, 45 seconds, for shoulder stability

The mobility and stability of these key joint areas lead to 
optimal performance and injury prevention. If your client can 
successfully use these joints effectively, then they can have 
tremendous power production and success in kinetic linking. If 
they lack mobility or stability in the desired joint, then that must 
be addressed, or risk of injury will maintain above average and 
the client will never achieve max potential in the desired activity.

Recovery
The concept of recovery can take you in many directions, but 
ultimately this comes down to your body’s ability to tolerate 
stress. This could be physical stress, emotional stress, financial 

FEATURESTORY

Screen hip extension for 10 degrees of extension in the Thomas Test.

Screen thoracic rotation for a minimum of 50 degrees in quadruped.

If ankle mobility restoration is the goal, wrap the band in a 
circumferential manner around the ankle and perform repetitive 
motions into dorsiflexion.

Make sure that your patients can see sunlight during the day, 
as it supports more natural sleep cycles and recovery.
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stress or environ-
mental stress. 

Today’s 
science strongly 
supports that 
the most critical 
factor in high 
performance, 
overall health, 
is healing and 
sleep. The 
military and 
professional 
sports 
organizations 
have been 
focused 
heavily on this 
category for the 
past decade. 
Improving sleep 
duration and 
quality are the 
two largest factors in recovery.

An adult should be achieving a minimum of seven hours of 
sleep per night, whereas a teenager may require closer to nine 
hours. This must be our top priority when working with our 
clients on performance enhancement or injury prevention. All 
the physiological change we strive for in our treatment sessions 
is usually processed and takes full shape during sleep. If your 
client isn’t sleeping, it is all for nothing.

Tips for facilitating sleep
• Limit blue light 1-2 hours before bed. Blue light is from screens 
and it diminishes melatonin release and stimulates the brain in 
other areas, decreasing the likelihood of desired sleep.
• Match your sleep to the sun to maximize circadian rhythms. 
Make sure that your patients can see sunlight during the day, as 
it supports more natural sleep cycles and recovery.
• Modulate stress in authentic ways. Meditation is considered 
one of the most effective ways to manage effects of stress.
• Manage pain to maximize sleep. As health care providers we 
see this commonly: patients in pain who can’t sleep as a result.

1-2 HOURS
LIMIT BLUE LIGHT 1-2 HOURS 

BEFORE BED TO REDUCE 
LOSS OF MELATONIN

For thoracic mobility, using a floss band is also a 
great method to restore thoracic rotation. Apply 
the floss band around the trunk as shown and 
then repeat the testing rotational position for 
multiple reps.

With a goal to improve hip internal rotation, wrap the hip approximately 
as well. Then again, repeat the testing sequence.
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Pain at night is thought to have a stronger correlation with 
inflammation than with sleeping position. As the body moves 
around all day, blood flow and the lymphatic system transport 
the swelling and inflammatory markers around the body, as the 
muscles pump the fluid through the vessels. 

In the evening and at night, as the person decreases their 
movement and activity, swelling begins to accumulate in an 
area, which creates increased pressure in the region, and then 
presents as pain in the body. Sometimes this happens right 
away in the evening before bedtime, or it often occurs a few 
hours into the night.

Dealing with inflammation and swelling
Patients can avoid accumulated inflammation at night by antic-
ipating it and properly using ice earlier in the evening. I advise 
patients to ice 15 minutes every two hours before bed to reduce 
inflammatory components and improve overall sleep. 

We have also found the use of intermittent compression, 
such as a compression floss band, to be effective at reducing 
inflammation directly before sleep. Sequential compression 
can also be a great way to reduce swelling in an aggravated 
limb. Local kinesiology taping can be a great tool that can be 

worn at night to reduce pain and inflammation, leading toward 
better sleep.

Develop regular 
screenings
Overall, focusing 
on movement and 
recovery can lead 
to a tremendous 
reduction in injury 
risk and contribute 
to performance 
improvement in 
clients. Develop a 
regular screen you 
can use to rule out 
overly mobile or 
stable joints. 

Once problems 
are identified, 
develop an action 
plan to address 
them quickly so 
optimal movement 
can be restored. 
Always consider 
sleep as a variable 
of recovery. It can be viewed cumulatively over a few days or 
weeks, and certainly just over one night of sleep. Both can lead 
to fatigue, decreased performance and increased injury risk. 

TONY MIKLA, DPT, is a leading sports physical therapist, performance 
coach and researcher. He speaks and teaches nationally on sports 
physical therapy. He previously served as the physical therapy manager 
at the world-renowned EXOS in Phoenix, Ariz., and as a medical director 
for the Sacramento Sports Commission at Sacramento State University 
and Northern Arizona University. He is the founder and president of Kime 
Performance Institute, and in 2015 was a finalist for the NSCA Sports 
Medicine Specialist of the Year. He was awarded the 40 Under 40 Award 
from the Sacramento Business Journal in 2017. In addition to teaching 
for RockTape Functional Movement Training (FMT), most recently 
he developed the Bulletproof continuing education series for FMT+, 
including Bulletproof Spine, Bulletproof Shoulder and Bulletproof Knee.

Knee taping example.

Shoulder taping example.

45 SECONDS
LENGTH OF TIME FOR A SINGLE-ARM 

FRONT PLANK TO DEMONSTRATE 
SHOULDER STABILITY

Screen the feet, knees, lumbar segments and shoulder for stability.
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WELLNESS 
APPROACH

ARE YOUR PATIENTS  
GRAVITY BALANCED?
A patient game changer that is also a ‘frame changer’
BY  DA N  DAV I D S O N ,  D C

TIME TO READ: 9-11 MIN.

T H E  TA K E AWAY

Patient posture and viewing gravity from the ground up can make a life-altering difference in care and a prevention 
mindset to “keep a good thing going.”

TO BE OR NOT TO BE gravity balanced — that is the question.
Sharing this perspective with patients helps redirect focus 
away from just their symptoms and pain relief to their personal 
posture and a future prevention mindset. As chiropractors, we 
are essentially gravity counselors — helping others improve 
their relationship with gravity.

We know that alignment, stability and balanced posture 
directly affect our physical function. When we function better, 
we heal better and feel better. We also have a great potential 
to get and stay stronger for longer with a flexible posture core 
ready for an active lifestyle.

Modern-day preventative care
In 1902, Thomas Edison shared some of his predictions for the 
future of health care: “The doctor of the future will give no 
medicine, but will instruct his patient in the care of the human 
frame, in diet and in the cause and prevention of disease.”

Chiropractors are the modern-day specialists in the care of 
the human frame and wellness. It’s our job to educate patients 
about the cumulative harmful effects of gravity stress loads on 

our spine, discs, muscles and joints. One joint that is unstable 
or misaligned will affect others, causing a biomechanical 
domino effect. 

This starts with our standing and walking upright posture. 
Chiropractors need to test and check gravity posture with 
every new and existing patient.

The role of a balanced foundation
A thorough postural exam can include visual observation 
and measurement, erect digital X-ray analysis, and a gravity 
posture foot scan which detects arch pronation and instability. 
Often bilateral pronation is present, which can be a causative 
factor in foot, ankle and knee dysfunctions as well as pelvic 
unleveling, postural shifting, sacroiliac and piriformis issues, 
facet joint misalignment and scoliosis. 

Custom corrective orthotics are a key component, providing 
a balanced foundation for optimal whole-body posture and 
function. I tell my patients that custom orthotics are a game 
changer, because they are a “frame changer.” They change your 
frame every day to be more gravity-balanced, helping maintain 
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the benefits of spinal adjustments and nervous system health 
with regular chiropractic care.

Everything functions better above when it’s balanced below. 
I often share the analogy of an unlevel washing machine. 
During the spin cycle it can knock around violently because 
an imbalanced foundation creates functional stress. Similar 
effects on our human frame can seem to be more subtle 
because our bodies are so adaptive and resilient, but the 
consequence is no less impactful over time.

The goal of modern building construction is to level the 
foundation of a house within 1-2 mm. This is important to 
prevent future structural damage from a shifting or uneven 
foundation. The Leaning Tower of Pisa is the most famous 
out-of-balance building in the world. It leans because of the 
poor clay foundation that was in place when the first three 
floors were built in 1173. 

After 100 years, an engineer started adding more floors. 
He tried to counterweight the higher side to level it out, but 
the increased weight made it worse because the foundation 
hadn’t changed. The theory of gravity wasn’t understood at 
the time — it was later discovered in 1687 by Sir Isaac Newton. 
The lesson here is that gravitational alignment comes from the 
bottom up, not from the top down. That is why the foundation 
below determines function above.

Foot pronation can contribute to a leg-length inequality 
revealed with a standing lumbopelvic X-ray. Custom orthotics 
combined with a prescriptive heel lift can provide an optimal 
gravity posture foundation that is balanced, leveled and 
corrected. They can be worn for all daily activities while 
supporting the three arches of the foot, helping to keep the 
body stronger overall.

Postural distortion’s effect on the body
Postural distortion can cause muscular imbalance. I tell 
patients that muscles are great storytellers about their past. 
The “Lopsided Gym” metaphor seems to connect well. Muscles 
are only as strong as they need to be in an adaptive way. If a 
lopsided trainer instructed us to do 2-3 times more reps on 

the right than the left, over time muscles on the right would 
become more developed. We find this quite often during a 
physical exam. The reason is usually because the body is not 
gravity balanced. That’s when it’s time to cancel your past 
membership to the Lopsided Gym!

Gravity stress load factors affect our body from the ground 
up. Walking generates about 2.5 times and running 3.5 times 
our body weight in pound forces, adding extra physical stress 
throughout our kinetic chain. Personalized orthotic therapy can 
reduce heel strike shock forces while providing a consistent 
symmetrical foundation of support.

Optimal foot stabilization for sports and physical activities 
also helps enhance safe performance and decrease injury risk. 
It can also be an important factor in fall prevention with older 
patients. Many have compromised balance and coordination 
with a fear of falling when standing or walking. Custom 
orthotics can be life-changing by giving geriatric patients a new 
confidence to be more stable and active.

As patients respond favorably in the early stages of clinical 
care with pain relief and improved movement, we can build a 
bridge that leads to wellness and prevention. As I often share 
with my patients, “Let’s keep a good thing going!”

Postural alignment and proactive wellness
Life, posture, work, stress and gravity will keep coming at us 
from all directions daily. That’s why patients need a “Posture 

WELLNESSAPPROACH

2.5-3.5
WALKING GENERATES ABOUT 2.5 

TIMES AND RUNNING 3.5 TIMES OUR 
BODY WEIGHT IN POUND FORCES, 
ADDING EXTRA PHYSICAL STRESS 
THROUGHOUT OUR KINETIC CHAIN

Like an unlevel washing machine, during the spin  
cycle it can knock around violently because an 

imbalanced foundation creates functional stress.
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WELLNESSAPPROACH

Prevention Plan” with wellness chiropractic care and custom 
orthotics. It is an intentional health focus that is proactive 
rather than reactive, with an emphasis on prevention rather 
than waiting for intervention.

Everyone can benefit from this approach in all ages and 
stages of life. Encourage patients to ask themselves, “What will 
be the Back of My Future?” Just like in the classic movie with 
a similar title, what if Doc Brown came back with the warning, 
“Marty, you need to adopt a Posture Prevention Plan to avoid 
a path of future degeneration and disability — you have the 
power to change your space-spine continuum!”

When it comes to pain, we can ignore it, cover it up or pause 
to find the cause. Just as it’s not wise to put masking tape over a 
car’s check engine light, covering up or ignoring pain can lead to 
more problems. Chiropractic has grown to become the world’s 
largest drug-free healing profession. Prevention has always been 
at the heart of natural chiropractic care along with targeting the 
physical cause of conditions, enhancing true healing. 

Patients: treat your body as well as your ‘stuff’
Many people take better preventive care of their stuff in life 
—  cars, homes, lawns and digital devices — than they do their 
own body and health. Patients usually want better posture, so 
it can be an effective connection to help them experience the 
value of health prevention. You can help empower them with 
the realization that wellness pays in healthy ways.

It’s always easier and smarter to stay well than to get 
well. To be or not to be gravity balanced is no longer just a 
question — it is actually a vital key to living a functionally 
active, healthy life. 

DAN DAVIDSON, DC, is a graduate of Palmer College of Chiropractic 
in Davenport, Iowa. He has been in practice for over 35 years and 
is the owner of The Back Resort & Rejuvenation Health Center in 
Salem, Va. Davidson also hosts the GravityPosture.com Podcast, 
where he shares tips on health, exercise, nutrition and posture. He 
can be reached at drdan@backresort.com.

As chiropractors, we are essentially gravity counselors — 
helping others improve their relationship with gravity.
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ADDING AGING 
SOLUTIONS TO 
YOUR PRACTICE
Treat the conditions that as a 
chiropractor you see daily
BY  M I C H A E L  KO C H ,  D C ,  B S ,  C T T P,  N D

TIME TO READ: 9-11 MIN.

PRACTICE 
CENTRAL

T H E  TA K E AWAY 

Promoting holistic natural remedies and other applications for anti-aging can 
bring a practice into a new age serving an ever-growing population.

AGING IS NOT JUST ONE THING, but a combination of factors 
that are better understood now than ever before. Needless to 
say, most holistic practitioners address some issues but do 
not make “Anti-Aging/Regeneration” their primary focus. Often 
DCs are so focused on the neuromuscular system we forget to 
address the whole-body devastation that comes with aging. 

In the age of COVID, most practices are suffering, and now  
is the time to shift part of your practice into this creative  
new model.

Aging advances and a new holistic science
Until recently aging was inevitable; there was no real answer or 
treatment. Chiropractors and other holistic practitioners have 
been skirting the issue but not really managing it head-on.

This new holistic science is the leading edge, but perhaps we 
have been too timid or humble to declare it loudly enough to 
be heard. We have been legislated and pigeonholed so heavily 
that many of us feel we can’t say anything positive about our 
progress and success.
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PRACTICECENTRAL

However, a great deal of research is readily available; one 
need only search the NIH (National Institutes of Health) for 
credible, positive, accepted, peer-reviewed research on nearly 
any holistic natural remedy. We don’t have to make claims of 
success because volumes of research do it for us. I recommend 
you simply reference the research conclusions and let the 
reader/patient draw their own conclusions. 

Take cannabis, for example. There was a tipping point about 
10 years ago for absolute help for children and seizures, and 
from there the research exploded to include many health 
conditions. With all the publicity and research, cannabis has 
now become legal in most states for medical use.

So what are the basics of the aging process that we now 
understand? 

Common signs of aging:

• Chronic illnesses, such as diabetes, heart disease, high blood 
pressure, skin disorders, hormone disorders (menopause, etc.), 
low testosterone and ED, bowel and urinary problems, etc. — 
just about any condition you can name.
• Pain and inflammation
• Lethargy, decreased energy and stamina
• Poor memory
• Decreased muscle mass and strength
• Increased fat
• Skin disorders and discolorations
• Slow healing/recovery time
• Decreased sexual activity
• Sagging skin and wrinkles
• Hair loss and graying

The average chiropractor sees most of these conditions 
daily, so much so that we tend to ignore them and go right to 
the neuromuscular system. 

Addressing aging factors
Basic nutrition helps but is most often not specifically focused 
and promoted as anti-aging (everything old is new again). 
Everybody wants to look and feel younger, but no one is focused 
on making that happen — including DCs treating patients. 

An entire new world of treatment options is now available 
to you and your patients.

The main factors of aging are:

1. Increased oxidation
2. Decreased stem cell production
3. Decreased hormone production
4. Increased inflammation and pain 
5. Increased acidity and pH
6. Brain plaquing 
7. Weakened immune system
8. Musculo-skeletal degradation
9. Cardiovascular clogging and damage
10. Obesity, metabolic syndrome and dysbiosis
11. Poor nutrition and digestion: decreased minerals, water 
and amino acids

If you already deal with some of these, great — the rest are 
now at your disposal. It’s important to address many of these 
factors together for optimum results. Working with any one of 
the above may work temporarily and partially, but addressing 
multiple factors simultaneously can make a huge difference in 
your life and that of your patients.

Eight factors to address for anti-aging

1 Increased oxidation is the by-product of normal energy 
creation (the burning of fuel/food) to run the body. For 

example, fire is oxidation of fuel, as is rusting of metal. Our 
bodies use glucose and fat for fuel like a car uses gasoline. 
Oxidation creates free ions or “free radicals” of oxygen as a 
by-product. Excess oxidation is a major cause of aging. 

2 Decreased stem cell production: When a baby is born, 
there is approximately one stem cell for every 300 regular 

cells in the body. By the age of 65 it’s estimated the number 
drops to one stem cell for every 330,000,000 cells. Stem 
cells are essentially the “3-D printers” that create all other 
cells: blood, brain, muscles, organs, vessels, etc. Once the 
body is grown, stem cells are no longer needed for growth, 
but they become responsible for all tissue and organ repair. 
Decreased availability of those cells is a major contribution to 
the aging process. 

3 Decreased hormone production: The pituitary gland is the 
master gland of the body and secretes a master hormone 

called HGH (human growth hormone) which controls the 
output of all other glands of the body such as thyroid, ovaries, 
testicles, liver, pancreas, stomach and more. HGH is directly 
responsible for all tissue growth and reproduction along with 

1 IN 330M
BY THE AGE OF 65 HUMANS 

HAVE 1 STEM CELL FOR EVERY 
330,000,000 REGULAR CELLS, AS 
OPPOSED TO 1 TO 300 IN A BABY

Stem cells are essentially the “3-D printers” that create all 
other cells: blood, brain, muscles, organs, vessels, etc.
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stem cells. It is how and why we grow 
from a baby into a fully-grown adult. We 
all remember being in our mid-teens 
with raging hormones; our pituitary 
gland was putting out 100% HGH. By the 
age of 60 it can only excrete 4-5%. That 
reduction results in decreased energy, 
loss of muscle mass and increased fat 
accumulation. Therefore, there are insuf-
ficient hormones to support adequate 
regrowth of aging tissue. 

4 Increased inflammation is a natural 
precursor to damaged tissue repair. 

As we age, tissue and joints start wearing 
out and our body creates inflammation 
to draw attention to the area that needs 
repair. When young, the body automat-
ically repairs itself immediately (also 
through the process of inflammation). 
Think of sore muscles after a workout, 
that go away in a day or two. However, 
when we get older, it takes days, weeks 
or months to repair. Often the damage 
becomes long-lasting/chronic. Arthritis is 
a perfect example. Thankfully, there are 
many supplements available to reduce 
chronic inflammation and its damage. 

5 Increased acidity and low pH. 
Healthy babies are totally balanced 

pH-wise. As we grow and eat more 
acid-producing foods (carbs and red 
meat), and drink more water and carbon-
ated drinks, our bodies struggle to 
maintain a normal pH. A perfect blend 
of foods that includes fruit, vegetables 
and alkaline water can balance your 
pH quickly and easily. However, as we 
become more acidic, our body will steal 

calcium from our bones in order to main-
tain a more alkaline state. Hence most 
seniors suffer from weak and de-miner-
alized bones (osteoporosis, etc.).

6 Waning immune system is caused 
by many different aging factors such 

as toxins and especially poor gut flora, 
allowing for many varied acute and 
chronic conditions. 

7 Cardiovascular clogging and damage 
is a combination of fat accumulation, 

pH and lack of exercise. 

8 Obesity, metabolic syndrome, 
dysbiosis, poor diet and decreased 

minerals, water and amino acids create 
situations where the body can function 
but at a slow decline that inevitably 
ends in premature aging and death. 
Amelioration of these factors will make a 
huge impact on the aging process. 

As with all of the above, the goal 
is to slow down and reverse the 
aging process. For patients it takes 
time, energy and money, but an ever-
increasing number see the worth in it. 

MICHAEL J. KOCH, DC, BS, CTTP, ND, is a 
graduate of Palmer College of Chiropractic. He 
practiced for over 30 years and opened a dozen 
practices. He has consulted with hundreds of 
holistic doctors during his professional life for 
advanced services and improved outcomes. 
He is a pioneer in the utilization of legal CBD 
(hemp oil) for a myriad of neurological and 
immunological health problems. For more 
information go to holisticteledoc.com.

A PAIN RELIEF 
CREAM FOR 

CHIROPRACTORS 
DESIGNED BY A 
CHIROPRACTOR

Benefits of Mineralgia 
• Safe, every day, long lasting 

relief from acute  
and chronic pain

• No Animal Testing,  
Vegan, Gluten  
and Paraben Free

• Wholesale pricing enables 
the chiropractor to sell the 
cream at a significant profit

• Can be used pre treatment 
or post treatment to 
increase efficacy of 
chiropractic adjustment

(800) 757-7582
Lia@mineralgia.com

www.mineralgia.com/ 
pages/wholesale

The average chiropractor sees most 
of these conditions daily, so much so 
that we tend to ignore them and go 
right to the neuromuscular system. 
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T H E  TA K E AWAY 

A new marketing mindset can make the difference whether you’re implementing 
your own campaigns or overseeing that of an agency.

MARKETING
MATTERS

I KNOW I AM THE LONE WOLF ON THIS ONE, but I absolutely 
love marketing, studying marketing, talking about marketing 
and writing about marketing. I know that most chiropractors do 
not feel the same way, and that is OK; Dr. J is here to help.

First and the most important way to get better at marketing 
is to start to enjoy marketing more. Dan Kennedy is the greatest 
living marketer around, and one of his most famous sayings 
is that the biggest breakthrough for small business owners is 
when they stop being the doer in the business and start being 
the marketer. It may be hard to hear, but the best success in 
practice comes when you are the marketing director of your 
own business and not just the doer.

The marketing mind shift
The first step to be good at marketing is to have a mind shift — 
you need to be the head marketer of your practice.

How do we shift mindset? We need to start reading, listening 
to podcasts and subscribing to newsletters about marketing. 
We can’t just study adjusting; we have to study business and 
marketing. So, let’s start by subscribing to some good marketing 
podcasts, subscribe to a few paid newsletters and hit up 
Amazon to learn about direct response marketing. 

LEARNING TO  
LOVE MARKETING 
How to be more successful by 
understanding and enjoying the process
BY  JA M E S  R .  F E D I C H ,  D C

TIME TO READ: 7-9 MIN.
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MARKETINGMATTERS

Now that we are studying some 
marketing, it’s time to implement. 
Coming up with innovative, new, unique 
marketing is very time-consuming and 
expensive. Direct response copywriters 
can charge six figures to write a unique 
ad. That is just not in the average 
chiropractor’s budget. What to do? 

Finding and implementing 
winning promotions
Find proven winning ads, promotions, 
posters, emails and more. Proven 
winners are out there. It’s much easier 
to purchase or borrow a winning ad, 
promo or email than to try to write it on 
your own. So, get a winning marketing 
program, ask friends for what worked 
and find the best stuff out there.

Next step is to implement. I have been 
teaching for years a marketing calendar. 
It’s the most powerful thing you can 
have in your practice. Find a promotion 
or two for every month of the year. 
Plan your year, and then make sure to 
implement it. 

The hardest part of marketing is to 
implement. Schedule a staff meeting 
and schedule the promotions for the 
entire year — set dates for ordering 
posters and supplies, sending emails 
and more. Type up the plan so everyone 
has it, then set up a calendar. I have to 
admit I love a lot of analog things, and I 
did my marketing calendar on a six-foot 
dry erase board for years, but I have 
come around. 

We put our marketing calendar on 
Google Calendar so everyone can always 
see it. Best of all, it keeps my wife happy 
because I know my work schedule when 
I am at home. No more double-booking 
days and getting in the doghouse.

Step One: Learn to love and study 
marketing
Step Two: Learn from proven marketing 
campaigns
Step Three: Implement, develop a 
marketing plan, stick to it
Step Four: Measure and adapt

Implement, measure, adapt, repeat
The biggest success to marketing is 
to learn to measure and adapt. When 
I speak to doctors I often ask how a 
promotion has worked for them. They 
often give very vague answers. You need 
to know exactly what you spent on a 
promotion or advertisement, exactly 
how many patients came in from it, and 
what your return on investment is. 

Let’s say a Facebook ad cost $500. 
Only one new patient came in from the 
promotion all month. Many of us would 
be disappointed. But, I know in my office 
our average new patient is worth $2,500 
or so. So, how many times a day would 
you give me $500 if I gave you $2,500? 
I’ll go out on a limb and say all day long. 
That is the reason to track. 

We also have to realize that not all 
promotions are home runs. Most are 
singles, or doubles at best. Very few 
events or promotions bring in 100 new 
patients. But there are 50 events that 
bring in two new patients. While big 
events are out there, and I know them, 
many promos are singles and doubles, 
and that is OK. The best part is that 
chiropractors are so good at getting 
referrals, we can turn one new patient 
into two or three, thus making our ROI 
(return on investment) even better. 

Flip a flop
Next is to adapt. I have had killer promo-
tions that work well in dozens of offices, 

Very few events or promotions bring 
in 100 new patients. But there are 50 
events that bring in two new patients.

protocolforlife.com

*These statements have not been evaluated by the Food 
and Drug Administration.  This product is not intended 

to diagnose, treat, cure or prevent any disease.

Detoxi�cation 
& Healthy 

Respiratory 
Function*

1,000 mg
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NAC

Breathe
Easy*
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MARKETINGMATTERS

then next thing one doc does it all right, and it flops. It’s 
amazing; something will work well 100 times and the 101st time 
it flops. That is marketing. 

I have done events in my office that worked for 10 years, 
then on year 11 it crashes. This happens and it’s OK. Next year 
it may be a hit, or maybe we need to change it. When COVID 
hit, it changed all our marketing plans. We cancelled half 
our marketing calendar and moved everything around. If we 

measure all the events we do, we can see the return and we can 
change and adapt our schedule to work even better next time.

Learn from the best
I know many chiropractors don’t want to learn about 
marketing, and many believe if we do a great job of treating 
patients we shouldn’t have to market. That is just not the world 
we are living in, and it won’t be ever again. 

Learn to love marketing, study from the best, learn from 
proven mentors, and monitor and adapt to be successful. 
Ultimately, the most important job in the clinic is marketing. 
After all, if no one is coming in, you can’t pay the bills, and you 
can’t help anyone. Learn to love marketing and your practice 
will thank you. 

JAMES R. FEDICH, DC, owns a large multidisciplinary practice in 
northern New Jersey. He is also the author of “Secrets of a Million 
Dollar Practice” and host of a popular chiropractic podcast, Dr. 
J’s Path to Success. To find out more or to contact Dr. J, visit 
drjamesfedich.com.

$2,500
AVERAGE VALUE OF A 
NEW CHIROPRACTIC 

CUSTOMER

A marketing calendar is the most  
powerful thing you can have in your practice.
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TECH
TALK

YOU WANTED A PRACTICE. BUT YOU’RE IN A SMALL BUSINESS, 
facing the same challenges all small businesses face: getting 
and keeping customers. Sure, we call it a practice, but it’s a 
business. We call them patients, but they’re customers.

In the era of Google, you’ll want to put most of your local 
marketing energy into digital channels. The “build it and they 
will come” practice was 30 years ago. And these days you can’t 
rely solely on a great pair of hands and gushing referrals to 
build your practice.

Like it or not, when people want about anything, they go 
online. And that’s where you must be — for the same reason 
bank robber Willie Sutton revealed a century ago why he 
robbed banks: “Because that’s where the money is.”

5 factors of digital marketing success
After analyzing the online behaviors of over a million new 
patients, some revealing trends appear. To win online means 
attending to five factors:

1 High-Converting Website — Achieving your new-patient 
goals begins with a high-converting website. There are 

websites, and there are high-converting websites.

The difference starts with a design that creates an 
emotional connection with your ideal patient. It requires 
content that is persuasive. It means understanding the 
concerns and fears of those who make health care decisions. 
Only then will visitors want to learn about you and your 
approach to patient care. Because something better may be 
just a click away.

2 Website Traffic — Once you have a website designed 
to convert visitors into new patients, you need traffic. 

Website traffic is generated in two ways. You can attract 
organic traffic with search engine optimization, or you can buy 
it using pay-per-click advertising.

Earning traffic organically takes time. You’ll want to 
make sure essential on-page trust signals are in place. This 
includes a mobile-friendly responsive design, clean code 
and fast load times. Don’t forget proper title tags, photo 
optimization and high-quality content. Google increasingly 
relies on visitor behavior when ranking websites, such as 
bounces (arriving and quickly leaving), time on page and the 
number of pages visited.

7 TIPS TO RECHARGE  
YOUR PRACTICE WEBSITE
Online behavior of new patients reveals local digital opportunities
BY  B I L L  E ST E B

TIME TO READ: 7-9 MIN.

T H E  TA K E AWAY 

Compare your efforts to these five factors of digital marketing success and seven things you can do right now, if you haven’t 
already, to secure your practice’s digital future.
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 Monthly Marketing Roadmaps 
 Step-by-step guides, with weekly action   
 steps to keep your community outreach  
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TECHTALK

3 5-Star Reviews — More and more people trust reviews as 
much as a recommendation from a friend. Plus, there’s 

evidence that Google gives weight to your review profile in its 
ranking. That’s because Google is risking its reputation on your 
reputation. And you have two of them.

One is your reputation with patients, which includes your 
personality, listening skills, tableside manner, compassion and 
adjusting skills. Your other reputation is digital, which lives with 
Google, Facebook and Yelp. Since they have no way of knowing 
your endearing real-world reputation, they depend on patient 
reviews. That’s why a consistent stream of five-star reviews is 
essential, especially to counter the occasional bad review you 
will most certainly receive.

4 Social Media Management — It surprises many chiroprac-
tors to learn that social media doesn’t directly produce 

many new patients. Before making an appointment with you, 
92% of new patients will first visit your website.

But social media plays an important supporting role. First, 
it reveals your practice personality and attracts your ideal 
patient. Second, it creates a sense of community. How? By 
sharing wellness tips and helpful suggestions that keep you 
and their health top of mind.

5 Email Marketing — Email marketing consistently outper-
forms all other digital marketing channels. It’s the only 

digital marketing channel you completely own.
Email marketing stimulates inside-out practice growth 

by connecting with those who already know and trust you. 
Mastering the right tone and tempo for your messaging lets 
you educate, celebrate, upsell and cross-sell.

Sending relevant health information, practice updates, 
birthday greetings and occasional office promotions is a way 
to remain top of mind. The key is to avoid email fatigue, which 
leads to unsubscribes.

Deploy all five of these digital channels, and with time you’ll 
dominate your new-patient drawing area.

7 things to do now
Here’s a checklist for chiropractors, who tend to be allergic to 
technology and computers in general:

1 Buy your domain — If you haven’t secured your piece of 
internet real estate, do it today. Select a domain name that 

is short and doesn’t create ambiguity when spoken aloud. Buy 
it for five years, or three years at a minimum. It gives Google 
greater confidence than if you timidly buy it for only a year.

2 Differentiate and identify your ideal patient — You’ll want 
to separate yourself from others so new patients choose 

you. And not just any new patients — ideally, patients who 
belong to your “tribe.” What about you or your practice would 
cause a new patient to drive past others to get to yours? Trying 
to be all things to all people is a recipe for obscurity.

3 Tour other chiropractic websites — It’s helpful to know 
what others are doing. Take a tour and see what’s going on. 

Keep a record of the sites you visit and take screenshots. Copy 
snippets of text that resonate with you. Find examples of what 
you like and dislike so you can share your vision with those 
who will create your website.

4 Understand the new-patient journey — It’s important 
to know how prospective new patients use a practice 

website. There are five essential “money pages” that almost 
every new patient visits. The typical sequence is: Home Page, 
Meet the Doctor, About Us, Chiropractic, and Contact Us.

NEW PATIENTS WHO WILL 
VISIT YOUR WEBSITE 
BEFORE MAKING AN 

APPOINTMENT WITH YOU

Tour other chiropractic websites —  
it’s helpful to know what others are doing.
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5 Avoid ‘No Man’s Land’ — This is when a practice is situated 
near the edge of the city limits of a major city but pulls 

patients from a smaller, adjacent suburb. This is no man’s 
land because Google will use your mailing address (big city) to 
decide who your competitors are. You may then be forced to 
permanently buy traffic from the adjacent suburb.

6 Harness the power of custom photography — Sure, stock 
photography is cheaper, faster and more convenient, but it 

won’t create the emotional connection you need. Plus, custom 
photography can reduce apprehension by showing the interior 
of your practice and the types of people you serve. Avoid the 
neutron bomb effect of showing empty rooms devoid of people.

7 Get help with your digital marketing — Doing it yourself 
may save money, but it will cost you from underperfor-

mance. Plus, writing a compelling biography about yourself and 
creating content with proper keyword density is, well, unlikely. 
There are four major website resources:

• Inexpensive DIY platforms like Wix, Weebly and Squarespace

• Discount providers who host templated websites for 
chiropractors
• Local graphic designers, who you’ll need to educate about 
chiropractic
• Digital marketing experts who are totally invested in your 
success

Each has its pros and cons. Digital marketing is a game of 
inches. When done correctly, you can often outperform other, 
more established practices.

Outrun the local competition
It’s like the two hikers in the Colorado Rockies who meet a 
mother bear and her cubs. One of the hikers cautiously sits 
down to remove his hiking boots and slip on sneakers. His 
partner whispers, “What are you doing? You can’t outrun a 
bear!”

“I don’t have to outrun the bear. I just have to outrun you!” 

BILL ESTEB has been a chiropractic patient and advocate since 1981. He 
is the creative director of Patient Media and cofounder of the Perfect 
Patients digital marketing website service.

Email marketing consistently outperforms  
all other digital marketing channels.
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WELLNESS 
APPROACH

PATIENT ADVICE: TO SUPPLEMENT  
OR NOT TO SUPPLEMENT?
The argument for and against heavy supplementation vs. tailoring the diet
BY  T H E R E SA  D E LO R E N ZO,  D C N ,  R D

TIME TO READ: 9-11 MIN.

T H E  TA K E AWAY

Over-supplementation can be harmful for patients, and caution should be taken in regard to the formerly safe 
opinions on water-soluble vitamins and absorption of antioxidants.

ATHLETES, CLIENTS, FRIENDS AND FAMILY MEMBERS OFTEN 
ASK ME WHAT VITAMINS and minerals they should be taking. 
This is actually a rather complicated question. 

While many would assume it is a good idea to take a 
multivitamin to fill in the gaps that are missing from their diets, 
it can also be very harmful if done incorrectly. If you eat a 
varied diet with whole grains, plenty of calories, protein, fruits 
and vegetables, you probably do not need a multivitamin, but 
you might think, “What’s the harm?” In reality, there is a chance 
you could be putting yourself at risk. With that said, there are 
some circumstances that do necessitate supplementation.

The harm in excess
It has previously been assumed that the water-soluble vitamins 
are not harmful in excess because we excrete what we don’t 

need, and that fat-soluble vitamins are stored in fat cells, so 
they can be harmful if we get too much. This isn’t exactly true. 

We have come to understand that B vitamins and vitamin C, 
the water-soluble vitamins, can concentrate in our tissues and 
lead to cancer growth if taken in large amounts. Pyridoxine, or 
vitamin B6, is stored in the liver and can lead to liver damage if 
too much is consumed. 

Most multivitamins contain exponentially more than 100% 
of the daily value of water-soluble vitamins because they 
were previously considered to be safe. More research has 
demonstrated that this is not the case.

Then there are the fat-soluble vitamins, which include 
vitamins A, D, E and K. Most of these can cause adverse effects 
if taken in excess. Vitamin A is also stored in our liver, so too 
much can lead to liver damage. Vitamin E is an antioxidant, but 
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taking superfluous amounts can disturb the body’s antioxidant 
system by inhibiting the binding sites for other antioxidants 
such as vitamin C, copper, zinc and selenium, which serve 
other purposes. 

Vitamin D and synthesis
On the other hand, it is almost impossible to obtain toxic 
amounts of vitamin D, which we get from sources like the sun, 
fortified dairy products, fatty fish and shiitake mushrooms. 
Unfortunately, there are many factors that inhibit the body’s 
synthesis of vitamin D. 

For instance, people who live in the northern latitudes are at 
a relatively greater risk for vitamin D deficiency because there 
is diminished exposure to sunlight during the winter months. In 
the summer when it is easier for us to get vitamin D from the 
sun, we wear sunscreen. 

Additionally, individuals who are overweight sequester 
vitamin D in fat cells, which renders it unusable by the body. 
This is a problem because vitamin D plays a major role in 
regulating inflammation levels. What’s more, vitamin D 
deficiency is linked with every disease we know of, from 
asthma, arthritis and cardiovascular disease to cancer and 
diabetes, just to name a few. Knowing this, vitamin D is the 
one and only vitamin I recommend to almost everyone. As a 
dietitian, I typically advise people to get their nutrients from 
food, but this is one exception to the rule.  

Critical antioxidants
Let’s move on to the coveted antioxidants, which include vita-
mins A, C and E as well as copper, zinc, selenium and lutein. 
Antioxidants are critical because they stabilize the free radicals 
produced in our body. 

While it is important for men to consume antioxidants post-
workout, women should avoid them after physical exercise, 
as they can interfere with the body’s adaptive mechanisms. 
However, it is still important for everyone to have a high 
antioxidant intake overall. 

Antioxidant food sources include fruits and vegetables, 
beans, nuts, seeds, shellfish and egg yolks (yes, the yolks, so 
stop throwing the best part of the egg away). It is essential 

to obtain antioxidants from your food for a few reasons. 
First, we haven’t perfected the complicated process of 
extrapolating antioxidant properties and putting them into 
supplement form. You won’t get the same benefit from a pill, 
and you may experience harmful effects such as hardening 
of the arteries. Also, zinc and copper compete for the same 
binding sites in the body.

People often take zinc to stave off illness, which can 
inadvertently precipitate a copper deficiency. A copper 
deficiency inhibits proper use of iron, ultimately causing anemia 
that is certainly not going to make your running any easier.  

Athletes and iron issues
Speaking of iron, I work with a lot of athletes who have issues 
with iron deficiency, which can cause fatigue, decreased exer-
cise performance, headaches and dizziness. We lose iron in our 
sweat and from our gastrointestinal tract (that’s right, we poop 
it out). We also break down red blood cells in our feet when we 
run. So, we should take iron, right? Not necessarily.

Iron is extremely complicated. It is the opposite of an 
antioxidant and can actually feed infection. Sometimes we may 
appear to be iron-deficient, but in reality, our bodies are in a 
state of inflammation. Since iron feeds infection, our bodies 
secrete a protein called hepcidin to inhibit iron transport and 
reduce its absorption. That means that while there may be 
plenty of iron in your body, it is in storage to protect you from 
more problems. 

In addition, if you have your iron measured during an 
intense training season, your blood volume will be expanded, 
causing your iron level to appear lower than it really is. If 
you finish a challenging workout and then get your iron level 

WELLNESSAPPROACH

VITAMIN D
OVERWEIGHT INDIVIDUALS 

SEQUESTER VITAMIN D IN FAT 
CELLS, WHICH RENDERS IT 
UNUSABLE BY THE BODY

While it is important for men to consume antioxidants post-
workout, women should avoid them after physical exercise, 
as they can interfere with the body’s adaptive mechanisms.
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checked, you may be inflamed, pushing 
the iron into storage. There are many 
other blood measurements that you 
can take before determining if an iron 
supplement is necessary, including 
transferrin, ferritin, C-reactive protein 
(CRP), hemoglobin and hematocrit tests.

These are a few of the many examples 
of the negative effects that can occur 
when we primarily obtain our nutrients 
from supplements instead of food. When 
we eat our nutrients, they can be better 
absorbed because other nutrients can 
enhance intake. For example, vitamin 
C-rich foods such as berries, lemon juice, 
peppers and tomatoes enhance calcium 
and iron absorption. 

Food preparation and absorption
The way we prepare foods can also 
affect absorption. Green leafy vegetables 
such as broccoli and spinach contain 
calcium and iron; however, those nutri-
ents are poorly absorbed when eaten 
raw, as they are tightly bound to fibers 
in the foods like phytates and oxalates 
that render the calcium and iron 
non-absorbable. 

When cooked, the bind is broken, 
which allows our bodies to effectively 
consume the calcium and iron. The other 
risk is that the calcium and iron that is 
bound to phytates and oxalates in raw 
green leafy vegetables can build up and 
cause kidney stones. When eaten with 
iron-rich foods, dairy and caffeine can 
also impair absorption.

The bottom line is that you should 
eat a varied diet, exercise moderation 
with all foods and not primarily rely on 
supplements to provide the nutrients 
you need. If you have certain conditions 
such as food allergies, celiac disease, 
Crohn’s disease or acid reflux, there may 
be supplements that you require. Those 
can be determined by working with your 
doctor or a dietitian. 

THERESA DELORENZO, DCN, RD, is the 
program director for the Master of Science in 
Nutrition & Human Performance and the Master 
of Science in Applied Nutrition & Dietetics at 
Logan University in St. Louis. She is a registered 
dietitian with 20 years of experience, is the 
owner and founder of Nutrition for Optimal 
Performance, and serves as the team dietitian 
for USA Para Powerlifting at Logan. She can be 
contacted through nutrition4op.com. 

WATER-SOLUBLE 
VITAMINS

CAN CONCENTRATE IN 
TISSUES AND LEAD TO 

CANCER GROWTH IF TAKEN 
IN LARGE AMOUNTS

Knowing this, vitamin D is 
the one and only vitamin I 

recommend to almost everyone.
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DEAR DOCTOR OF CHIROPRACTIC,
You are essential to the health care of America. Your patients count on you to help them through this difficult time, as 
do your family and friends. If you’re a business owner your employees are counting on you also. 
In “normal” times you could escape the pressure by seeing friends socially, going to a restaurant, or maybe going to a 
movie theater. Now we’re trying to find that new normal as a society, trying to make it look as close to the old normal 
we can.

WE’RE IN IT TOGETHER
Last year we told the story of the two young chiropractors who 30 years ago attained their DC degrees, both near 
the top of the same graduating class and full of enthusiasm to enter chiropractic care. When they returned for their 
30-year reunion, both were married with family and had stayed in touch over the years. But while one worked in a 
multi-doctor practice, the other had founded his own multi-location practice and as CEO was contemplating an early 
retirement.

THE DIFFERENCE?
How and why did the two DC’s paths diverge? Both sought success. Both were near the top of their class in school. 
Both entered the field with enthusiasm. The difference-maker was the business of chiropractic – learning the 
economics of the industry. The eventual CEO subscribed to Chiropractic Economics and gained the knowledge to take 
his practice to the next level. 

LET OUR KNOWLEDGE BE YOUR POWER
Chiropractic Economics is the only BPA Audited publication requested by over 20,000 Doctors of Chiropractic. That’s 
why annually we’re voted by DCs as the No. 1 most-trusted and most-used publication. 
Whether you are new in the field or have 30 years under your belt, subscribe or add two years to your current 
subscription, for free, at chiroeco.com/subscribe today. We cannot guarantee your success in the industry, but as a 
reader of Chiropractic Economics you are essential, you’ll be best equipped for success.

Sincerely,

Richard Vach
Editor-in-Chief SUBSCRIBE NOW AT 

chiroeco.com/subscribe.

YOUR PRACTICE PARTNER
Issue 7: May 5, 2020   chiroeco.com 

Government Passes Relief Bill

How DCs are Dealing How DCs are Dealing 

with COVID-19with COVID-19

The Latest on The Latest on 

Assistance for DCsAssistance for DCs

CBD and Improving CBD and Improving 

Virus ImmunityVirus Immunity

COVID-19:
HELP IS ON THE WAY

YOUR PRACTICE PARTNER
Issue 8: May 22, 2020   chiroeco.com 

THE 23RD SALARY & 
EXPENSE SURVEY

The Chiropractic Industry Benchmark
Trends & Tech 

Into 2021
IoT to Consider 
for Your Office

COVID-19 COVID-19 
Update for DCsUpdate for DCs

YOUR PRACTICE PARTNER
Issue 10: June 26, 2020   chiroeco.com 

YOUR PREMIER SOURCE FOR THE LATEST INDUSTRY PRODUCTS AND SERVICES

2020 SUMMER

PRODUCT
SHOWCASE
BUYERS GUIDE
Ã Anti-Aging ......................................................... 11 
Ã CBD, Herbs & Homeopathy .......................23
Ã Colleges ............................................................ 30
Ã Consultants .......................................................31 
Ã Continuing Education ..................................39
Ã Diagnostics.......................................................47
Ã Electro & Laser Therapy .............................55
Ã Finance & Insurance .....................................59
ÃMarketing ..........................................................67

ÃMassage & Acupuncture .............................75
Ã Nutrition ............................................................83
Ã Orthotics  ......................................................... 99
Ã Patient Education ....................................... 104
Ã Rehab ...............................................................107
Ã Retail.................................................................122
Ã Software ...........................................................131
Ã Supplies ...........................................................138
Ã Tables ...............................................................147

8_24_2020_CE_FullPage_Requestor_CEi15_v2.indd   18_24_2020_CE_FullPage_Requestor_CEi15_v2.indd   1 8/26/20   10:23 AM8/26/20   10:23 AM

https://www.chiroeco.com/subscribe/


TECH
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THE RELATIONSHIP BETWEEN ELECTRICITY AND MAGNETISM 
is well-known. By passing current through a coil of wire, we 
can generate a magnetic field perpendicular to the current 
flow in the coil. 

If a conducting medium such as soft tissue is adjacent to 
the magnetic field, then electric current will be generated in 
the tissue. 

The HIFEM difference
Electromagnetic field therapy has long been of interest to 
chiropractors and has held out the promise of relief for back 
and neck pain, osteoarthritis and neuropathy. But numerous 
studies failed to find statistically significant improvement in 
the clinical setting. This was partly due to a lack of under-
standing of strength, pulse duration and frequency of 
electromagnetic field therapy to generate the desired physio-
logical result. 

We now understand that Highly Focused ElectroMagnetic 
(HIFEM) treatments are required to induce structural changes in 

human tissue and achieve therapeutic endpoints.
The first successful clinical application of HIFEM was 

demonstrated by a company that received FDA approval 
in 2000. This company developed the first non-invasive 
electromagnetic stimulation device which was used for the 
purposes of pelvic floor strengthening. Strengthening the 
pelvic musculature with this device was almost curative for 
patients, mainly female, with urinary incontinence. 

The treatment was painless because the muscle was 
stimulated directly and not by causing the nerves to fire 
impulses to activate the neuromuscular junction. Patients 
were delighted with the clinical results, but due to commercial 
considerations, the device is not available currently in the United 
States, and resurgence of interest in electromagnetic field 
therapy has led other companies to introduce similar devices. 

EMF therapy and the brain
The next use of electromagnetic field therapy came from a 
surprising field: neuropsychiatry. Pulses of between 100-200 

HOW BACK PAIN RESPONDS TO PULSED 
ELECTROMAGNETIC FIELD THERAPY
Help back pain patients develop a stronger muscular  
core for better stabilization, posture and gait
BY  B A L D E V  SA N D H U,  M D

TIME TO READ: 7-9 MIN.

T H E  TA K E AWAY 

Resolution of back pain and even added muscle mass are a result of TEMS (Transcutaneous Electromagnetic Muscle 
Strengthening) therapy, which is a long-lasting, painless, non-invasive treatment.
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microseconds at 2 tesla units (40,000 times the earth’s 
magnetic field or the same as in an MRI unit) have been shown 
to have about an 80% success rate in treating patients who 
were non-responsive to oral antidepressants and have been 
approved by the FDA for this purpose. 

Initially it was thought that the benefits were related to 
depolarizing the brain neurons, similar to Electro Convulsive 
Therapy (ECT), but in a groundbreaking article in 2016, Lan and 
colleagues¹ showed with MRI imaging studies that this therapy, 
now christened Transcranial Magnetic Stimulation (TMS), caused 

morphological and structural changes in the brain. This was 
the first demonstration that electromagnetic fields can actually 
cause structural and morphological changes in biological tissue.

HIFEM, TEMS and changes in muscle and fat
This was followed up in 2018 by three presentations at the 
American Society of Laser Medicine and Surgery²,³,⁴ that 
showed HIFEM in the 7-tesla range caused structural changes 
in muscle and fat. 

They demonstrated by MRI and ultrasound measurements 
a 16% increase in abdominal muscle and a 19% decrease in 
the overlying fat following four 30-minute treatment sessions 
administered over two weeks.

This application of electromagnetic field therapy is 
best understood by patients as TEMS (Transcutaneous 
Electromagnetic Muscle Strengthening).⁴ The potential benefit 
of TEMS in chiropractic practice is immediately obvious. 

Patients with back pain will benefit from having a strong 
core musculature. TEMS is a completely painless way to allow 
patients the opportunity to achieve a stronger, more muscular 
core without the strain that exercise poses on the body. 

DECREASE IN OVERLYING 
FAT FOLLOWING FOUR 

30-MINUTE TREATMENT 
SESSIONS ADMINISTERED 

OVER TWO WEEKS

Highly Focused ElectroMagnetic (HIFEM) treatments  
are required to induce structural changes in human  

tissue and achieve therapeutic endpoints.

More than 75% of Americans experience foot pain

For more information
Email sales@formthotics.com
Visit formthotics.com/medical

“Formthotics custom fit to 
my patients’ feet, giving me 
great patient outcomes and 
affordable clinical results.”

Ted Forcum, DC, DACBSP, DACRB 
Past President ACA Sports Council
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ParkerSeminars.com/Orlando

*pending your board approvals

14
SPEAKERS

35 offered DC CE hours to choose from.

13
CA CE 
HOURS

UP TOUP TO

30+
EXHIBITORS

20
DC CE 
HOURS

* *

Jerome Adams 
Former U.S. Surgeon General

William E. Morgan 
President of Parker 

University

MEET YOUR FLORIDA

KETNOTES
WITH CODE

DURING REGISTRATION
ChiroFL21$50

https://parkerseminars.com/orlando


TECHTALK

Strengthening their midsection aids in an 
overall improved body posture. 

Just as strengthening the pelvic 
musculature was an indirect route 
to treating urinary incontinence, 
strengthening the patient’s core 
abdominal musculature is an indirect 
route to treating back pain. TEMS therapy 
can also be utilized to strengthen 

gluteal, hamstring and quadriceps 
musculature, which will aid in posture 
and gaining mobility.

Questions that clinicians have about 
the effects of magnetic field therapy on 
muscle have recently been answered by 
Duncan et al.,⁵ who demonstrated that 
highly focused electromagnetic field 
therapy increased muscle mass density 

by 20.56% in a porcine model. Although 
there was an 8% increase in the number 
of muscle fibers, this did not reach 
statistical significance. 

The average increase in diameter size 
of the individual muscle fibers by 12.15%, 
however, was statistically significant. 
This kind of structural and morphological 
change can only otherwise be achieved 
by the kind of intense weightlifting 
routines that competitive bodybuilders 
perform in the gym.

Studies documenting 
increased muscle mass
The longevity and durability of the 
muscle mass increase induced by elec-
tromagnetic field therapy was addressed 
in a recent paper from Busso and 
Denkova. They showed in treating the 
gluteal muscle and buttock areas that, 
not only was the increase in muscle 
mass persistent at two months, but 
at three months, the buttocks were 
measurably larger than when measured 
four weeks post-treatment. 

Combining treatment of the gluteal 
muscles and abdominal musculature 
with TEMS therapy will provide back 
pain patients not only a stronger 
muscular core to stabilize their back, 
but also help in posture and walking. 
The results of TEMS therapy are likely to 
be very long-lasting. If patients do not 
experience complete relief of their back 
pain after an initial course of treatment, 
they are likely to request further 
therapy just as the urinary incontinence 
patients did. And since this is a painless, 
non-invasive treatment, administered in 
30 minutes, there is no reason patients 
should not continue with this new 
treatment for back pain as long as they 
see the benefits. 

BALDEV SANDHU, MD, is an attending plastic 
surgeon at Hoboken University Medical Center 
and a consultant to several nutraceutical 
companies and laser manufacturers. He can be 
reached at baldevsandhumd.com.

TEMS is a completely painless way to allow patients the 
opportunity to achieve a stronger, more muscular core.
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 *These statements have not been evaluated by the Food and Drug Administration. 
These products are not intended to diagnose, treat, cure, or prevent any disease.

©2021 Standard Process Inc.  All rights reserved. LN01607 03/21

standardprocess.com

As the first product developed by Standard 
Process, Catalyn has helped bridge dietary 
nutritional gaps for more than 90 years. It’s a 
complex nutritional supplement that supplies 
multiple vitamins and contains ingredients 
grown on the Standard Process certified 
organic farm.

• Encourages healthy cell function*

• Supports overall well-being*

• Excellent source of vitamin D, 
  vitamin B6, and antioxidant vitamin A

• Good source of thiamin and riboflavin

Know Your Roots
Since 1929, Catalyn® has 
provided vital nutrients from 
whole foods and other sources 

Find out more at standardprocess.com/catalyn 

http://standardprocess.com/catalyn


POINTPOINTCOUNTERPOINT

Weigh in with your opinion! — see the latest topic, write a 300-word or less response and possibly have your opinion appear in the 
next issue of Chiropractic Economics (submissions may be edited for length) — go to facebook.com/ChiroEcoMag.

Chiropractic Economics’ Point-Counterpoint is where doctors of chiropractic  
and health care industry professionals debate the industry’s hottest topics.

This issue: 

X-RAY CONTROVERSY
Canadian chiropractors are going to court to retain the ability to X-ray patients prior to 
and after chiropractic adjustments if necessary. Should chiropractors retain this right?

ON FEBRUARY 4, 2021, THE COLLEGE BOARD APPROVED  
AMENDMENTS to the Professional Conduct Handbook (PCH) Part 
2, Part 15 and Appendix L regarding diagnostic imaging. These 
amendments state that “Routine or repeat X-rays used as a 
regular protocol during the evaluation and diagnosis of patients 
are not clinically justified.”

— Statement from the College of Chiropractors of British 
Columbia, “Amendments to the PCH (Professional Conduct 
Handbook): Routine and Repeat Imaging”

We believe that this is being used as a “template” or “proof of 
concept” to be initiated in other areas of Canada, and that it will 
eventually make its way into other parts of the world. We have 
made contact with several of the vitalistic, principled chiropractors 
in British Columbia in an effort to step up and provide support for 
the resistance to these ideas, with the end goal of having these 
amendments nullified and/or removed entirely.

— Statement from the International Federation of 
Chiropractors & Organizations

X-ray prior to CMT makes sense per all the guidelines taught in 
school, R/O FX, tumor, post-injury, where to apply CMT, etc. However, 
re-X-ray post-CMT does not make sense. X-ray post-CMT is typically 
a technique related procedure, Pettibon, etc. This is NOT acceptable 
in the normal realm of care. Re-X-ray is only typically done to follow 
FX healing or if a new injury had occurred. Most states in the U.S. 
do not allow chiros to treat FXs and most insurance companies do 
not pay for X-rays if they are done per a specific technique protocol. 
This usually causes a peer review to be requested. Allowing 
Canadian chiropractors to maintain the ability to take X-rays for 
normal reasons should be allowed; however, the re-X-ray issue is an 
insurance issue, not a regulatory issue. If a chiropractor decides to 
re-X-ray post-CMT, per the specific technique protocols being used 
on the patient, this should be discussed with the patient and the 
patient should pay for these films.

— C. Gast, DC

Although X-ray analysis of the spine is a fundamental 
diagnostic tool of several chiropractic techniques, the 
proposed amendments eliminate the use of X-ray for anything 
beyond red flag (fractures, etc.) concerns. The amendments 
would severely restrict a chiropractor’s ability to take X-rays 
when evaluating bio-mechanical alignment problems. They 
would also eliminate follow-up X-rays that are often vital in 
evaluating and modifying treatment.  

— Statement from the Canadians for Chiropractic health  
action network

Simple answer is absolutely. It’s a matter of parity. If any 
other allied professions are able to be reimbursed then so 
should chiropractors. Sounds like a case of discrimination 
toward chiropractic.

— South Florida Medical and Wellness Clinic

Sherman College of Chiropractic follows an evidence-
informed approach to the use of radiography in spine 
imaging … Radiology may disclose conditions requiring 
co-management or referral to another type of health care 
provider. X-ray examinations should only be conducted when 
clinically indicated. The decision to X-ray a patient is based 
upon the case history, examination findings, the best available 
external evidence, the judgement of the chiropractor, and the 
preferences and unique features of the individual … Clinical 
judgement cannot be reduced to regulations … Sherman College 
of Chiropractic appreciates the opportunity to offer comments 
on the PCH amendments, and strongly encourages the CCBC 
to rescind PCH Amendments 15.1 and 15.2. Issues relating to 
accreditation, risk management, standards of care, professional 
responsibility, ethics, and responsibility for patient outcomes 
are adversely affected by these amendments.

— Statement on the use of radiology by doctors of 
chiropractic, Sherman College of Chiropractic
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PRODUCTPRODUCTSHOWCASE  

To search for more products, or to submit a product, go to ChiroEco.com and click on “Products and Services.”
*These statements have not been evaluated by the Food and Drug Administration. These products are not intended to diagnose, treat, cure or prevent any disease.

INSURANCE CE COURSE
The ability to bill insurance affects your bottom line directly — but without 
proper training, you may end up processing insurance one mistake at a time. 
ChiroWise created this online insurance course that teaches chiropractors and 
their staff exactly how to properly process insurance in the chiropractic office. It 
offers instruction on using E/M codes and modifiers, verifying coverage, properly 
completing claim forms and much more. The course comes with a 30-day, 100% 
money-back guarantee.
678-688-8339 • chirowise.com

SLEEP AID
Most people don’t get enough magnesium, and stress can deplete levels as well. 
This natural magnesium glycinate supplement, Recover, is designed to help you 
achieve better sleep without any side effects. This formulation may also help relieve 
anxiety, promote bone health, reduce the symptoms of PMS, manage blood sugar 
in diabetics, maintain normal heart rhythms, improve exercise performance and 
reduce pain.*
pinetales.com

ADRENAL SUPPORT
Adrenal Support from Above All Health is a 100% natural supplement, 
manufactured in the U.S., that is doctor-formulated to support the health and 
functioning of the adrenal glands. It is hypoallergenic and contains no synthetics or 
artificial flavors.*
602-456-6549 • aboveallhealth.co

CBD BALM
Formulated for anti-inflammatory relief, Balm is designed for targeted and 
localized application to soothe achy joints and muscles. Each jar contains 375 
mg of lab-tested CBD and comes with a one-month subscription to The Mayv 
Program via the company’s app; the program focuses on mind-body practices 
that help you navigate stress and pain. Purchase includes a 30-day risk-free trial.
mayv.co
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OFFICE DESIGN OR MAKEOVER
You want to be successful and treat more patients. CrossFields Chiropractic Office 
Design believes your success is directly related to the design of your environment, 
but realizes chiropractors may struggle with the complex details to achieve the 
level of quality and excellence that really makes the difference. The company 
has created a six-step, streamlined process to design customized, practical and 
impactful environments to elevate your success; it can design brand-new offices 
or plan the renovation of existing practice space.
770-424-9020 • chiropracticofficedesign.com

CBD OIL
Beyond Botanicals’ THC-free oil features 1,200 mg of CBD; each serving 
delivers 40 mg of CBD. Organic flavoring gives the product a fresh, juicy 
peach flavor. It comes with a graduated dropper so patients know they are 
getting the correct dose every time. The product is available for wholesale, 
white labeling and private labeling, along with other products from 
Beyond Botanicals.*
203-266-2225 • beyondbotanicals.com

VITAMINS D AND K
D-Evail Supreme provides a clinically-relevant serving of 5,000 IU (125 mcg) of 
vitamin D in a highly-absorbable form alongside vitamin K1 and K2 (as MK-4), 
and geranylgeraniol (GG) to support bone, immune and cardiovascular health. It 
uses Designs for Health’s Evail system technology that combines quillaja extract 
with medium-chain triglycerides (MCT) for improved nutrient bioavailability. 
It is gluten-free, dairy-free, soy-free and non-GMO. Note: This product may be 
contraindicated for patients taking anticoagulant medications.*
860-623-6314 • designsforhealth.com

OXYGEN THERAPY
Ergo-Tech’s Total Brain & Body O2 therapy equipment is designed to 
provide oxygen therapy to your patients; benefits of this targeted therapy 
may include enhanced neurological function, improved cardiovascular 
function, better tissue oxygenation and boosted cognitive function. It is fully 
automated, allowing it to be staff-driven, and features a five-minute protocol 
that lets you treat up to 10 patients per hour. The company offers three 
models: Essential, Clinical and Performance.
855-823-8722 • ergoflextechnologies.com
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123 REHAB
844-734-2202
123rehab.com

2 IMAGINE
480-657-8506
2imaginethis.com

20/20 IMAGING
866-734-6234
2020imaging.net

24/7 RELIEF & RECOVERY
866-663-6567
247rnr.com

3 CARE THERAPEUTICS
888-372-3421
omega3care.com

3B SCIENTIFIC
888-326-6335
a3bs.com

A-CUTE DERM INC.
800-922-2883
a-cutederm.com

A2Z HEALTH MASSAGE 
THERAPY SCHOOLS
888-303-3131
a2zhealthstore.com

ACCESS EQUIPMENT CORP.
256-245-8390
chirocity.com

ACCUFLEX TABLES & LASERS
573-745-1086
accuflextables.com

ACE MASSAGE CUPPING
828-232-1622
massagecupping.com

ACTIVATOR METHODS INT’L
800-598-0224
activator.com

ACUBALL
866-444-2255
acuball.com

ACUINTERNATIONAL 
SUPPLIES INC.
888-322-8468
acuinternational.com

ALIVEE MASSAGE TABLES 
AND CHAIRS
231-267-6570
aliveemassagetable.com

ALLMAN PRODUCTS INC.
800-223-6889
allmanproducts.com

ALLPRO IMAGING
888-247-8481
allproimaging.com

AMD TECHNOLOGIES INC.
800-423-3535
digitalams.com

AMERICAN ANATOMICAL CORP.
800-344-5904
americananatomical.com

ANABOLIC LABORATORIES
800-445-6849
anaboliclabs.com

ANALGESIC HEALTHCARE
888-208-9155
analgesichealthcare.com

ANESTHALL TOPICAL ANALGESIC
800-994-3776
purplecream.com

AQUA MASSAGE
800-248-4031
aquamassage.com

ARI-MED PHARMACEUTICALS
800-527-4923
ari-med.com

ASPEN MEDICAL PRODUCTS
949-681-0200
aspenmp.com

ASSISTANTS FOR CHIROPRACTIC 
EXCELLENCE (A.C.E.)
734-320-5058
chiropracticassistants.com

ASTEEZA
877-384-9494
asteeza.com

AVANT WELLNESS
949-682-8268
lz30laser.com

B&B MARKETING LLC
800-737-9295
sacrowedgy.com

BACK SUPPORT SYSTEMS
800-669-2225
backsupportsystems.com

BACK TALK SYSTEMS INC.
800-937-3113
backtalksystems.com

BACK2SLEEP LLC
904-335-8008
chiropractor-services.com

BACKPROJECT CORP.
888-470-8100
backproject.com

BALL DYNAMICS INT’L LLC
800-752-2255
fitball.com

BANNER THERAPY PRODUCTS INC.
888-277-1188
bannertherapy.com

BAX-U
866-866-2225
bax-u.com

BAXMAX SUPPORTS
888-422-9629
baxmaxsupport.com

BEAUMONT PRODUCTS INC.
800-451-7096
citrus2.com

BELLECORE LLC
800-867-7414
bellecore.com

SUPPLIES
Chiropractic Economics is pleased to present the profession’s most comprehensive Supplies list.  
The information below was obtained from questionnaires completed by the listed companies. 
Companies highlighted in RED have an advertisement in this issue. 

BUYERSBUYERSGUIDE
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BENNETT X-RAY
800-972-9776
bennettxray.net

BIBBERO SYSTEMS INC.
800-242-2376
bibbero.com

BIO2 COSMECEUTICALS
800-499-1372
oxymist.com

BIOELECTRONICS CORP.
866-757-2284
bioelectronicscorp.com

BIOEX SYSTEMS INC.
800-750-2756
bioexsystems.com

BIOPROTEIN TECHNOLOGY 
800-280-2456
bioproteintech.com

BIOTICS RESEARCH
800-231-5777
bioticsresearch.com

BIOTONE
800-445-6457
biotone.com

BLUE RIDGE X-RAY
800-727-7290
blueridgex-ray.com

BLUE SPRING INT’L
866-470-4930
doctorspainformula.com

BML BASIC
800-643-4751
bmlbasic.com

BODY LOGIC
214-378-6100
ebodylogic.com

BODY SENSE
877-816-3615
shopbodysense.com

BODYLINE COMFORT SYSTEMS
904-262-4068
bodyline.com

BODYPARTCHART
888-712-4278
bodypartchart.com

BODYZONE.COM
770-922-0700
bodyzone.com

BRUDER HEALTHCARE CO.
888-827-8337
bruder.com

BRYANNE ENTERPRISES INC.
877-279-2663
bryanne.com

C’EST SI BON CO. 
888-700-0801
bestchlorella.com

CANADIAN MEMORIAL 
CHIROPRACTIC COLLEGE
416-482-2340
cmcc.ca

CBD CLINIC
855-790-8169
cbdclinic.co

CDM SPORT
817-448-8908
cdmsport.com

CHATTANOOGA
800-592-7329
chattgroup.com

CHI INSTITUTE
800-743-5608
soundvitality.com

CHINA-GEL INC.
800-898-4435
chinagel.com

CHIRO DISCOUNT WAREHOUSE
800-406-7276
chirodiscountwarehouse.com

CHIRO ONE SOURCE
866-318-3251
chiro1source.com

CHIRO TEC
866-591-9940
chirotec.ca

CHIRO TV NETWORK
888-480-1350
chirotvnetwork.com

CHIRO-MATIC
800-526-5116
chiromatic.com

CHIRODESIGN GROUP
512-301-0821
chirodesigngroup.com

CHIROFLOW
800-308-3069
chiroflow.com

CHIROPLANET.COM
888-364-5774
chiroplanet.com

CHIROPRACTIC IMAGES
514-277-3546
stephenshortt.org

CHIROPRACTICOUTFITTERS.COM
952-270-0258
chiropracticoutfitters.com

CHIROSLUMBER
888-958-2008
chiroslumber.com

CHIROSUPPLY
877-563-9660
chirosupply.com

CHIROTABLES.COM
800-553-0057
chirotables.com

CLINICAL HEALTH SERVICES INC.
888-249-4346
clinicalhealthservices.com

CLINICALLY FIT
866-983-6767
thextensor.com

COLLAGENTEX
450-622-4004
collagentex.com

COMFORT CRAFT
800-858-2838
comfortcraft.com

CORE PRODUCTS INT’L INC.
800-365-3047
coreproducts.com

CORFLEX INC.
800-426-7353
corflex.com

CORGANICS
866-939-9541
reliefcream.com
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COX TECHNIC RESOURCE 
CENTER INC.
260-637-6609
coxtrc.com

CREATIVE COMFORT INC.
855-842-6154
creativecomfortstore.com

CRYODERM
800-344-9926
cryoderm.com

CURAMEDIX
877-699-8399
curamedix.com

CUSTOM X-RAY DIGITAL SERVICE
602-439-3100
customxray.com

CUTTING EDGE LASERS
800-889-4184
celasers.com

DAVLEN ASSOCIATES LTD.
631-924-8686
davlendesign.com

DESERET BIOLOGICALS
800-827-9529
desbio.com

DIGITAL MOTION X-RAY
800-839-6757
dmxworks.com

DIOWAVE LASER SYSTEMS
866-862-6606
diowavelaser.com

DISCOUNT CHIROPRACTIC 
SUPPLIES
888-444-6741
discountchiropracticsupplies.com

DISCOUNT DME
813-889-0000
discountdme.com

DOCTOR HOY’S 
480-357-4300
drhoys.com

DOCTORPROMO
516-867-8237
doctorpromo.com

DODGEN MOBILE TECHNOLOGIES
800-247-1835
dodgenmobiletech.com

DR. COOL
855-805-4328
drcoolrecovery.com

DR. SOOTHE
888-749-4749
drsoothe.com

DYNAMIC DISC DESIGNS
250-751-0897
dynamicdiscdesigns.com

DYNATRONICS
800-874-6251
dynatronics.com

E-Z BIS INC.
800-445-7816
ezbis.com

EARTHLITE
760-599-1112
earthlite.com

EDOM LABORATORIES
800-723-3366
edomlaboratories.com

https://arthrostim.store/


ELECTROMEDICAL TECHNOLOGIES
888-880-7888
electromedtech.com

ELITE CHIROPRACTIC TABLES
800-689-4730
elite-chirotables.com

ENIVA USA
888-295-9519
enivausa.com

ENLIVEN ESSENTIALS
516-306-6589
enlivenessentials.com

ENZYMES INC.
800-637-7893
enzymesinc.com

ERCHONIA
888-242-0571
erchonia.com

EVERYWAY4ALL
909-606-8889
everyway4all.com

EXAM ROOM SUPPLY 
- CLEANWHEEL
800-256-9433
cleanwheel.com

FACE CRADLE INSERT
701-775-2854
facecradleinsert.com

FITNESS TOGETHER 
FRANCHISE CORP.
877-663-0880
fitnesstogether.com

FOOT LEVELERS INC.
800-553-4860
footlevelers.com

FREEMAN MANUFACTURING CO.
616-651-2371
freemanmfg.com

FULLSCRIPT
866-807-3282
meyerdc.com/oxyrubpro

FUNCTIONAL REMEDIES
303-981-6893
cbdrx.com

GMP FITNESS
888-467-3488
gmpfitness.com

GOLDEN SUNSHINE USA INC.
800-798-3977
pain-terminator.com

GOODMARK MEDICAL LLC
866-214-5880
goodmarkmedical.com

GRASTON TECHNIQUE
888-926-2727
grastontechnique.com

GREEN ROADS WORLD
833-462-8922
greenroadsworld.com

GW HEEL LIFT INC.
800-235-4387
gwheellift.com

HARLAN HEALTH PRODUCTS INC.
800-345-1124
harlanhealth.com

https://arthrostim.store/
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HARVEY PROFESSIONAL 
SUPPLY CO.
631-585-1234
harveyprofessionalsupply.com

HAUSMANN INDUSTRIES INC.
888-428-7626
hausmann.com

HEALTH GEAR INC.
800-272-0035
healthgearweb.com

HEALTHWAYS
800-327-3822
healthways.com

HEALTHY YOU
800-826-9946
healthyyouweb.com

HELIX PROFESSIONAL PRODUCTS
800-631-8888
helix4pain.com

HILL LABORATORIES CO.
877-445-5020
hilllabs.com

HIMALAYA HERBAL HEALTHCARE
800-869-4640
himalayausa.com

HOCKERT SALES
800-451-5739
hockertsales.com

HUMAN TOUCH LLC
866-369-9426
humantouch.com

IIHS-INSTITUTE FOR INTEGRATIVE 
HEALTHCARE STUDIES
800-364-5722
naturalwellnessonline.com

IMPAC INC.
503-581-3239
impacinc.net

INNERSENSE ORGANIC BEAUTY
877-254-7385
innersensebeauty.com

INTERNATIONAL ACADEMY OF 
MEDICAL ACUPUNCTURE 
800-327-1113
iama.edu

ISLEEP
800-219-3151
isleep.com

JONES & BARTLETT LEARNING
978-443-5000
jbpub.com

JUDAH MANUFACTURING CORP.
800-618-9793
judahmanufacturing.com

KINESIO USA
505-856-2029
kinesiotaping.com

KING BIO 
800-543-3245
safecarerx.com

KOOL FIT AMERICA INC.
800-852-5665
koolnfit.com

KT HEALTH
821-224-2717
kttape.com

KUSTOMER KINETICS INC.
800-959-1145
kustomerkinetics.com

LEANDER HEALTH TECHNOLOGIES
800-532-6337
leandertables.org

LEGACY FOR LIFE
877-557-8477
legacyforlife.net

LHASA OMS INC.
800-323-1839
lhasaoms.com

LIFETEC INC.
800-822-5911
lifetecinc.com

LIGHTFORCE THERAPY LASERS
877-627-3858
litecure.com/medical

LIPPINCOTT WILLIAMS & WILKINS
800-638-3030
lww.com

LIVING WELL LABS
800-540-1674
livingwelllabs.com

LOTUS BRANDS INC.
262-889-8561
lotusbrands.com

LSI INT’L
800-832-0053
lsiinternational.com

LZR7
888-333-7511
lzr7.com

MAD DOGG ATHLETICS INC.
800-772-5233
bodyblade.com

MAGEYES INC.
800-210-6662
mageyes.com

MASSAGE ELEMENTS
866-950-9899
massageelements.com

MASSAGE WAREHOUSE
800-910-9955
massagewarehouse.com

MASTER MASSAGE EQUIPMENT
888-710-7206
mastermassagetables.com

MATERIAL GURL
805-382-2229
materialgurl.biz

MAVIDON
800-654-0385
mavidon.com

MED-FIT SYSTEMS INC.
800-831-8665
medfitsystems.com

MEDI-STIM INC.
800-363-7846
medi-stim.com

MEDICAL ARTS PRESS
800-328-2179
medicalartspress.com

MEDICAL ELECTRONICS INC.
866-633-4876
meditronics.net

MEDIMAX TECH
855-633-4629
medimaxtech.com
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MEDLINK IMAGING INC.
800-456-7800
medlinkimaging.com

MEDX HEALTH
888-363-3112
medxhealth.com

MEDZONE CORP. - PAINZONE
866-633-9663
ipainzone.com

MEMBRELL LLC
800-749-1291
membrell.com

METTLER ELECTRONICS CORP.
800-854-9305
mettlerelectronics.com

MEYER DC
800-472-4221
meyerdc.com

MICROLIGHT CORPORATION 
OF AMERICA
281-433-4648
ml830.com

MIRION TECHNOLOGIES INC.
800-307-7909
instadose.com

MORGAN PROFESSIONAL 
PRODUCTS
800-403-5295
morganprofessionalproducts.com

MOTHER EARTH PILLOWS
800-344-2072
motherearthpillows.com

MT. CAPRA PRODUCTS
800-574-1961
mtcapra.com

MUELLER SPORTS MEDICINE
800-356-9522
muellersportsmed.com

MULTI RADIANCE MEDICAL
800-373-0955
multiradiance.com

MYO-BREATHE LLC
800-803-1535
myo-breathe.com

MYONATURAL
866-276-6058
myonatural.com

MYOVISION
800-969-6961
myovision.com

NANO SRT
888-444-6781
nanosrt.com

NAOMI DIGITAL X-RAY 
BY RF SYSTEM LAB
888-320-0602
naomidigitalxray.com

NATIONAL HEALTH 
EDUCATION SOCIETY INC.
800-241-7705
voiceforhealth.com

NEOTICA CREME
910-686-4545
neoticacreme.com

NOROMED INC.
800-426-0316
noromed.com

NORTH AMERICAN BANCARD
877-274-7933
nabancard.com

NORTH COAST MEDICAL
800-821-9319
ncmedical.com

NUTRACEUTICS CORP.
877-664-6684
nutraceutics.com

NUTRI-SPEC
800-736-4320
nutri-spec.net

NZ MANUFACTURING INC.
800-886-6621
nzmfg.com

OPS MEDICAL SYSTEMS
800-430-0048
opsmedical.com

OPTP
800-367-7393
optp.com

OXYRUB PRO 
888-349-0397
meyerdc.com/oxyrubpro

PAIN & STRESS CENTER
800-669-2256
painstresscenter.com

PARKER LABORATORIES INC.
800-631-8888
parkerlabs.com

PARKER SHARE CENTER
972-438-6932
parkersharecenter.com

PATIENT MEDIA INC.
719-488-6663
patientmedia.com

PATTERSON MEDICAL 
HOLDINGS INC.
866-472-4476
pattersonmedical.com

PEL SUPPLY CO.
216-267-5775
pelsupply.com

PERFORMANCE HEALTH/
BIOFREEZE
800-246-3733
biofreeze.com

PERFORMANCE HEALTH/
BON VITAL’
262-367-2711
bonvital.com

PERFORMANCE HEALTH/
THERA-BAND
800-321-2135
thera-band.com

PERFORMANCE HEALTH/
THERA-PEARL
877-732-7509
therapearl.com

PERFORMTEX KINESIOLOGY TAPE 
505-400-9440
performtex.com

PERSPECTIS INC.
866-586-2278
backvitalizer.com

PHARMAX/SEROYAL
888-737-6925
seroyal.com

PILLOW OF HEALTH
630-338-1327
pillowofhealth.com

PILLOWISE USA
844-291-7392
pillowise-usa.com
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PIVOTAL HEALTH SOLUTIONS
800-743-7738
phschiropractic.com

PLATINUM MEDICAL
800-201-6719
platinummedicalllc.com

POLAR PRODUCTS INC.
330-253-9973
polarsoftice.com

POLYGEL LLC
973-884-8995
polygel.com

POSITIVE TOUCH
972-480-0678
positivetouch.org

POSTURE MEDIC 
877-215-1124
posturemedic.com

POSTURE PERFECT 
SOLUTIONS LTD.
604-985-0634
evolutionchair.com

PRACTICE MAKERS 
PRODUCTS INC.
800-345-3099
practicemakers.com

PREPAK PRODUCTS INC.
800-544-7257
prepakproducts.com

PRINCE OF PEACE 
ENTERPRISES INC.
510-723-2428
popus.com

PROFESSIONAL CO-OP 
SERVICES INC.
866-999-4041
professionalco-op.com

PROFESSIONAL SUPPLIERS INC.
800-332-4696
professionalsuppliers.com

PROFESSIONAL THERAPY 
PRODUCTS
888-818-9632
piptp.com

PROPER PILLOW
800-961-7527
properpillow.com

PULSE SOFTWARE LLC
908-289-9613
chiropulse.com

QPUNCTURE INC.
714-685-0900
qpuncture.com

RAPID RELEASE TECHNOLOGY
949-415-4778
rapidreleasetech.com

RAYENCE INC.
201-585-0290
rayenceusa.com

REAL BODYWORK
888-505-5511
realbodywork.com

RELAXOBAK INC.
800-527-5496
relaxobakpro.com

RICHMAR
888-549-4945
richmarweb.com

RMXC INC.
800-822-7692
rmxc.com

ROCKTAPE
408-912-7625
rocktape.com

ROSCOE MEDICAL
800-871-7858
roscoemedical.com

ROSEN COACHING
808-878-8384
theohcsystem.com

RSI RADIOLOGY 
SPECIALTY IMAGING
866-715-6770
dahan.com

SCHIEK’S SPORTS
800-772-4435
schiek.com

SCRIPHESSCO
800-747-3488
scriphessco.com

SELECT COMFORT CORP.
800-693-0059
selectcomfort.com

SEROLA BIOMECHANICS INC.
800-624-0008
serola.net

SIERRASIL HEALTH INC.
877-743-7720
sierrasil.com

SMART PRACTICE
800-522-0800
smartpractice.com

SOFT-TEX MANUFACTURING
844-291-7392
soft-tex.com

SOLUTIONS4
877-817-6074
solutions4.com

SOMBRA NATURAL PAIN 
RELIEVING GELS
800-225-3963
sombrausa.com

SOOTHING TOUCH
505-820-1054
soothingtouch.com

SPIDERTECH/NUCAP MEDICAL
416-494-1444
spidertech.com

SPINAL REFLEX INSTITUTE INT’L
877-259-5520
spinalreflex.com

SQUIP INC.
908-534-1101
squipusa.com

STARWEST BOTANICALS INC.
800-800-4372
starwest-botanicals.com

STEP FORWARD CO.
253-631-0683
stepforward.com

STOPNECKPAIN.COM
800-995-8865
stopneckpain.com

STRAIGHT ARROW PRODUCTS INC.
800-827-9815
straightarrowinc.com

STROBEL TECHNOLOGIES
812-280-6000
strobel.com

BUYERSBUYERSGUIDE
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STRONGLITE 
800-289-5487
stronglite.com

STYMCO TECHNOLOGIES LLC
855-672-4176
stymco.com

SUNCOAST BIORESEARCH
877-918-3687
suncoastbio.net

SUNSET PARK MASSAGE SUPPLIES
813-835-7900
massagesupplies.com

SURFACE MEDICAL INC.
888-550-6320
nuvaply.com

SWEDISH BACKCARE SYSTEM INC.
770-888-9796
mastercare.se

SYBARITIC GROUP
800-445-8418
sybaritic.com

TENSNET
877-341-8367
tensnet.com

TEXAS BEAUTY INSTITUTE
877-496-8838
texasbeautyinstitute.com

THE BFF
505-319-0060
thebff.com

THE FEEL GOOD LAB
203-915-7821
thefeelgoodlab.com

THE JOJOBA CO.
207-832-4401
jojobacompany.com

THE PHYSICAL THERAPY 
EQUIPMENT CO.
800-282-0590
thepteco.com

THE PILLOW PLACE
800-832-2022
thepillowplace.com

THE SPA EXCHANGE LLC
952-938-2652
thespaexchange.com

THERALASE
866-843-5273
theralase.com

THERAPEUTICA INC.
800-348-5729
therapeutica.com

THEWRITERWORKS.COM LLC
302-933-0116
thewriterworks.com

TIGER TAIL USA 
206-395-7811
tigertailusa.com

TOPMASSAGETABLES.COM
877-589-0048
topmassagetables.com

TOTOTEC
732-754-5342
tototec.net

TPK INC.
800-433-4653
backsaverwallet.com

TROY HEALTHCARE LLC
800-201-7246
stopainclincal.com

TRUGEN3
844-387-8436
trugen3.com

TRUSTED VOICE
877-558-6423
trustedvoice.com

UMG/DEL MEDICAL
800-800-6006
delmedical.com

UPC MEDICAL SUPPLIES INC.
800-790-4888
goacupuncture.com

UPRIGHTGOLF.COM
319-268-0939
uprightgolf.com

VENTURA DESIGNS
888-713-2093
posturepro.com

VISUAL ODYSSEY INC.
800-541-4449
neuropatholator.com

VITAMINERALS INC.
800-432-1856
vitamineralsinc.com

VOXXLIFE
844-550-8699
voxxlife.com

WARREN LABS LLC
800-232-2563
warrenlabsaloe.com

WATT MEDIA INC.
800-250-8233
watt-media.com

WAXELENE
415-453-1500
waxelene.com

WEI LABORATORIES INC.
408-961-9223
weilab.com

WELLNESS BELTS INC.
705-241-1481
wellnessbelts.com

WHITE SKY LLC
888-884-4256
haloposture.com

WISE WOMAN HERBALS 
541-895-5172
wisewomanherbals.com

WORLDWIDE CHIROPRACTIC 
REPAIRS
770-899-7239
chiropracticrepairs.com

YAMUNA BODY ROLLING
800-877-8429
yamunabodyrolling.com

YOUNG INNOVATIONS
888-279-9904
envypillow.com

ZICO LLC
201-483-8467
zico.com

ZIMMER MEDIZINSYSTEMS
800-327-3576
zimmerusa.com

CH IROEC O.C OM MAY 23 ,  202 1  •  CH IROPRACTIC  ECONOMICS  91



DATEDATEBOOK
JUNE
JUNE 26-27
PERFORMANCE OPTIMIZATION: 
IMPROVING OUTCOMES 
THROUGH CLINICAL ANALYSIS
Charleston, SC
Sponsor: Erchonia
888-242-0571
ERCHONIA.COM

JUNE 26-27
FAKTR REHAB SYSTEM
Minneapolis, MN
Sponsor: Southeast Sports Seminars
877-489-4949
SPORTS-SEMINARS.COM

JULY
JULY 10
REVOLUTIONARY 
WELLNESS: AN INTEGRATED 
APPROACH TO HEALTH
Tarrytown, NY
Sponsor: Erchonia
888-242-0571
ERCHONIA.COM

JULY 10-11
FAKTR REHAB SYSTEM 
Buffalo, NY
Sponsor: Southeast Sports Seminars
877-489-4949
SPORTS-SEMINARS.COM

JULY 10-11
THE FUTURE OF NEUROLOGY NOW
Dallas, TX
Sponsor: Erchonia
888-242-0571
ERCHONIA.COM

JULY 10-11
ADVANCED ACUPUNCTURE 
SESSION 6
Chesterfield, MO
Sponsor: Logan University
800-842-3234
LOGAN.EDU

JULY 17
REVOLUTIONARY 
WELLNESS: AN INTEGRATED 
APPROACH TO HEALTH
Virginia Beach, VA
Sponsor: Erchonia
888-242-0571
ERCHONIA.COM

JULY 17-18
VITALITY WITH HANDS-ON 
WORK-SHOPS
Salt Lake City, UT
Sponsor: Erchonia
888-242-0571
ERCHONIA.COM

JULY 24
PERFORMANCE OPTIMIZATION: 
IMPROVING OUTCOMES 
THROUGH CLINICAL ANALYSIS
Hattiesburg, MS
Sponsor: Erchonia
888-242-0571
ERCHONIA.COM

AUGUST
AUG. 7
CORE STRATEGIES FOR SYSTEMIC 
INFLAMMATION & CHRONIC PAIN
New Orleans, LA
Sponsor: Erchonia
888-242-0571
ERCHONIA.COM

AUG. 7-8
ADVANCED ACUPUNCTURE 
SESSION 7
Chesterfield, MO
Sponsor: Logan University
800-842-3234
LOGAN.EDU

 

For the complete listing 
of events visit 
chiroeco.com/events.
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AUG. 14
REVOLUTIONARY 
WELLNESS: AN INTEGRATED 
APPROACH TO HEALTH
Wilmington, DE
Sponsor: Erchonia
888-242-0571
ERCHONIA.COM

AUG. 14-15
FAKTR REHAB SYSTEM
San Jose, CA
Sponsor: Southeast Sports Seminars
877-489-4949
SPORTS-SEMINARS.COM

AUG. 21
GET BACK IN THE GAME
Boise, ID
Sponsor: Erchonia
888-242-0571
ERCHONIA.COM

AUG. 21-22
THE FUTURE OF NEUROLOGY NOW
Portland, ME
Sponsor: Erchonia
888-242-0571
ERCHONIA.COM

SEPTEMBER
SEPT. 11
REVOLUTIONARY 
WELLNESS: AN INTEGRATED 
APPROACH TO HEALTH
Atlantic City, NJ
Sponsor: Erchonia
888-242-0571
ERCHONIA.COM

SEPT. 11-12
ADVANCED ACUPUNCTURE 
SESSION 8
Chesterfield, MO
Sponsor: Logan University
800-842-3234
LOGAN.EDU

SEPT. 18
PERFORMANCE OPTIMIZATION: 
IMPROVING OUTCOMES 
THROUGH CLINICAL ANALYSIS
Houston, TX
Sponsor: Erchonia
888-242-0571
ERCHONIA.COM

SEPT. 18
GET BACK IN THE GAME
Portland, OR
Sponsor: Erchonia
888-242-0571
ERCHONIA.COM

SEPT. 25-26
FAKTR REHAB SYSTEM
W. Palm Beach, FL
Sponsor: Southeast Sports Seminars
877-489-4949
SPORTS-SEMINARS.COM

OCTOBER
OCT. 1-3
PARKER SEMINARS
Dallas, TX
Sponsor: Parker Seminars
888-727-5338
PARKERSEMINARS.COM

OCT. 2-3
SUPER HIGHWAY TO HEALTH: 
ADVANCED PROTOCOLS 
FOR CLINICAL SUCCESS
Philadelphia, PA
Sponsor: Erchonia
888-242-0571
ERCHONIA.COM

OCT. 2-3
FAKTR REHAB SYSTEM
Columbia, MO
Sponsor: Southeast Sports Seminars
877-489-4949
SPORTS-SEMINARS.COM

 

Increase Practice Profits by 30% 
and Help Patients Suffering from 
Serious Neurological Conditions

• BrainCore Therapy practices generate an average  
of $15K-$20K per month additional revenue

• Turnkey Operation

• Clinical and marketing support

• Protected territory

• 100% financing to most chiropratic offices

• Cutting-edge, drug-free therapy backed by more  
than 40 years of research

BrainCore Neurofeedback is a state-of-the-art, non-invasive 
method for teaching the brain to function in a more balanced 
way and addresses a wide range of neurological conditions 
including ADHD, anxiety, autism, concussion, depression, 
insomnia, learning disorders, memory loss, migraines, and PTSD.

For more info and demo visit 
braincoretherapy.com/doctors 

or call 800-491-6396
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MARKETMARKETPLACE  T O  P L A C E  A N  A D  C A L L  9 0 4 - 2 8 5 - 6 0 2 0

Small ads have  Small ads have  
big rewards.big rewards.

Claim YOUR Space Today!

800-671-9966

WE SAVED 
THIS 

SPACE 
FOR YOU

Become Certified 
in Functional Medicine

This Scientifically-Proven Training Program Will Help You:

Get outstanding clinical results using 
a proven system to methodically 
diagnose and treat chronic patients

Attract new patients who only want 
you to treat them

Reduce reliance on shrinking insurance 
payments in Functional Medicine

Our comprehensive 24/7 Online Training Program is convenient, 
practical, affordable, cost-effective, and best of all,

100% GUARANTEED!
clinicalrounds.com

or call 887-328-4035 for free details

P

P

P

AL, AR, AZ, CA, CO, DE,  
FL, GA, LA, ME, MS, NH, 
NJ, NY, NYC, NC, OH, PA, 
SC, TX, VA, WI.

New practices for sale listed every week 
nationwide. If you are thinking of relocating 

or retiring, we have new doctors that want to 
buy your practice. We have funding sources 

to work with buyers on the purchase.
Only $595.00 for Practice Valuations. 

Call Drs. Matthew Davis & Tom Morgan 

770-748-6084 
DrMatt@PremierPracticeConsultants.com 

www.VolumePractice.com

FOR
SALE

Teach your patients how to administer 
this safe & effective bedwetting TREATMENT

to their children at home. 

Download the 18 min Video  
Richard A Sheldon, D.C. (retired) 

www.ANTI-BEDWETTING.ORG

 Attract & Retain

MORE
PATIENTS.
SCHEDULE YOUR FREE CONSULTATION

    770.424.9020
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Watch Now 
chiroeco.com/

how-to-grow-your-audience-online

Sponsored by:

HOW TO GROW YOUR 
AUDIENCE ONLINE 

Educational Takeaways: 
• Identify and Attract Your Ideal 

Patients
• Craft Your Unique Selling 

Proposition
• Create content that inspires, 

motivates, educates, and sells!

SPEAKER:
BRANDY 
KINNEAR

VISIT CHIROECO.COM/WEBINAR-LISTINGS

ARE YOU A VISUAL LEARNER?
EXPAND YOUR KNOWLEDGE WITH OUR WEBINARS

SPEAKER:
DR. TIM 
BRENNAN, DC

REVITALIZING YOUR PRACTICE  
WITH ROBOTIC LASER THERAPY

Sponsored by:

Watch Now 
chiroeco.com/revitalizing-your-practice-with-

robotic-laser-therapy

Attend this webinar to learn:

• The importance of cash-based services for 
the chiropractic business

• Strengthening cash flow with Robotic MLS 
Laser Therapy

• Benefits of 
franchising in 
chiropractic 

• Things to pay 
attention 
to when 
evaluating 
franchise opportunities

BENEFITS OF FRANCHISING 

Sponsored by:

SPEAKER:
PETER HOLT, CEO 
AND PRESIDENT 
OF THE JOINT 
CHIROPRACTIC

Educational Takeaways: 

• Learn what franchising is

• Roles and responsibilities in a franchise

• Benefits of franchising

Watch Now: chiroeco.com/benefits-of-franchising-webinar/

SPEAKER:
DANIEL MURPHY, DC, DABCO

THE #1 MODALITY FOR TREATING CHRONIC PAIN

• Simplicity of 
implementing 
the EVRL

• How to market 
the EVRL

• How adding 
the EVRL will dramatically impact clinic’s bottom line

Sponsored by:
Watch Now 
chiroeco.com/violet-laser-therapy-webinar

Educational Takeaways:
• Science of the red & voilet 

wavelengths in conjuction
• Hands-on protocols
• Discussion about the clinical study 

for the new EVRL Neck and Shoulder 
FDA Market Clearance

• Integrating laser therapy services into your 
practice

• Educating patients about laser therapy for 
pain and inflammation management

ChiroEco-Webinar_i4_2021.indd   1ChiroEco-Webinar_i4_2021.indd   1 2/10/21   7:56 AM2/10/21   7:56 AM
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And we’re here to give it to them. With one affordable liability  
policy that comes with everything massage therapists need.

Comprehensive insurance with 
MASSAGE Magazine includes: 

• $2 million/$3 million professional  
and general liability coverage

• $2 million annual product coverage

• $1,000 stolen or damaged  
equipment coverage

• Online continuing education courses

• Over 450 different modalities and services 
covered under the same limits

• Access to an insurance marketplace that 
includes group rates on dental and vision,  
ACA health options, and telehealth coverage 

• Over $700 in annual savings via exclusive 
member benefit discounts

Get instant coverage in 3 minutes online: 

MassageMag.com/CECovered 
Talk to one of our licensed agents today: 

800-324-0077

Integrated Massage Therapists  
Deserve More

Only 

$159/yr
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Innovative Equipment | Extraordinary Results

ergoflextechnologies.com

“Oxygen plays a pivotal role in the proper functioning of the immune system.
We can look at oxygen deficiency as the single greatest cause of all diseases.”
- Stephen Levine Molecular Biologist & Geneticist and Dr. Paris M Kidd, PhD

new life into your  
Breathe 

Practice 

Our patented EWOT system can help 
take your practice to the next level.

Total Brain & Body O2™   Advantages:

The wireless Pulse Ox monitors heart rate 
and blood oxygen levels. Our system 
displays real-time information and allows 
you to capture/track patient’s progress.

Ability to set the maximum heart rate of 
your patient along with the minimal level 
of SpO2 in the bloodstream, monitoring 
real-time SpO2 and heart rate.

Built-in Safeguards

Real-Time Data Capture

Dual O2 System
Two reserviors, one with 
Low O2 (13-14%) and the 
other with High O2 (>95%). 
Our system is software- 
driven and allows the user 
to manipulate when your 
patient will enter and exit 
out of high or low O2.

855-823-8722

https://ergoflextechnologies.com/


Innovative Equipment | Extraordinary Results

ergoflextechnologies.com

“Oxygen plays a pivotal role in the proper functioning of the immune system.
We can look at oxygen deficiency as the single greatest cause of all diseases.”
- Stephen Levine Molecular Biologist & Geneticist and Dr. Paris M Kidd, PhD

new life into your  
Breathe 

Practice 

Our patented EWOT system can help 
take your practice to the next level.

Total Brain & Body O2™   Advantages:

The wireless Pulse Ox monitors heart rate 
and blood oxygen levels. Our system 
displays real-time information and allows 
you to capture/track patient’s progress.

Ability to set the maximum heart rate of 
your patient along with the minimal level 
of SpO2 in the bloodstream, monitoring 
real-time SpO2 and heart rate.

Built-in Safeguards

Real-Time Data Capture

Dual O2 System
Two reserviors, one with 
Low O2 (13-14%) and the 
other with High O2 (>95%). 
Our system is software- 
driven and allows the user 
to manipulate when your 
patient will enter and exit 
out of high or low O2.

855-823-8722

https://ergoflextechnologies.com/


Even With 
The Best Adjustment, 
Your Patient’s Alignment May Still Be  

Off By Two Feet

800.553.4860 | FootLevelers.com | F L VCall for more information or to get started.

Prescribing Foot Levelers 

orthotics helps you stabilize 
your patient’s posture - and can 
make your adjustments even 
more effective. It’s treatment 

that helps your patients feel 

better, every step of the way.
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