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“The regenerative medicine 
revolution is upon us...like the 

microchip to the tech revolution, 
stem cells will be the driving force 

of this next revolution.”
 – Cade Hildreth, founder of Bioinformant 
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Since 2000, health care premiums 
have risen almost 300%. ⁴

It is an industry ripe for disruption, 
and the disruptors are coming out of 
the woodwork. Walmart is testing a 
“Walmart Health” location next to a 
retail location in Georgia. Amazon in 
September launched Amazon.care for 
its Seattle area employees, testing 
online doctor visits and in-home 
nurse visits, as well as prescriptions 
delivered to homes. 

Even Best Buy is entering the health care sector, spending 
more than $1 billion on health-related acquisitions in 2019, and 
hiring a chief medical officer.

The changing state(s) of health care
In an era where one in three dollars raised on the crowdsourcing 
site GoFundMe goes toward medical bills, and 1 in 5 Americans 
has unpaid medical debt, frustrated Americans are looking for 
alternatives. Five out of six Americans polled are unhappy with 
their health care coverage, according to a recent Gallup poll. 
Health care is broken, and while private businesses such as 
Walmart and Amazon test the water, many states are opting for 
state-run provider systems.

There are currently 13 state-based health care marketplaces, 
five state-based marketplaces that use the U.S. federal platform, 
six state-federal partnership marketplaces, and 27 state 
federally-run marketplaces. ¹
Current state health care exchanges:
Federal-based (use HealthCare.gov): AL, AK, AZ, FL, GA, HI, IN, KA, 
LA, ME, MS, MO, MT, NE, NC, ND, OH, OK, PA
State-based (have their own enrollment websites): CA, CO, CT, 
DC, ID, MD, MA, MN, NV, NY, RI, VT, WA   
State-based Federal (use HealthCare.gov but state retains 
control): AK, KY, OR, NJ, NM
State-Federal Partnership (use HealthCare.gov for enrollment): 
DE, IL, IA, MI, NH, WV

Nevada estimates that it will save $19 million through 2023 by 
moving away from HealthCare.gov.¹   
 
Walmart health care?
Of the private companies, Walmart looks to be the top disruptor, 

with its pilot clinic offering 30-50% less on hospital costs while 
offering walk-in basic medical services, but also X-rays, vaccines, 
teeth cleanings and a variety of tests.

In September it was announced that Sam’s Club, partnering with 
Humana and other companies, would offer members in Michigan, 
Pennsylvania and North Carolina discounts on health care services, 
including primary care and dental services and up to a 30% 
discount on chiropractic services.
 
Challenging the system 
Chiropractic associations are stepping up to challenge providers, 
such as the Association of New Jersey Chiropractors. It challenged 
the American Specialty Health Network (ASH) and Cigna for 
“routinely denying medically-necessary care with unreasonable 
standards, and ASH paid $11.7 million in May to settle a multistate 
class-action lawsuit by chiropractors — including several from 
New Jersey — whose patients were denied claims (ASH and Cigna 
denied any wrongdoing).

“How can a patient receive the care they need — and access 
the chiropractic benefits they are paying for in their insurance 
premiums — when reasonable care requests are repeatedly 
denied?” said Amy-Boright-Porchetta, executive director of the 
Association of New Jersey Chiropractors.³

Embracing the future
The opioid epidemic, unnecessary back surgeries and other costly 
pain treatments have led policymakers and patients to embrace 
chiropractic care in 2019. 

Whether the current broken health care model will ever be 
“fixed” is up for debate. But private companies are now pushing 
the U.S. government to ascertain what’s broken, how it can be 
fixed, and who will step into a very lucrative health care void. 

Keep up with the latest health care changes and opportunities 
by becoming a member of your state association and keeping up 
with the latest resources from organizations such as the American 
Chiropractic Association (acatoday.org) and the Foundation 
for Chiropractic Progress (f4cp.org) — and update your free 
subscription at chiroeco.com/subscribe.

To your practice’s success,

Richard Vach
EDITOR-IN-CHIEF 
   References available at chiroeco.com 

HEALTH CARE DISRUPTION  
IS THE NEW NORM

 6 CH IROPRAC TIC  ECONOMICS  •  NOVEMBER 29 ,  20 19  CH IROECO.COM

mailto:cnighbor@chiroeco.com
mailto:hfell@chiroeco.com
mailto:snevins@chiroeco.com
mailto:jlong@chiroeco.com
mailto:jpruitt@chiroeco.com
mailto:jjolly@chiroeco.com
mailto:editorial@chiroeco.com
mailto:jpruitt@chiroeco.com
http://chiroeco.com
http://ChiroEco.com


https://www.deeceelabs.com/


Erchonia receives first-ever 
FDA 510(K) pain indication 
using a violet laser
On Oct. 7, Erchonia Corporation, the 
global leader in the manufacturing and 
development of low-level laser therapy 
technology (“3LT®”), announced that 
the U.S. Food and Drug Administration 
(FDA) has granted the company 510(k) 
market clearance to market its EVRL 
low-level laser for the temporary relief 
of chronic neck and shoulder pain of 
musculoskeletal origin.

Erchonia continues to be the pioneer 
in developing new FDA indications for 
laser therapy; previously violet light has 
been solely for use on dermatological 
conditions, i.e. acne. With this new 
indication, the EVRL becomes the 
first violet laser (405 nm) to receive 
FDA market clearance for use on an 
indication related to pain.
ChiroEco.com/erchonia-violet-laser

Life Chiropractic College 
West mourns Board of 
Regents member Ohm
In October, the Life Chiropractic College 
West Board of Regents acknowledged 
the passing of member Jeanne Ohm, DC.

“Dr. Jeanne Ohm was a leader in 
the profession, and her contribution 
to the elevation of pediatric, pre- and 
post-natal chiropractic care has taken 
our profession to another level,” said 
Life West President Ron Oberstein, DC. 
“Her commitment to the health and 
well-being of everyone from children 
to adults is unmatched. In my 39 years 
in chiropractic, I’ve never met someone 
so dedicated and passionate about life 
and chiropractic. She was a selfless 
servant who embodied the Lasting 
Purpose of giving, doing, loving and 
serving from one’s own abundance, to 
everyone she came in contact with.”
ChiroEco.com/Jeanne-Ohm

Scientists pinpoint 
neural activity’s role 
in human longevity
The brain’s neural activity — long 
implicated in disorders ranging from 
dementia to epilepsy — also plays 
a role in human aging and life span, 
according to research led by scientists 
in the Blavatnik Institute at Harvard 
Medical School.

The study, published Oct. 16 in 
Nature, is based on findings from 
human brains, mice and worms and 
suggests that excessive activity in the 
brain is linked to shorter life spans, 
while suppressing such overactivity 
extends life.

It’s not yet clear whether or how a 
person’s thoughts affect their longevity, 
but the findings offer the first evidence 
that the activity of the nervous system 
affects human longevity.
ChiroEco.com/neural-aging
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What emerging therapy options are you most 
excited about incorporating into your practice?

Be your patients’ information source
 
Searching for health information online can be an overwhelming experience, especially for 
people like your patients, who for the most part are not knowledgeable health care providers. 
Without help, they will likely have trouble discerning accurate information from material rife 
with inaccuracies. Googling a health condition or treatment might bring up a quality article, or it 
might bring up outdated or outright wrong information.

This gives you a chance, as their health care provider, to become a trusted source of high-
quality health information, including details about emerging therapies like some of the ones 
described in this issue of Chiropractic Economics. Since 45% of people get at least some of their 
news from social media such as Facebook, according to Pew Research Center, you can utilize social 
posting to impart useful information to them while at the same time marketing your own practice.

Create content — or hire a writer to create content based on information you give them — about 
emerging therapies that you offer, and post to your website. Then craft social posts, focusing on the 
benefits to the patient, that will entice them to click over and read the article on your site. Make sure 
it’s clear how to contact you and book an appointment, and you may get some new patients; but 
even if you don’t get an appointment out of it, providing useful articles can help build and bolster 
trust with your existing patients as a source of quality health information.

For more information on social media marketing, visit the Business Tips section of ChiroEco.com.

Each month we’ll ask a new question on our Facebook page.  
Join the conversation at facebook.com/ChiroEcoMag

FACEBOOKQUESTION 

Are there any emerging therapies you routinely get questions about  
from patients?

15,659 followers

eBooks
Visit our eBooks page to see the latest specialty 
publications on cutting-edge topics such as CBD, 
PEMF and clinical nutrition.
ChiroEco.com/chiropractic-ebooks

Email Courses
Try one of our eCourses and get up to speed with 
lessons on business and chiropractic sent straight 
to your inbox.
ChiroEco.com/chiropractic-ecourses

Podcasts
We’ve interviewed some of the best minds in 
chiropractic. Listen on the go. 
ChiroEco.com/podcast 

CHIROECO.COM

Use the hashtag #CE65 
for the chance to be 
featured on our Twitter  
@ChiroEcoMag
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Michael Fernandez TX, OK, LA (877) 747-2225
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Steve Forster WI, CO, MT, WY, AL, TN, MS, AR, Intl. (877) 346-4400
Paul Marietta Nat’l X-Ray Mgr (877) 717-2225

We have dedicated Equipment Specialists in your area ready to assist you and your staff 
with delivery, training and setup.

Why choose ScripHessco?
▶ Broadest chiropractic equipment line available
▶ Extensive offering of reconditioned equipment
▶ Exclusive promotions and pricing with equipment manufacturers

https://www.scriphessco.com/


letschalkaboutchiropractic
ABDUCTED. Being new to anything carries skepticism and often 
disbelief in the validity of that new thing.

TOP INSTAGRAM POSTS 
Tag #ChiroEcoMag for your chance to be featured

thewellnesspathchiro
All of the nerves that flow into your feet begin in your low back.

byroad_chiropractic
While it may feel good to “crack” your own neck, it can lead to 
hypermobility in the joints.

Powerswellness
A little humor for the Tuesday timeline.

the_guildford_spine_centre
Getting spooky at the Spine Centre.

chiroecomag
Life isn’t perfect, but after an adjustment it 
definitely feels a little closer!

hometowndrs
Why should you care about your  
spine health?

activatormethod
Good luck!

tru.spine
What are you doing for your SEO? 
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LASER FDA CLEARED TO TREAT CHRONIC LOW BACK PAIN
CHRONIC HEEL PAIN & NOCICEPTIVE MUSCULOSKELETAL PAIN

For physicians looking for an opioid-free alternative to 
lower back pain treatment, laser therapy is proving to be 
to be a medical breakthrough with incredible results, no 
harmful side-effects and most promising of all, no 
potential for addiction.

NO DRUGS |  NO SIDE EFFECTS |  NO PAIN

FIRST & ONLY

Thanks to Erchonia’s FX 635 Laser — the world’s first 
and only laser designed to relieve chronic low back 
pain  — laser treatment for lower back pain is now a 
reality. Best of all, the FX 635 is FDA market cleared and 
proven  to work without the need for invasive surgery 
or the potentially harmful prescription of opioids.

INTRODUCING FX 635

(866) 551-7847 | erchonia.com

https://www.erchonia.com/


DON’T MISS
CON FE R E NCE S

Mastery: An Integrative Approach 
to Functional Health (Erchonia)
December 14-15 • New Brunswick, NJ
Presented by Erchonia and 
Northwestern Health Sciences 
University with 12 CEs applied, this 
seminar presented by Robert Silverman, 
DC, DACBN, DCBCN, MS, leads attendees 
through an innovative demonstration 
showcasing the power of performance 
nutrition and conservative therapies 
on health and movement patterns and 
improved performance and recovery.

Ischemic Compression and Neural 
Fascial Chiropractic Adjustments
December 14-15 • Chesterfield, MO
Logan University hosts this workshop, 
which includes the conceptual 
development of soft tissue adjustment 
(ischemic compression, IASTM, positional 
release/fascial mobilization, laser and 
other modalities), a cervical review 
of common orthopedic conditions 
and hands-on work, and additional 
orthopedic conditions including thoracic, 
lumbar and pelvic/hip.

WE B INAR

Wellness Care vs. Medically 
Necessary Care
November 19
Marty Kotlar, DC, CPCO, CBCS, provides 
detailed information on the difference 
between chiropractic wellness care and 
medically necessary care. This webinar 
will educate doctors and staff members 
on insurance payable services, cash-
based services and how to transition 
insurance patients to cash patients. 

Learn more at ChiroEco.com/events.

BACKLOG CATCHING UP ON THE LATEST NEWS, TRENDS AND 
INNOVATIONS FROM THE CHIROPRACTIC COMMUNITY

C H I R O P R A C T I C  N E W S

Dee Cee Labs founder Harry Hester passes at age 91
Harry F. Hester, DC, the founder, CEO and 
president of Dee Cee Laboratories Inc., 
passed away on Oct. 17, 2019, at the age of 91.

Dr. Hester was born in Franklin, Ky., on Sept. 
9, 1928. He joined the U.S. Navy at the age of 
17, then attended Lincoln Chiropractic College 
in Indianapolis, Ind., on the G.I. Bill after 
completing his military service. The Lincoln 
curriculum included courses in nutrition, 
where he developed a keen interest in 
nutritional supplements.

After nine years in practice as a doctor of 
chiropractic in Russellville, Ky., he realized 
how improving a patient’s health not only 
included good chiropractic care, but also 
needed to include good nutrition. Dr. Hester 
sold his practice in 1962 and founded Dee 
Cee Laboratories Inc., in Madison, Tenn. 
Later he expanded it with the addition of 
a manufacturing facility in White House, 
Tenn., where the company resides today as a 
family-owned and operated business.

Dr. Hester retired in 2014, spending 
time with family and traveling between his 
various homes in Hendersonville, Tenn., 
Orange Beach, Ala., and Rugby, Tenn. A 
highly-motivated and caring professional, 
Dr. Hester positively influenced the people 
he came in contact with over his long career, 
offering generous friendship, leadership 
and encouragement. He was a loved, 
respected and devoted family man who 

enjoyed life to the fullest. His loving wife, 
JoNell Hester, worked alongside him at Dee 
Cee Laboratories, Inc., for 28 years and they 
enjoyed 41 years together.

Dr. Hester was a loving son, husband, 
father, grandfather, great-grandfather, 
brother and friend. He is survived by his wife, 
a brother, six children, seven grandchildren 
and five great-grandchildren. The family 
requests that any gifts or donations please 
be made to Historic Rugby Inc. These 
donations can be sent to P.O. Box 8, Rugby, 
TN 37733. Condolences can be shared at 
hendersonvillefh.com.

American Chiropractic Association Announces 
2020 ACA Rehab Council Conference
The American Chiropractic Association 
(ACA) Rehabilitation Council, also known 
as the Council on Chiropractic Physiologic, 
Therapeutics & Rehabilitation (CCPTR), in 
October announced its annual conference for 
the profession (members and non-members) 
will be held on March 13-15, 2020, in Tempe, 
Ariz., at the Tempe Mission Palms Resort.

Learn from international experts including 
doctors of chiropractic Scott Haldeman, Gray 
Cook, Col. Michael Lewis, Anthony Lisi, Brett 
Winchester, Jeffrey Tucker, Steven Capobianco, 
Brent Ungar and Peter Fields. The conference 
allows participants to accumulate 18 hours of 
CE approved in most states.

On Friday afternoon, Tucker will kick off 
the event, giving an update on topicals. 
Haldeman will teach about the role of the 
non-pharmacologic, non-surgical clinician 
in the management of disability related to 
spinal disorders. Cook, co-founder of the 
FMS and SFMA, will provide updates on the 
functional perspective.

The council’s goal is to present an elevated 
experience that does more than just educate 
and demonstrate, immersing participants in 
expert-led keynotes and exploring new ideas 
in cutting-edge workshops.
— ACA Rehab Council, ACARehabCouncil.org
ChiroEco.com/aca-rehab-council
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“YES, THIS IS INDEED A STAR 
TREK ADVENTURE, WHERE 
WE ARE ‘GOING WHERE NO 
MAN HAS GONE BEFORE.’”
— MIKE CARBERRY, DC, ON 
REGENERATIVE MEDICINE

http://chiroeco.com/events
http://ChiroEco.com


In October Foot Levelers, the world’s 
leading custom orthotics company, hosted 
more than 50 health care professionals at 
company headquarters in Roanoke, Va., to 
celebrate its 100th Practice Xcelerator event. 
Doctors and staff members from around 
the country attended the event to discuss 
practical and clinical protocols with doctors 
of chiropractic Tim Maggs, Brian Jensen, Kurt 
Juergens and Amanda Bledsoe.

A two-day event, the Roanoke Practice 
Xcelerator was a “super-charged” version 
of the same event Foot Levelers hosts 
throughout the year. The goal is to help 
doctors implement protocols that ensure the 
proper assessment and treatment of the feet 
in overall body wellness.

In Roanoke, Amanda Bledsoe, DC, of 
Conway, Ark., spent time with the attendees 
discussing the power of an aggressive 
marketing plan — using social media, the 
power of testimonials, and “trying everything 
at least once.”

Brian Jensen, DC, followed with a 
conversation about proprioception, 
biomechanics of the lower extremities, and 
the relationship between the three arches 
of the foot with neuromuscular responses. 
On the second day, attendees heard from 
Tim Maggs, DC, who presented his Structural 
Management Program, which has developed 
from 40 years of clinical experiences to 
predict, prevent, diagnose and treat injuries. 
Kurt Juergens, DC, closed out the event with 
a discussion about patients having a positive 
engagement with custom orthotics in order 
for them to understand the relationship 
between the feet and the rest of the body. 

For more information, visit FootLevelers.
com/PX.
— Foot Levelers, footlevelers.com
ChiroEco.com/FL-100

I N D U S T R Y  N E W S

Foot Levelers hosts 100th 
Practice Xcelerator event

BY THE NUMBERS:

EMERGING THERAPIES
“Critics like to propagate an old narrative that the chiropractic 

profession is not evidence-based. Canada’s new guideline 
for opioid therapy and chronic non-cancer pain, which 

includes recommendations of first-line therapies provided 
by chiropractors, demonstrates this is not the case.”

— Dwight Chapin, BSc, DC, the on-site chiropractor for The Globe and Mail 
and the Ontario Chiropractic Association’s 2018 Chiropractor of the Year
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Number of Modern Acupuncture locations 
in 14 states, with 45 additional to open this 

year, mimicking The Joint Chiropractic model
Source: AZCentral.com

Origin of the Shang Han Lun, a Chinese 
medical text originating Gua Sha, the 

precursor to IASTM therapy (Instrument 
Assisted Soft Tissue Mobilization)

Source: physio-pedia.com

Estimated number of chiropractors working 
for the U.S. Department of Defense by 

2025, which would be double that of 2013
Source: the study Chiropractic 2025: Divergent Futures

150
220

1.5%

43
700+

Regenerative medicine businesses 
operating globally

Source: Advanced Medical Integration

Workers in a study who had surgery after 
seeing a chiropractor, as opposed to 42.7% 

who had surgery after seeing a surgeon
Source: Keeney et al, Spine

CE

http://ChiroEco.com


PROFITABLE PRACTICE
Offer patients extra relaxation before, after adjustments
If your practice does not work with a massage therapist or could use additional services 
for patients in need to pinpoint massage or relaxation while they wait, the new oCuddle is 
“modern massaging technology” — a portable, multipurpose massager that promises to fit 
all body types and physiques. 

The oCuddle adjusts to the height of various users to provide an expert-level massage. 
Putting into practice traditional Asian methods, bidirectional rotation from the oCuddle’s 
twin four-node massaging heads replicates the feeling of kneading and shiatsu as if by 
fingers, knuckles and palms, holding and loosening muscles rhythmically. 

The addition of two levels of FocalHeat technology reduces muscle tension and fatigue, resulting in the deep relaxation that once was only 
available at the spa. 

The oCuddle is lightweight and ultra-portable, and its small carrying case makes it suitable for on-demand use. The soft, skin-friendly elastic 
fabric separates the massage nodes from the skin, removing excessive friction. Furthermore, the fabric is removable and can be washed. 
For more info go to naipocare.com.

STAFF PICK

CHIROPR AC TIC TAB LE

EarthLite Apex Electric Lift Table
Why we love it
This 72-inch-long, 24-inch-wide table 
includes all the features of the stationary 
Apex table — plus the convenience and 
strength of an electric lift. Its luxurious 
surface and tilting headpiece are mounted 
on a sturdy lift base with a quiet, powerful 
motor that EarthLite promises will serve 
you dependably for years. The table has a 
weight capacity of 400 pounds.

Why you should choose this product
It features stationary arm rests, but its very 
adjustable steel headrest with three inches 
of foam can be tilted 35° up and 30° down 
to customize for each patient’s comfort. A 
paper roll holder and cutter is included for 
quick changes between patients. It comes 
with a two-year warranty on the motor and 
controls, and a three-year warranty on its 
foam and upholstery.

For more information, visit earthlite.com.

BACKLOG
S C H O O L  N E W S

Scholarship named for Spartanburg 
chiropractor John H. Porter, Jr.

Local leaders, college presidents, patients 
and students gathered in October to honor 
Spartanburg, South Carolina’s second black 
chiropractor, John H. Porter, Jr., DC, and his 
legacy in the Spartanburg community and at 
Sherman College.

Approximately 140 attended Sherman 
College’s first annual Scholarship Dinner 
celebrating the newly-established Dr. John 
H. Porter, Jr. Scholarship Fund. Porter is 
celebrating his 40th year on the Sherman 
College faculty and is one of the institution’s 
most beloved graduates and professors, as 
well as a valued community member and 
health care provider. Porter is a 1977 Sherman 
graduate; he joined the faculty in 1979 and 
opened his chiropractic office in 1981.

The Dr. John H. Porter, Jr. Scholarship Fund 
was established to help lessen the financial 

burden faced by future chiropractic students, 
allowing them to pursue careers of service 
like Porter, dedicated to the health and 
wellness of their communities.

During the event, Sherman College awarded 
its first Porter Scholarship to Charles Thomas 
Tucker, III, of Rock Hill, S.C. Tucker is a graduate 
of the University of South Carolina and holds 
numerous student leadership positions on the 
Sherman College campus.

“Dr. Porter has literally influenced thousands 
of lives in this community for the better,” 
Edwin Cordero, Sherman’s president, said 
during the event. “This scholarship will serve 
as a reminder for generations to come of Dr. 
Porter’s commitment to Sherman College, to 
chiropractic education and to Spartanburg.”
— Sherman College, sherman.edu
ChiroEco.com/john-h-porter
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• Receive direct access to Dr. Meletis for answers to CBD questions
• VESIsorb® Technology for improved bioavailability (up to 6x)†

• Solvent-free SMB chromatography extraction provides undetectable THC levels
• 25mg of CBD & 6mg of beta-caryophyllene

TruEase® is today’s best-in-class CBD product, produced under the highest ethical and quality 
standards, sold only through Health Care Professionals. And now, TruEase® gives you something 
more--a renowned CBD expert, Dr. Chris D. Meletis, to provide answers to your CBD questions. 
TruEase® uses patented VESIsorb® technology to provide up to 6X more bioavailability than ordinary 
CBD products†, while TruGen3® continues Douglas Laboratories’ family legacy with our third 
generation and more than half-century of nutraceutical experience. Because of our investment in 
the development and manufacture of this exclusive hemp oil soft gel formula with VESIsorb® (why 
TruEase® is superior to other CBD products), and its increased volume now used in the nutraceutical 
industry, we are pleased to offer TruEase® at a new, lower price. Order yours today.

Still searching for a CBD product that lives up to your standards? TruEase® is today’s best-in-
class CBD product. A TruGen3® exclusive, TruEase® supports normal pain and inflammatory 
responses associated with aging, promotes cognitive function, healthy sleep, optimal skin, heart 
and neurological health†. Its patented VESIsorb® technology offers up to 6X more bioavailability 
than ordinary CBD products†. TruGen3® continues Douglas Laboratories’ family legacy, with our third 
generation and more than half a century of nutraceutical experience. Our products are produced 
under the highest ethical standards and available only through Health Care Professionals.

www.trugen3.com      1-844-387-8436

*D
ou

gla
s L

ab
or

at
or

ies
®  is 

a r
eg

ist
er

ed
 tr

ad
em

ar
k o

f A
tri

um
 In

no
va

tio
ns

, In
c. 

an
d n

ot
 affi

lia
te

d w
ith

 Tr
uG

en
3 ®

 
† T

his
 st

at
em

en
t h

as
 no

t b
ee

n e
va

lua
te

d b
y t

he
 Fo

od
 an

d D
ru

g A
dm

ini
str

at
ion

. T
his

 pr
od

uc
t i

s n
ot

 in
te

nd
ed

 to
 di

ag
no

se
, t

re
at

, c
ur

e, 
or

 pr
ev

en
t a

ny
 di

se
as

e.

TruGen3 Proudly Welcomes 
Dr. Chris D. Meletis as
Chief Clinical CBD Advisor.

Truly the Best CBD Now Comes
With Something More:

A Truly Renowned
CBD Expert.

Call or visit our website today for FREE SAMPLES
and monthly CBD updates from Dr. Meletis

New
Lower
Price!

https://www.trugen3.com/
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FEATURESTORY

T H E  TA K E AWAY 

In the new collaborative health care landscape, doctors of chiropractic need to understand emerging therapies and regenerative 
medicine to work hand-in-hand with MDs and other health care providers to combat chronic pain, dysfunction and disease.

REGENERATIVE 
MEDICINE IS ‘THE’ 
EMERGING THERAPY
No longer just for professional athletes, these are the 
regenerative medicine options DCs need to know about
BY  M A R K  SA N N A ,  D C ,  AC R B  L E V E L  I I ,  F I CC 

TIME TO READ: 9-11 MIN.

THE HEALTH CARE LANDSCAPE CONTINUES TO EVOLVE AT A DIZZYING PACE. Insurance deductibles 

are increasing, and this has placed a financial burden on patients who are required to self-pay for 

necessary and yet uncovered services. 

The opioid crisis has left physicians with limited clinical options to treat chronic pain and 

dysfunction. At the same time, pressure has been placed on health care providers to provide 

affordable alternatives to invasive procedures that provide limited clinical options with high failure 

rates. This confluence of supply and demand has resulted in the growth of emerging therapies in the 

field of regenerative medicine. These therapies are bringing hope to patients and new opportunities to 

health care providers who deliver them.
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FEATURESTORY

New regenerative medicine options
Regenerative medicine is the process of replacing or regen-
erating cells and tissues to restore normal function. Initially 
popularized by professional athletes, these therapies have 
become mainstream. More than 27 million Americans suffer 
from osteoarthritis today, and in 2030 25% of U.S. adults will be 
diagnosed with osteoarthritis. The global regenerative medicine 
market is predicted to reach more than $100 billion by 2022.  
These moderately-invasive regenerative procedures are eclipsing 
traditional highly-invasive procedures, such as hip and knee 
implantation, which will have a global market of $35 million over 
the same period.  

There are four primary regenerative medicine options: 

�� Irritant Therapies

�� Protease Inhibition Therapies

�� Stem Cell Therapies

�� Growth Factor Therapies

Irritant therapy
Irritant therapies include prolotherapy, ozone and prolozone. 
They include adding multiple irritating substances along with 
numbing agents into degenerated or injured joints, and areas 
of pain. 

These therapies cause inflammation to kick-start regeneration 
by stimulating the body to send in macrophages, which are 
cells that ingest and destroy the irritant solution and trigger the 
healing response. Irritant therapies are an excellent treatment for 
all forms of musculoskeletal and joint pain including chronic neck 
and back pain, and rotator cuff injuries. 

The effect of irritant therapies is analogous to jump-starting 
the battery in a tractor to get the engine to turn over.

Protease inhibition therapy
Protease inhibition therapy eliminates the factors causing carti-
lage degradation, tissue breakdown, inflammation and pain. It 
cleans and protects joints. It is most commonly used for patients 
with osteoarthritis (OA) and degenerative disc disease (DDD).  
It includes therapies such as alpha-2-macroglobulin (A2M) and 
interleukin-1 receptor antagonist protein (IRAP). A2M and IRAP 
are proteins found naturally in our blood. They act as protease 
inhibitors by binding to and inactivating damaging proteases 
in the body. Proteases are catabolic enzymes that break larger 
molecules into smaller units. Proteases trapped in the joints 
catabolize cartilage and break it down, causing arthritis. A2M is 
a large protein made in the liver. It blocks activity for all known 
molecules that cause cartilage breakdown. It works like a Venus 
flytrap by having a bait-and-trap mechanism on two sides.  
Once the proteases are bound on both sides, the molecule initi-
ates a “suicide cascade” and dies, allowing it to be flushed out of 
the area by the body. 

The binding effect of protease inhibition therapy is analogous 
to de-weeding a garden and tilling the soil before planting. 

A fibronectin-aggrecan complex test (FACT) may be used to 
determine the presence of FAC, which is a biomarker or indicator 

Growth factors, 

cytokines and proteins 

contained in anti-

inflammatory exosomes 

300

The effect of irritant therapies is analogous to jump-starting 
the battery in a tractor to get the engine to turn over.

Free
Bottle

•  Helps Maintain Microbial Balance 

•  Binds and Removes Microbes and Toxins

•  Provides Concentrated Immunoglobulins
to Enhance Mucosal Immunity 

Pure IgG helps maintain a healthy intestinal immune 
system by binding a broad range of microbes and 
toxins within the gut lumen.

Maintain GI Barrier Health and IntegrityMaintain GI Barrier Health and Integrity

LT-CE-004-A

The first 50 DCs to sign up will receive a

Free Bottle of SBI Protect
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These statements have not been evaluated by the Food and Drug Administration. 
These products are not intended to diagnose, treat, cure, or prevent any disease.

The only puri�ed, dairy-free source of
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FEATURESTORY

of cartilage breakdown caused by proteases. FAC is a unique 
molecular complex that is specific for painful inflammation of 
the spine and cartilage. 

A small sample of fluid is taken from the joint or disc and sent 
to a lab for testing. The test looks for the presence of FAC in the 
fluid sample and determines where you are: FAC+ or FAC-. 

FAC+ patients are identified as ideal candidates for A2M 
injections and have a 90% rate of responding to the A2M therapy.

Stem cell therapy/bone marrow aspirate (BMA)
Stem cell therapy is focused on concentrating the workhorses 
of regeneration and restoration of tissues: stem cells. This 
results in greater cell signaling and cell recruitment than other 
regenerative therapies. Stem cells are known as mesenchymal 
signaling cells. They are considered “pluripotent,” which means 
they are undifferentiated and can replicate into various cell and 
tissue types.

Stem cells are found in bone marrow, the soft spongy tissue 
found at the center of large bones. Introducing stem cells into an 
injured area initiates the healing response, repairing damaged 
tissue by growing new, healthy tissue. The most common stem 
cell therapies include bone marrow aspirate concentrate (BMA), 
nanofat and stromal vascular fraction. 

Injecting stem cells into an injured area is analogous to 
planting seeds in a garden. 

Growth factor therapies
Growth factor therapies are focused on cell signaling and cell 
recruitment. Blood is made up of white blood cells, red blood 
cells, and platelets that are suspended in plasma. Platelets are 
most widely known for their ability to clot blood. Platelets are 

also highly rich in growth factors that are proteins that stimu-
late healing. When an injury occurs, platelets become activated, 
migrate to the site of injury and release growth factors.   
Growth factor therapies are the most popular provider choice 
for the low-cost regeneration of tissues and include plate-
let-rich plasma (PRP) and platelet-rich fibrin matrix (PRFM). 
The therapy includes drawing the patient’s blood followed by 
centrifugation to concentrate the platelets and exclude other 
unwanted blood products. 

Another type of growth factor therapy is amniotic fluid growth 
factor (GF) injection therapy. Amniotic fluid surrounds the fetus 
during pregnancy and provides protection and nourishment. 
Human amniotic fluid is sourced from consenting mothers 
during full-term C-sections. It contains over 200 growth factors, 
cytokines and proteins. The therapeutic use of amniotic fluid is 
regulated by the FDA. It must be tested for disease and may not 

The global regenerative 

medicine market’s 

predicted value by 2022

$100 BILLION

Initially popularized by professional athletes,  
these therapies have become mainstream. 
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FEATURESTORY

include any viable cells. Amniotic fluid GF 
therapy has both anti-inflammatory and 
anti-microbial properties and includes 
naturally-occurring hyaluronic acid for 
lubrication. It is most commonly used to 
promote the repair and reconstruction of 
soft tissues including cartilage and tendons. 

The next frontier
Exosomes are being heralded as the next 
frontier of growth factor therapies. While 
they are not cells, exosomes play a vital 
role in the communication and rejuvena-
tion of all the cells in the body. Exosomes 
are extracellular vesicles, or small 
bubbles, released from cells, especially 
from stem cells. These culture-expanded 
cell secretions are derived from human 
placental tissue. They allow for cell-to-cell 
communication, transporting molecules 
that are important regulators of intra-
cellular information. Exosomes act as a 
“food” source for stem cells and  
prolong their activity. Exosomes are 
anti-inflammatory and include more 
than 300 growth factors, cytokines and 
proteins. 

Patients with Lyme disease, burns, 
chronic inflammation, autoimmune 
disease and other chronic degenerative 
diseases may benefit from including 

exosomes in their treatment regimen. The 
application of growth factor therapies 
is analogous to applying fertilizer to a 
garden to help the crop grow and flourish.

A new treatment algorithm
Moving regenerative medicine forward in 
the treatment algorithm may eliminate 
the need for other ineffective or poten-
tially harmful therapies. These therapies 
provide new hope for patients whose only 
alternatives have been long-term medi-
cation, steroid injections, and costly and 
time-consuming surgery and rehab. 

Regenerative medicine therapies may 
only be provided by licensed medical 
professionals following all appropriate 
rules and regulations. An understanding 
of these emerging therapies and the 
benefits they may provide is essential 
as the collaboration between doctors of 
medicine and chiropractic increases and 
we join forces to combat chronic pain, 
dysfunction and disease. 

MARK SANNA, DC, ACRB LEVEL II, FICC, is a 
member of the Chiropractic Summit and a board 
member of the Foundation for Chiropractic 
Progress. He is the president and CEO of 
Breakthrough Coaching, and can be reached at 
mybreakthrough.com or 800-723-8423.

*Must be a new registrant to receive. Available while 
supplies last.  All rights reserved. CBD CLINIC™, the 
leaf logo™ ,Revolutionary Pain Relief™, are trademarks 
of Abacus Health Products, Inc. Patents Pending. 
Manufactured in the USA. Distributed by Abacus Health 
Products Inc., Woonsocket, RI 02895. © Copyright 2019.

OTC Topical Pain Relief Products  
with menthol and camphor as active ingredients
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CLINICAL 
CONCERNS

RELIEVING PAIN AND  
HEALING WITH ENZYMES
Chronic pain patients are only one subset that  
can benefit from proper enzyme production
BY  J O N AT H A N  M U L H O L L A N D,  D C ,  CC S P,  C S C S

TIME TO READ: 4-5 MIN.

T H E  TA K E AWAY 

From a wellness standpoint you should always include a good-quality digestive enzyme in your repertoire of treatment 
options. Digestive enzymes like protease, amylase and lipase are produced throughout the digestive tract and facilitate the 
assimilation of essential nutrients from food, speeding the healing process.

SUPPLEMENTAL DIGESTIVE ENZYMES ARE AN UNDERUTILIZED 
TOOL IN THE CHIROPRACTIC COMMUNITY. With proper use, 
digestive enzymes can improve digestion and facilitate healing 
from a range of inflammatory conditions. 

Though the body produces digestive enzymes on its own, 
poor nutrition and other lifestyle factors can impede the 
production of these essential digestive components. If you are 
working with a patient who is struggling with poor digestion, 
inflammation, an injury or chronic pain, you should consider 
adding digestive enzymes to their healing protocol. Though the 

research on digestive enzymes is still in early stages, clinical 
experience supports a broader use of digestive enzymes in 
supplemental form. Chiropractors should be knowledgeable 
enough to prescribe a good-quality digestive enzyme 
supplement to patients who might benefit. 

Enzymes at every stage of digestion
Digestive enzymes like protease, amylase and lipase are 
produced throughout the digestive tract and facilitate the 
assimilation of essential nutrients from food. Enzymes are 
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CLINICALCONCERNS

secreted at every stage in the digestive process, from the time 
that a bite of food enters your mouth until it leaves the colon. 
Many important enzymes are produced by the pancreas and 
secreted into the small intestine, where much of the hard work 
of digestion takes place. And, the body is smart enough to 
secrete different enzymes for different foods. Amylase breaks 
starches down into sugars, while protease breaks proteins into 
amino acids and lipase breaks fats into individual fatty acids. 

Basically, enzymes work to reduce the size of food particles 
and facilitate their assimilation through the brush border of the 
small intestine. Individual enzymes are like factory workers that 
take a nutrient molecule and decide how big or small it should 
be for optimal assimilation. If the body isn’t producing enough 
enzymes or producing them in the right balance, patients won’t 
be able to assimilate all of the nutrients they are consuming 
from food. This hinders the body’s ability to repair and recover. 
Remember: Healing can only take place if the body is receiving 
and assimilating the right nutrients from food. 

Digestion does not mean absorption
If a patient is experiencing digestive symptoms like diarrhea, 
constipation or bloating, they may be struggling to digest 
foods for which they lack the proper enzymes. Though a 
comprehensive approach to treating gastrointestinal distress 
should involve more than just enzymes, you should always 
include a good-quality digestive enzyme in your repertoire of 
treatment options.1,2 

If a patient takes a digestive enzyme supplement and feels 
better, congratulations! You have identified and corrected the 
problem. If a patient takes a digestive enzyme supplement and 
only shows some improvement, you may need to add additional 
supplements and/or treatments to their protocol. Over time, 
a digestive enzyme supplement will facilitate the assimilation 
of more nutrients from food. This means a patient’s health will 
improve to the point that they may be able to produce their 
own enzymes without supplemental support. At this stage, you 
can work with a patient to wean them off of all but the most 
essential supplements for long-term maintenance.

Because enzymes facilitate 
the absorption of nutrients 
from food, they are useful  

in providing relief from 
chronic pain.
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Enzymes for chronic pain
Studies also show that individuals suffering from chronic pain 
can benefit from digestive enzyme supplementation. Because 
enzymes facilitate the absorption of nutrients from food, they 
are useful in providing relief from chronic pain and in speeding 
recovery from surgery.3,4,5 

When the body is getting 100% nutrition, it knows how to 
heal itself. Digestive enzymes also facilitate healing from sports 
injuries.6,7,8 Because digestive enzymes facilitate the absorption 
of more nutrients from food, they accelerate the body’s natural 
healing process and prevent painful scar tissue from forming. If 
an old injury has healed badly, digestive enzymes facilitate the 
absorption of nutrients that help to break down fibrin scar tissue 
and remove it from the body. 

Finding the right enzymes
To start prescribing supplemental digestive enzymes, start by 
identifying a high-quality brand of supplements you can trust. If 
the product isn’t made well or contains harmful fillers, it won’t 
produce the improvements in patient outcomes that you’re looking 
for. Typically, a high-quality supplement maker will disclose infor-
mation about how the supplement was made, how their quality 
control processes operate, and exactly why you can be confident 
in its quality. Don’t just buy anything you can find on the shelf at 
Walmart or GNC. Though finding a good-quality supplement can 
take time and effort, the results will be absolutely worth the effort. 

Once you’ve identified a high-quality product, start by 
prescribing it to patients who are most likely to benefit. Over time, 
you will start to see improvements in patient outcomes, and this 
will build your confidence that you are taking the right approach. 
Just remember that digestive enzymes are only one part of a 
comprehensive treatment plan — they can help, but they’ll make 
the largest difference if a patient is also eating a healthy diet, living 
an active lifestyle and managing daily stress. When you provide 
counselling in these areas, you can really make an enormous 
difference in each patient’s life. 

TODD SINGLETON, DC, is an author, speaker and consultant who has been 
a chiropractor for more than 25 years. He ran the largest MD/DC/PT clinics 
in Utah before switching to an all-cash nutrition-based model in 2006, 
and now spends his time training other chiropractors how to successfully 
implement nutrition-based systems in their offices. For more information 
call 801-903-7141 or visit DoctorSingletonsArticles.com.

Without enzymes, chemical 
reactions would take place 

too slowly to keep you alive. 
Source: ScienceMuseum.uk

GUT REACTION

Just remember that digestive enzymes are only one part of 
a comprehensive treatment plan — they can help, but they’ll 

make the largest difference if a patient is also eating a healthy 
diet, living an active lifestyle and managing daily stress.

References can be found online at chiroeco.com
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A CALL  
FOR CLARITY
‘Crooked Man,’ standardized  
exams could clarify public  
perception of chiropractic
BY  T I M  M AG G S

TIME TO READ: 8-9 MIN.

T H E  TA K E AWAY 

A doctor of chiropractic argues that the profession is misunderstood, maybe even 
by chiropractors, and is in need of a core model “so that the public can learn who 
we are and what we do.”

PRACTICE 
CENTRAL

THE LONGER ONE PRACTICES THE ART AND SCIENCE OF 
CHIROPRACTIC, IT SEEMS THE MORE CONFUSING THE PUBLIC’S 
PERCEPTION OF THE WORD CHIROPRACTIC BECOMES. Words 
can certainly describe chiropractic, as in most state scopes of 
practice, as “the removal of nerve interference,” but what a 
patient can expect when randomly walking into a chiropractic 
office today is similar to participating in a “Secret Santa” party.

Diversity in treatment
Today we have chiropractors who use instruments to treat 
patients; we have chiropractors who use muscle testing to 
treat patients; and we have chiropractors who use blood and 
urine tests, and then prescribe nutritional products to treat 
patients, as many chiropractic neurologists do. 
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And then we have chiropractors who 
use laser therapy to treat most conditions 
that come into their office. Every now and 
then, we have a chiropractor who lays you 
down on the table, gives a good thrust 
here and there, and wishes you luck as you 
walk out the door. Sure, all of this can be 
chiropractic and is natural health care, but 
by no means is it a well-defined model of 
care that can be effectively mass-marketed 
to an already-confused society. And, the 
more diverse we become in service, the 
less likely chiropractic is as a profession to 
ever truly and clearly educate the masses 
as to who we are and what we do.

There are likely many reasons for 
this vast diversity in how we practice 
chiropractic throughout the country and 
the world. Usually, it has a lot to do with 
who your teachers were in school and 

beyond. Another very likely reason is 
desperation, as chiropractors are having 
to make decisions on a daily basis as 
to how to make enough money to keep 
the doors open in this shrinking and 
complicated musculoskeletal health care 
reimbursement industry.

A messy message
As a profession that is misunderstood 
by many, maybe even including chiro-
practors, it seems it would be wise to 
design a core model so that the public 
can learn who we are and what we do. 
Most don’t know it, but the musculo-
skeletal industry is the largest cost in 
health care. No one is fixing the problem. 
Everyone is just patching people up 
along the way. There would be no better 
time to say we are the ones who can get 

you better than the rest. The fact that we 
don’t use meds or surgery, but approach 
musculoskeletal naturally, automatically 
puts us in the running. As the largest 
non-drug-oriented profession to care for 
musculoskeletal, it should be easy to win 
this war.

But our core message is messy, 
convoluted, ego-oriented, and creates an 
impossibility for this profession to move 
forward and grow. You’d think those in 
charge of the profession would recognize 
this basic issue and design that core 
message.

So, what should that core message 
be? What can all chiropractors live with? 
What definition can we create that 
would allow the public to more clearly 
understand what we do and drive more 
people into chiropractic offices so 

But our core message is messy, convoluted, ego-oriented and 
creates an impossibility for this profession to move forward 

and grow. You’d think those in charge of the profession would 
recognize this basic issue and design that core message.
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chiropractors don’t have to create some 
alternative means to make a living?

The ‘Crooked Man’ explanation
For years, I’ve used “Crooked Man” (Fig. 1) 
as a means of explaining to people why 
they should be in my office and what 
I will do when they come to my office. 
I explain that every human being is 
Crooked Man. Everyone has biomechan-
ical imbalances and faults, and these 
are the foundational contributors to 
injuries and premature breakdown. If we 
can identify them sooner, we can make 
necessary improvements to reduce 
injury and delay degeneration, adding 
years to their quality of life. I’ve found 
this graphic explains biomechanical 
faults effectively and makes it easy for 
people to understand.

The second means of making 
chiropractic relevant would be to 
establish a standardized examination 
of the musculoskeletal system that will 
provide information as to where these 
imbalances and biomechanical faults 
exist. The exam would look at joint range 
of motion, muscle integrity, alignment, 
spinal curvatures, centers of gravity, 
femoral head height, the three arches of 
the feet, and leg length. This seems to 
relate to everyone and would certainly 
provide a wealth of information to the 
examining doctor, even if the patient had 
no symptoms.

Standardizing chiropractic
With this exam becoming standardized 
in our profession, we would be the only 
profession that looks at the biome-
chanics of the patient on a routine 
basis. Most offices take a history, do a 
brief ceremonial exam and get to the 
treatment as quickly as possible. Many 
believe this is what the patient wants 
and will help to build a stronger reputa-
tion and practice.

On the contrary, people want to know 
what the problem is. And, remembering 
everyone is Crooked Man, patients would 
rather spend more, take longer and 
go through all the testing to find out 
the cause of their problem, instead of 

jumping into treatment without knowing. 
In our office we X-ray every patient. 
We perform a digital foot scan on 
every patient. We order MRIs 3-5 times 
per week. We continually seek more 
information, not less. And, we oftentimes 

PRACTICECENTRAL
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delay treatment until we have all the 
information. Patients respect that. 

If they are in extreme pain, we will 
provide treatment for the pain with the 
understanding we don’t know exactly 
what the cause is, but we will treat your 
pain until we get all the results from 
your tests back.

Providing the biomechanical solution
No other profession provides this type 
of information to patients. It’s called 
biomechanics. It’s called human architec-

ture. It’s called mechanical engineering. 
All these titles make what we do seem 
more professional. Once we know a 
patient’s biomechanical faults, now we 
can begin telling the patient what their 
options are. 

The patient can rest for two weeks, 
but they’re still Crooked Man in two 
weeks. Maybe the pain is less, but the 
problem is still there. They can take over-
the-counter meds, or even prescription 
meds. But, with the picture of Crooked 
Man fresh in the patient’s mind, why 
would they ever do that? People are 
dying from these meds, and in the end, 
they’re still Crooked Man.

We are the only profession that can 
provide this high-scale biomechanical 
exam, and once you get these findings, 
we are the only profession that can truly 
address and fix these faults. Chiropractic 
adjustments, physical therapy (I use 
cold laser), custom orthotics, nutrition, 
rehab and lifestyle changes. No other 
profession can come close diagnostically 
or therapeutically.

Our profession should give it a long, 
hard look and see if this might not be 
a good path to go down for the future 
health of our profession. 

 
TIM MAGGS, DC, has been in practice for 40 years, 
and now specializes in the evaluation, care and 
treatment of middle and high school athletes. He is 
the developer of The Concerned Parents of Young 
Athletes™ Program, designed to raise the awareness 
of sports biomechanics, and he can be reached at 
CPOYA.com.

What a patient can expect when 
randomly walking into a chiropractic 
office today is similar to participating 

in a “Secret Santa” party. 

Fig. 1
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FOLLOW THESE 
ABN RULES FOR 
PEACE OF MIND
Don’t get caught by services that 
Medicare usually covers, but may not 
pay in a particular circumstance
BY  KA R E N  S E D O R E ,  D C ,  C P CO

TIME TO READ: 8-10 MIN.

CODING
CASES

T H E  TA K E AWAY 

Which Advance Beneficiary Notices (ABN) are voluntary, and which are mandatory 
when dealing with Medicare? Learn best practices for staying compliant with 
Medicare regulations while protecting yourself from unexpected liability for 
charges associated with claims for services.

SINCE CHIROPRACTORS CANNOT OPT OUT OF MEDICARE, the 
Advance Beneficiary Notice (ABN) is a commonly-used form in 
chiropractic offices. Its importance is often underestimated, 
and implementation is poorly executed. 

The ABN protects both the patient and doctor from 
unexpected liability for charges associated with claims for 
services that Medicare usually covers but may not pay in 
a particular circumstance. When used correctly, Medicare-
eligible patients can make informed decisions about their 
financial responsibility related to otherwise-covered treatment. 
However, if this critical piece of Medicare compliance is not 
in place, the practice is left vulnerable to a variety of issues 
including limitation on collections, and even sanctions. 

There are specific rules about when the ABN must be 
presented to the patient and what information must be 
included. ABNs can be divided into two categories: mandatory 
and voluntary. 

The mandatory ABN form
The ABN form is mandatory when the doctor expects that an 
otherwise-covered service (for DCs, that’s the spinal adjust-
ment, 98940-98942) may be denied as being not medically 
necessary. According to the Medicare Benefits Policy Manual, 
maintenance therapy is defined as “a treatment plan that 
seeks to prevent disease, promote health, and prolong and 
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enhance the quality of life; or therapy that 
is performed to maintain or prevent dete-
rioration of a chronic condition.” 

The doctor may determine that even 
though the patient’s treatment may not 
meet Medicare’s definition of “medically 
necessary,” the care is still clinically 
appropriate. The ABN form allows the 
doctor to collect payment from the 
patient directly and gives the patient 
three options: 

�� The patient can choose to continue 
to receive care and to bill Medicare 
even though it is believed that the 
services will be denied. This option is 
often selected by patients who have 
secondary insurance that does not 
follow Medicare payment guidelines 
and will cover maintenance visits. The 
office will append the -GA modifier 
to the spinal manipulation code to 
indicate that the service is maintenance 
and that the ABN has been signed (this 
is the only option that allows the claim 
to be filed and then appealed if denied);

�� The patient can choose to continue 
to receive care but to stop billing 
Medicare;

�� The patient can choose to stop 
receiving treatment.

Patients should not be forced into 
choosing a particular option or be given a 
form where a selection has already been 
made for them. Once completed and 
signed, the ABN is valid for up to one year 
or until the patient’s condition changes 

due to an exacerbation of the current 
complaint, or there is a new illness/injury 
which is called a “triggering event.”

The voluntary ABN form
Statutorily-excluded services, those 
services that Medicare never covers when 
ordered or delivered by a chiropractor 
such as E/M services, X-rays or therapeutic 
modalities, are not subject to the manda-
tory ABN. There is no requirement stating 
that the office has to present the patient 
with an ABN form for these services. 

It’s good business to ensure that 
your patients understand their financial 
responsibility, but using the official ABN 
form from Medicare can expose you to 
unnecessary rules. The regulations dictate 
that if you elect to use the official ABN 
for voluntary notice, the patient can’t be 
asked to sign it and they can’t choose 
an option. For this reason, we encourage 
practices to utilize a different form of 
notice. Even writing an explanation on 
your office letterhead and presenting it 
along with your financial policy will suffice. 
This notice will include all the services 
that Medicare never covers and should be 
distinct from your mandatory ABN. 

Not a work-around
We are aware of some providers who 
decide to execute their version of “opt-
out” by telling patients they are not 
enrolled in Medicare and that if they want 
to be seen in the office, they must sign 
this ABN and pay cash. The office will not 
bill the Medicare administrative contractor 
on their behalf. This is a violation of the 
Mandatory Claims Submission Act of 1990 
and a violation of the opt-out rule that 
affects chiropractors. 

If you are not enrolled, that means you 
can’t touch Medicare patients, even for 
an excluded service, unless the patients 
have exercised their right to control their 
Protected Health Information in your 
office. If you are not enrolled in Medicare, 
don’t use an ABN form. It’s a mistake you 
don’t want to make.

MARCH 2020

The expiration 
date of the current 

ABN form

If you are not enrolled in Medicare, 
don’t use an ABN form. It’s a mistake 

you don’t want to make.
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Commonly-seen ABN issues
Poorly-written ABNs are often the result of a lack of training 
and understanding of Medicare requirements. It’s never a good 
idea to borrow a sample ABN form from your buddy down the 
street or from a random internet search since many lack key 
elements that customize it for your office. 

Here are some things to look for in your ABN form:

�� Ensure that your office is using the latest version of the 
ABN form. The current version (CMS-R-131) has an expiration 
date of March 2020. The ABN is not always updated every 
year. There are versions available for both participating and 
non-participating Medicare providers.

��Notifier information at the top of the ABN must be 
completed with the name, address and telephone number of 
the provider

�� Each blank associated with the letter “D” should be filled in. 
The patient has to know what they are signing. Don’t have 
the patient sign a blank form. Make a template. 

�� ABNs must include cost estimates. Price ranges are 
acceptable for codes 98940-98942, or you can include the 
Medicare limiting or allowed charge instead of your actual fees.

��New ABN forms should not be signed at every visit, whether 
active or maintenance. They are valid for up to one year 
unless the patient has an exacerbation or a new condition. 
While signing one for every visit of maintenance isn’t a 
violation, it’s not required. 

�� Do not mix maintenance spinal manipulations and 
statutorily-excluded services on the same ABN form.  

��Only Medicare patients should sign the ABN form. 
Patients with Medicare Advantage Plans or any other third-

Once your office has the proper form in place, it is important to 
train your staff on its use. Educate them on the importance of 

the ABN and how it will be presented to patients. 
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party payers should not. Check with the payers you use 
most often to see if they have their own disclosure for 
non-covered services that will afford you the same type of 
protection as the ABN.

�� Provide an explanation of why you believe the service will 
be denied, such as “Medicare does not pay for maintenance 
care” or “Medicare does not pay for more than one spinal 
manipulation per day.”

�� The patient needs to receive and sign the ABN form before 
any non-covered services are rendered. You are not allowed 
to backdate the ABN form.

‘Always be a nuisance’
The only permitted alterations to the ABN form are the ones 
mentioned above. Once your office has the proper form in 
place, it is important to train your staff on its use. 
Encourage patients to ask questions and review all of their 
options so that they can make an informed decision. Because 
the language of the ABN may be confusing to some beneficia-
ries, it is important to make sure they are clear on its intended 
purpose and meaning. 

Although the Advance Beneficiary Notice may seem like it’s 
“Always Being a Nuisance,” it can help to financially protect 
your office from unpaid claims and ensure that you are staying 
compliant with Medicare’s regulations. 

KAREN SEDORE, DC, CPCO, is a coach/specialist with KMC University 
with more than 10 years of experience working in the chiropractic 
profession and can be reached at KMCuniversity.com.

Price ranges are  
acceptable for the code, or 

you can include the Medicare 
limiting or allowed charge 
instead of your actual fees
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FINANCIAL 
ADVICE

CASH VS. INSURANCE: THE DEBATE
Should reimbursement drive treatment recommendations?
BY  RAY  F OXWO R T H ,  D C ,  F I CC ,  M C S - P

TIME TO READ: 8-10 MIN. 

T H E  TA K E AWAY 

Are you limited by an adherence to “insurance-only” or “cash-only”? Worse yet, is it limiting your mindset and the care you 
provide patients as a doctor of chiropractic?

AFTER 35 YEARS IN PRACTICE, IT IS STILL 
A SURPRISE that the debate of “cash 
versus insurance” remains a hot topic 
around the country. Truthfully, does it 
really matter who pays the bills? The 
bigger concern is that over time, we 
have come to rely on insurance reim-
bursement as a critical decision-making 
tool when it comes to treatment 
recommendations. 

When did we stop making decisions 
and care recommendations for our 
patients based on their diagnoses, 
physiology and underlying complications, 
and start recommending plans based on 
what insurance would cover? 

What is this debate really about?
There are many in the profession who 
believe that “going all-cash” will provide 

them a sense of freedom and relieve 
them of the frustrations of dealing with 
insurance companies. The reality is that 
by becoming a cash practice, other than 
eliminating the aggravation of dealing 
directly with the insurance companies, 
nothing else changes. 

You must document correctly, code 
correctly, bill correctly and collect 
correctly. Most every state has rules 
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and regulations set forth by boards of 
examiners that dictate the minimum 
standards for documentation, billing, 
coding, and/or the requirements to 
establish medical necessity. That doesn’t 
change just because you decided to get 
out of the insurance game. 

Additionally, cash practices still see 
insured patients as out-of-network 
providers. If you choose to see these 
patients, you surely understand that 
they will take your super-bill or receipt 
and attempt to submit it to their 
insurance carriers for reimbursement. 
Just because you choose not to 
participate in the health plan does not 
mean you are relieved of the duty to 
establish medical necessity or have 
treatment plans and goals like any other 
in-network provider. 

Market share and patient behavior
In 2017, 91.2% of U.S. adults had health 
insurance coverage for at least part of 
the year (Berchick, Hood, & Barnett, 
2018). Insured patients are penalized 
financially if they go to an out-of-net-
work provider. How much does this play 
into a patient’s decision when selecting 
a provider? 

We conducted a poll of the 
general public online, in which more 
than 200 people from a wide range 
of socioeconomic backgrounds 
completed the survey. While this was 
not a scientific survey, it is clearly an 

indication of how patients think and 
make decisions. According to the survey, 
77% of respondents said they absolutely 
would pick an in-network provider 
over an out-of-network provider. Their 

comments made it clear that while 
their health care is important and they 
want the best doctors, they do have a 
propensity to go in-network rather than 
out-of-network. 

FINANCIALADVICE

Number of people who 

enroll in Medicare in 

the U.S. every day

10,000

After 30 years of innovation, the HydroMassage 440X is the most advanced 
water massage technology ever produced.  Highlights include: 

®
MASSAGE THERAPY WITHOUT THE THERAPIST  • www.hydromassage.com/chiro  • 800.796.7493

INTRODUCING THE 
HYDROMASSAGE
LOUNGE 440X
THE 30TH ANNIVERSARY MODEL

®

• UPGRADED PERFORMANCE  Smoother, more focused massage experience  
• SMART INNOVATION  Less maintenance required; proactive maintenance alerts  
• PREMIUM EXTERIOR  New style features a contemporary, high-end design 
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What about Medicare?
Ten thousand people enroll in Medicare every day. Sixty-four 
million will be enrolled by 2020, and 80 million by 2030. By 
2050, it is estimated that people over 65 will represent more 
than 20% of the U.S. population (MedPAC, 2015). 

Today’s aging population is healthier and living longer, and 
their goal is to continue living in their own homes. According 
to AARP, nearly 90% of people over age 65 want to stay at 
home for as long as possible (AARP, NCSL, 2011). They are a 
population that wants and needs chiropractic. But, to treat a 
Medicare patient, DCs have to be a part of Medicare (a form of 
insurance coverage). DCs have the option of being participating 

or non-participating providers, and if they are non-par, the 
patient can pay them directly. DCs do not have the option of 
opting out of Medicare and having patients pay directly. 

The box-on-the-wall days
I was raised by two amazing parents, also chiropractors, who 
put a box on the wall that allowed patients to insert payments 
based on whatever they could afford. Today, we would call it 
a cash practice, but back then it was just a chiropractic prac-
tice. Coverage for chiropractic care was non-existent when my 
parents started their chiropractic careers.

Medicare began to cover chiropractic adjustments in 
1972, which was followed by an era known as the “Mercedes 
‘80s.” No one was debating “cash versus insurance” when 
insurance companies would pay for any service you provided 
to the patient. Attitudes didn’t change until coverage for 
chiropractic became more limited, utilization reviews began, 
reimbursements declined, and denials were on the rise. 

Make no mistake. I don’t want to go back to the box on the 
wall that my parents had many years ago. And, I don’t want 
to stay in a world where we allow the insurance companies to 
dictate what can and can’t be done on behalf of patients. Years 
ago, I decided to focus on patient-centered care and just be a 
chiropractic practice: not a cash practice and not an insurance 
practice. What I mean is that I don’t care who is paying the bill, 

77%
Poll respondents who 

said they would pick an 

in-network provider over an 

out-of-network provider

Just because you choose not to participate in the  
health plan does not mean you are relieved of the duty  
to establish medical necessity or have treatment plans  

and goals like any other in-network provider. 

www.cbdclinic.co  •   (844) 422-3254

OTC Topical Pain Relief Products  
with menthol and camphor  
as active ingredients

*Must be a new registrant to receive. Available while supplies last.  All rights reserved. CBD CLINIC™, the leaf logo™, Revolutionary Pain Relief™, are trademarks of Abacus Health 
Products, Inc. Patents Pending. Manufactured in the USA. Distributed by Abacus Health Products Inc., Woonsocket, RI 02895. © Copyright 2019.

Free Samples*
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and to be honest, have no way of knowing when I am treating 
my patients. Recommendations are based on what my patients 
need clinically, no more and no less. It allows me the freedom 
to unabashedly tell my patients exactly what they need based 
on my clinical findings and experience. 

There are services that are not considered medically 
necessary, but that doesn’t mean they are not clinically 
appropriate. The only thing worse than patients believing that 
they must not need what insurance doesn’t cover is when DCs 
begin to believe it, too. Patients bought the lie that if insurance 
doesn’t cover something, they don’t need it, and what is 
even worse is that DCs have bought the same lie if they limit 
recommendations only to what insurance covers. 

Don’t limit yourself
Warren Buffett said, “Never depend on a single source of 
income.” By not defining a practice as cash or insurance, we 
created a much more stable business model that allows for 
diverse revenue streams with a healthy case mix of group 
health, Medicare, Workers’ Comp, personal injury, and a 

growing number of cash patients. 
Practices have collapsed following legislative changes due 

to dependency on a single stream of income, such as personal 
injury or Workers’ Comp. Today’s patients have become health 
care consumers and the dollars and cents of chiropractic care 
matter to them. By simply implementing a rock-solid financial 
policy and clearly discussing fees and payment policies upfront 
with patients, DCs can eliminate this problem. 

At the end of the day, it shouldn’t matter that covered services 
are limited by insurance because patients know that the care 
you recommend is the care they need. And they are happy 
to pay out-of-pocket. Don’t limit yourself, or your patients, by 
defining a practice as cash or insurance — simply open the doors 
and welcome patients regardless of who is paying the bill. 

RAY FOXWORTH, DC, FICC, MCS-P, is president of ChiroHealthUSA 
and a certified medical compliance specialist. He maintains his practice 
on NewSouth Professional Campus in Flowood, Miss., home to a large 
multidisciplinary spine center, with services ranging from chiropractic to 
neurosurgery. He can be contacted through chirohealthusa.com.

Practices have collapsed following legislative changes  
due to dependency on a single stream of income,  
such as personal injury or Workers’ Compensation

www.dchours.com
800-774-4184

DC Hours.com
Online Chiropractic CE 

Anytime, Anywhere

Slide based presentations.
Just like being at a live seminar.

Complete your chiropractic continuing education 
hours when and where it works for you.

It’s 
fast and 

easy.
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COMPRESSION 
THERAPY AS  
IN-OFFICE 
ADJUNCT CARE
A great option for patients waiting to 
see the DC, or to utilize post-adjustment
BY  R I C K  VAC H

TIME TO READ: 9-11 MIN.

TECH
TALK

T H E  TA K E AWAY 

Like roller tables and TENS units, compression therapy is gaining popularity 
among patients as a complementary therapy for patients while waiting to see the 
doctor. Not just for athletes, when implemented correctly they can not only treat 
a wide variety of patients and needs, but help attract and retain new patients.

FOR PATIENTS WITH CIRCULATION ISSUES AND ATHLETES 
LOOKING TO STAY IN PEAK FORM and maximize their training, 
compression therapy is a fast-rising, non-drug alternative to 
medication that is being utilized by chiropractors as an adjunct 
therapy in clinic.

For athletes it speeds up the recovery process after 
workouts by increasing blood flow to the limbs and reducing 
pain and soreness. Studies also show a host of other benefits 
including increased flexibility and reduced inflammation. From 
pros in all major U.S. sports to the NCAA, it’s difficult to find a 
team that does not take advantage of compression therapy for 
athletic recovery. 

Chiropractic patients benefit from compression therapy 
to improve mobility, treat circulation issues including 
lymphedema and venous insufficiency, prevent deep-vein 
thrombosis, heal chronic wounds, and deal with a range of 
other edematous conditions. Chiropractors are integrating 
the technology into their practices to help improve patient 
outcomes with great success.
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Not your father’s compression
Today’s compression therapy systems 
are multi-zoned and rhythmically inflate 
and deflate to prescribed pressures. 
The devices use different attachments 
to treat the lower extremities, upper 
extremities, and even target the hips and 
lower back.

This type of dynamic compression 
uses biomimicry designed after the 
muscle pump action of the legs 
and arms, and the newest forms of 
compression therapy have certainly 
come a long way.

Research-verified benefits of 
dynamic pneumatic compression
Recent research has led to a deeper 
understanding of the benefits of 
compression. Jeff Martin, PhD, the assis-
tant dean of Basic Medical Sciences and 
associate professor of physiology at 
DeBusk College of Osteopathic Medicine 
at Lincoln Memorial University Knoxville 
has helped lead multiple clinical studies 
on pneumatic compression therapy.   
According to Martin, it is well-accepted 
that pneumatic compression can help 
facilitate lymphatic and venous flow, but 
evidence continues to emerge suggesting 
that the physiological effects of pneu-
matic compression are more extensive. 
Recent trials have demonstrated that 
advanced forms of pneumatic compres-
sion are associated with increased 
blood flow, tissue oxygenation, vascular 
reactivity and nitric oxide bioavailability 

to the treated areas. Notably, many of 
these findings have also been seen in 
non-compressed tissue, suggesting a 
broader effect than simply in the treated 
appendage. Thus, applications may 

prove to be beneficial in additional situ-
ations where perfusion would address 
underlying pathology or physiological 
needs. Advanced forms of pneumatic 
compression used by athletes have been 

The CPAs, the Attorneys, insurance agents, 
�nancial planners, estate planners,  accountants 
and bankers?  YOU, are the end-user, the individual  
that acts on the  advice of these ‘trusted’ (?) professionals.  

Unknowingly these agents of the institutions are delivering to you LESS than the 
whole truth.  And in some cases - out right misinformation.   The PROOF that the 
�nancial institutions’ delivery system has failed is that only 5% (a statistic that is given 
by almost all insurance companies) - only 5% by age 65 are �nancially independent!     
What’s wrong with this picture? 

    
Hi, I am Bruce Reimer.  I have been successfully training chiropractors to 
turn their �nancial lives around - for over two decades.  I invite you to 
join the ranks of the hundreds of chiropractors that are now a part of the 
exclusive 5%.

There is no ‘magic’ product that can make you rich.  The KEY to �nancial success is 
knowing HOW and WHEN.  It is not in the ‘what’.  You can learn to engineer a successful 
and integrated plan of action to achieve �nancial success.   
 
Knowing HOW and WHEN is the ‘key’ to �nancial success.
For a limited time- Chirowealth is o�ering you a Complimentary Discovery Call. 

In just 30- minutes… you will discover:
1. How much in taxes you can save this year
2. How to be debt free – the shortest path for you to never be enslaved             
    by debt again.
3. The essential tool you need to optimize your next �nancial decision

Schedule your FREE Discovery Call TODAY:  
• Telephone:   866-392-8217
• Online calendar:   www.speaktodrbruce.com    
• WEBSITE:   www.chirowealth.com

Chirowealth Learning Systems -
Alternative tools for personal & financial freedom

Serving Chiropractors for over 20 years

Do you believe the Financial Institutions 
are delivering the truth through their 

trusted ‘soldiers’?      

Length of typical 
compression therapy 

sessions
10-30 

MINUTES

“Even if a patient isn’t scheduled for compression  
therapy, the chairs become a spot for overflow, which 

encourages discussion with front desk about the 
benefits of our compression therapy systems.”
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shown to decrease exercise-induced muscle soreness, improve 
flexibility, mitigate declines in range of motion secondary to 
exercise-induced muscle damage, and improve blood lactate 
clearance following intense efforts. Therefore, beyond simply 
improving perfusion to the musculature, it is becoming clearer 
that pneumatic compression can also have a significant impact 
on biochemical (e.g., lactate), sensory (e.g., soreness) and func-
tional (e.g., ROM) outcomes associated with recovery. 
    “I would say that based on my experiences, the marked 
improvements in effective blood flow, soreness and range of 
motion would have profound effects in healing rates and func-
tional improvements while mitigating limitations from things 
like pain,” Martin says. “It is notable that ‘upstream’ tissues can 
be affected by dynamic pneumatic compression as well, given 
that this may increase potential applications.”

Likewise, a Journal of Athletic Enhancement study, “An 
Intermittent Pneumatic Compression Device Reduces Blood 
Lactate Concentrations More Effectively Than Passive Recovery 
after Wingate Testing,” addressed lactic acid buildup and 
muscle fatigue. Twenty-one female student-athletes between 
the ages of 18-25 years old participated in a randomized-
controlled clinical trial. Following a one-minute Wingate 
cycling test, participants were randomly assigned one of three 
recovery interventions:

intermittent pneumatic compression (IPC), active, or passive, 
each lasting 20 minutes. The IPC group had a blood lactate 
level significantly lower than the passive recovery groups, 
indicating that during the recovery phase IPC is much more 
effective than passive recovery.

Compression and neurological chiropractic
Chiropractors are also using compression therapy for neuro-
logical cases. Mike Drzewiecki, MS, DC, DACNB, CCSP, of The 
Neurologic Wellness Institute in Chicago, specializes in patients 
with complex care needs and has found compression therapy 
beneficial in addressing both the physical and mental needs 
of his patients.

“We started using compression sleeves for our patients 
that have been suffering from long-term POTS symptoms 
leading to pooling in the lower extremities,” Drzewieck says. 
“The objective results have been amazing, and not only do the 
patients have great things to say about how their legs feel, but 
we have had many patients describe a significant decrease 
in their headaches and dizziness while using, and after using, 
the compression boots. It has been a game changer for our 
patients who have been dealing with dysautonomia and POTS.”
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DCs in training learning compression
A new generation of doctors of chiropractic are learning about 
utilizing compression in the classroom and teaching clinics as 
part of developing an integrated practice.

Timothy Stark, MPhil, MBA, DC, DACBSP, ICSC, CSCS, 
EMT, FICC, is director of the Human Performance Center at 
Northwestern Health Sciences University and has coordinated 
the postgraduate educational programs for NWHSU for the 
specialties of sports chiropractic and physical rehabilitation 
for the past 20 years.  

“We have four compression systems that we use in the 
academic and clinical setting,” Stark says. “Academically, we 
introduce the systems in our Advanced Upper and Lower 
Extremity courses. Each student is offered an opportunity 
to try the systems. These courses are part of our Sports 
Emphasis in the Doctor of Chiropractic Program.”  

In addition to allowing students to gain firsthand 
experience using these new modalities, students are also 
taught the science behind the therapy and how to effectively 

use this type of therapy to help their patients.  
“Modern users love it for pain relief after a big workout or 

weekend warrior refresher,” Stark adds. 

More patient choices, diversification
Patients have access to an ever-increasing multitude of 
choices and are looking to find providers who offer a variety 
of services and can provide an overall approach to wellness.  

Compression devices are a great option for patients while 
waiting to see the doctor or to utilize post-adjustment. 
Sessions range from 10-30 minutes and can easily fit into 
existing patient flows. More and more chiropractic clinics of 
all kinds are implementing these types of complementary 
therapies. When implemented correctly they can not only 
treat a wide variety of patients and needs, but help attract 
and retain new patients.

Jay Greenstein, DC, CEO of KaizoHealth, who operates five 
clinics in the Maryland and Virginia area and treats a wide 
variety of patients, says, “We have been using compression 

How Do You Spell

R I S K  M A N A G E M E N T ?
This is Nina.

She first discovered NCMIC 14 years ago when she 
purchased malpractice insurance. From starting 
her practice, to receiving guidance from the claims 
advice hotline, to benefiting from NCMIC’s financial 
products and business insurance, Nina appreciates 
the support NCMIC has provided through all the 
stages of her career.

At NCMIC, you can’t spell risk management without 
WTCOOO—We Take Care of Our Own®.

Nina and more than
40,000 DCs know … 
you can trust NCMIC! 

“We Take Care of Our Own” is a registered service 
mark of NCMIC Group, Inc. and NCMIC Risk Retention 
Group, Inc.   ©2019 NCMIC NFL 3124-190553

www.NCMIC.com
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therapy for our acute and chronic patients with outstanding 
results. Equally, we have our high-level athletes that are 
familiar with the science, and the raving reviews from their 
fellow athletes, lining up to receive this treatment. With 
evolving science, great clinician experiences, and aligned 
patient values, compression therapy has quickly evolved 
into an evidence-informed intervention that is growing our 
impact and our bottom line.”  Kate Kelly, DC, founder of Active 
Recovery Boston, a group of two clinics specializing in Active 
Release Techniques (A.R.T.), has found a number of benefits 
even with limited space in their two busy clinics.  

“We use compression therapy for post-treatment recovery 
from our soft tissue work,” she says. “It is a great post-
treatment modality for patients who may be sore from 
our soft tissue treatments such as Graston, A.R.T., and dry 
needling, because it speeds up healing and decreases 
inflammation, flushes lactate, and improves circulation to 
new areas where scar tissue was blocking blood O2. We 
are able to fit two chairs into the reception space. Even if a 

patient isn’t scheduled for compression therapy, the chairs 
become a spot for overflow, which encourages discussion 
with front desk about the benefits of our compression 
therapy systems.”   
Kelly has also found that by marketing the same state-of-
the-art compression therapy that pro athletes use, she can 
attract local athletes to her practice.  

“Compression therapy is also a great modality to bring to 
an event,” she says. “It brings people over to your tent and 
while they are being treated you have 20 minutes to discuss 
the benefits of your practice with them.”

With all of the positive results that compression therapy 
provides, it is easy to see why so many chiropractic practices 
are integrating the technology. The technology is proving 
to be an excellent adjunct to chiropractic treatments with a 
manifold of benefits for patient success and as a means to 
grow a practice. 

RICK VACH is editor-in-chief of Chiropractic Economics magazine.

Recent trials have demonstrated that advanced forms  
of pneumatic compression are associated with increased 

blood flow, tissue oxygenation, vascular reactivity and  
nitric oxide bioavailability to the treated areas.
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POINTCOUNTERPOINT

Weigh in with your Point-Counterpoint — see the latest topic, write a 300-word or less response and possibly have your opinion 
appear in the next issue of Chiropractic Economics — go to facebook.com/ChiroEcoMag.

COUNTERPOINT 
Buy with Cash, Have a Savings Fund

End-of-year equipment purchase? This is a tough one! I am never 
a fan of making moves only for tax implications. If you were not 
going to buy the piece of equipment anytime soon, I don’t recom-
mend buying it just because the year is ending. 

However, if you are thinking about buying the new laser, or 
shock-wave machine, chiropractic table, etc., and are thinking 
of doing it soon, now is maybe the right time. I am certainly no 
accountant and I do not play one on TV. But based on the type of 
corporation you file as, excess profit at the end of the year may be 
taxed. We should be planning ahead during the year to avoid this, 
but if it happens, it may be a good time to buy some equipment. 
Make sure to consult with your accountant before making moves.

Buying vs. leasing is a tough question and depends on your 
situation. I am only 40, but kinda old school with this. I have never 
leased a piece of chiropractic equipment for my office — I like 
paying for things with cash; I don’t like having a lot of debt or 
payments and enjoy being debt-free. That said, Mark Sanna brings 
up some very good points about cash flow and equipment being 
outdated. Truly, it depends on your position in practice, years in 
practice, cash flow and purchase price. But I would rather see a 
doctor save up money beforehand and pay cash for equipment 
purchases. Having low debt payments and being in a good position 
is critical. This is especially important in this day and age with high 
student loan payments.

If I can, I like to buy with cash and have a separate savings 
fund for cash-equipment purchases. I am not a big fan of making 
moves just to avoid or change tax situations. Although depending 
on several circumstances, it may be the best time to purchase 
equipment at the end of the year.

JAMES R. FEDICH, DC, owns a large multidisciplinary practice in Northern 
New Jersey. He is also the author of “Secrets of A Million Dollar Practice” and 
host of the popular chiropractic podcast, Dr. J’s Path to Success. To find out 
more or to contact Dr. J, visit drjamesfedich.com.

POINT 
Leasing Allows for Replacement, Updating

In the medical equipment market, the typical lease term is between 
3-5 years. At the end of the initial term, you have the option to 
purchase, renew, extend, or return the equipment. As a technolog-
ically-driven field, leasing medical equipment often proves to be 
one of the most financially efficient ways to ensure your practice 
has up-to-date equipment without tying up significant capital. 

The capital you conserve can then be allocated to other areas 
of your practice. Many practice owners utilize a lease to efficiently 
manage their cash flow. Compared to traditional financing or a 
one-time purchase, a lease maximizes the cash flow produced by 
the asset during the initial term of the lease. Equipment leasing 
allows for items which may be nearing the end of their operational 
life to be readily replaced as the normal course of business. A 
potential downside to leasing medical equipment is that, over a 
prolonged period, the continued lease payments may exceed the 
cost of a direct purchase. To mitigate this, make sure to exercise the 
end-of-term option that best fits your practice’s requirements.

Equipment financing refers to the practice of taking out a loan 
to pay for equipment over time. By choosing to finance equipment, 
you will eventually own the asset outright. This works well for 
practice owners with strong credit and for mature technologies, or 
for assets with a long life expectancy. 

Another aspect of financing is the additional interest cost. Debt 
source and your credit will determine the interest rate, which 
should be factored into the total cost of ownership.

MARK SANNA, DC, ACRB LEVEL II, FICC, is a member of the Chiropractic 
Summit and a board member of the Foundation for Chiropractic Progress. He 
is the president and CEO of Breakthrough Coaching and can be reached at 
mybreakthrough.com or 800-723-8423.

Chiropractic Economics’ Point-Counterpoint is where doctors 
of chiropractic and health care industry professionals debate 
the industry’s hottest topics. This issue: 

CASH vs.
LEASING
 A N D  E N D - O F -Y E A R  P U R C H A S I N G
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Doctor, if you attend ONLY 1 seminar this year, then mark your calendar for the 1 event 
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1-DAV ULTIMATE NEW PATIENT MARKETING &
PATIENT MANAGEMENT MASTERMIND EVENT 

@) SPINAL @>LASER THERAPY @) NEUROPATHY @>ULTIMATE CASH 
DECOMPRESSION Marketing Marketing STREAMS 
@)WEIGHT LOSS @) PERSONAL @) INTEGRATIVE @) DIGITAL MEDIA 

Marketing INJURY Therapies MASTERY 
Presented by: Dr I Eri C Kaplan & Dr I Perry Bard www.ConciergeCoaches.com

Creators of: DISC Centers of America - NEUROMed & NEURODoc Neuropathy Treatment Centers 

LEARN HOW-TO re-invent your practice to become a 
"TRUE CASH PACKAGE PROFIT MACHINE" 

The TOP "CASH PACKAGE" Practices are doing so with: 
-SPINAL DECOMPRESSION-LASER THERAPY-NEUROPATHY

-WEIGHT LOSS & Yes, CHIROPRACTIC!!!
WE TEACH the HIGHEST CONVERTING CASH PACKAGE System 

from A-Z to doctors 
who have made the conscious decision to simply 

BECOME the BEST!!! 

"I'm now 97% cash & thanks 
to The CH/RO EVENT & Ors Kaplan/Bard 
I am now in a postion of TOT AL control" 

.... Dr. Rich Lohr, Illinois 

"Attending The CH/RO EVENT is 
the 1 thing you owe to yourself, 

your patients & your family" 
.. .Dr. Carey Girgis, Ohio 

SATURDAY, JANUARY 18th, 2020 

*While Seats Last

5-Star Location: Jupiter Florida - FULL DAY TRAINING
DISC To Reserve Your Seat Call Lacey@888-990-9660

� cENTERsotAMER1cA." OR www.TheChiroEvent.com 
RELIEF & RESULTS! 

LEARN HOW TO CREATE THE PROFIT PRACTICE of YOUR DREAMS & 11HACK OUR SYSTEMS" 

https://www.thechiroevent.com/chiro-event


PRODUCTSHOWCASE 

To search for more products, or to submit a product, go to ChiroEco.com and click on “Products and Services.”
*These statements have not been evaluated by the Food and Drug Administration. These products are not intended to diagnose, treat, cure or prevent any disease.

REDUCE HAND PAIN
Triumph LTD is proud to offer its red-light therapy device, designed to help you 
take your life back from hand arthritis. With as little as 15 minutes of daily use, 
says the company, you’ll experience reduced pain, swelling and morning stiffness, 
while gaining greater flexibility, grip strength and overall use of hands and 
fingers. It comes with a 60-day money-back guarantee.
218-851-6038 • triumph-ltd.com

INSURANCE VERIFICATION
Insurance eligibility verification is the most important and first step in the medical 
billing process. By outsourcing your insurance eligibility verification services to 
e-care India, you will produce clean medical claims at highly budget-friendly prices, 
says the company.
800-518-5013 • ecareindia.com

FAST BUSINESS LOANS
SMB Compass, a business financing consultant with more than $150 million in  
direct lending experience across Small Business Administration, asset-based and 
non-bank working capital, specializes in exclusive business financing options 
catered to you.
888-853-8922 • smbcompass.com/fast-business-loans

JOINT HEALTH
CBD Joint Health Shots from CBD Fusion Brands contain glucosamine 
and chondroitin with MSM, plus 400 milligrams of full-spectrum CBD. The 
combination of these nutrients plus CBD offers support for healthy joints in a 
convenient liquid form.*
cbdfusionbrands.com
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CHIROPRACTIC BOOK
The Reality Check: A Quest to Understand Chiropractic from the Inside Out, by Heidi 
Haavik, is designed for anyone hoping to understand more about how his or her 
body works, and an approach to putting that knowledge to work in a meaningful 
way for a happier, healthier life. It is available in paperback or e-book formats.
+64 21 708 824 • heidihaavik.com

CBD TOPICAL
Hemp Pain Relief Cream by Enliven Essentials is a full-spectrum hemp 
extract featuring naturally-occurring cannabinoids. Use to cool and soothe 
minor muscle aches, strains and pains, and promote restful sleep. Besides 
200 milligrams of CBD, it contains botanicals including tea tree oil, boswellia, 
red tea, nettle, ginger, white willow bark and essential oils.
888-823-6548 • enlivenessentials.com

SIDE-POSTURE TABLE
This 70-inch-long, 18-inch-wide table’s headpiece can be adjusted with a 
convenient hand wheel for side-posture positioning and comes with three 
different depths of drop. The shoulder cushion adjusts to multiple heights 
in seconds, and a sliding extendable head feature eliminates the need to 
reposition the patient for cervical recoil adjustment.
800-553-7297 • lloydtable.com

BONE SUPPORT
Bone Health Daily Fundamentals from Standard Process comes in single-
serving convenience packs containing four supplements designed to be 
essential for rebuilding and maintaining strong bones: Calcifood, Cataplex D, 
Ostrophin PMG and Cruciferous Complete. Each box contains a 30-day supply.*
262-495-2122 • standardprocess.com
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PATIENT EDUCATION
Chiropractic Economics is pleased to present the profession’s most comprehensive Patient Education list.  
The information below was obtained from questionnaires completed by the listed companies.  
Companies highlighted in RED have an advertisement in this issue. 

BUYERSGUIDE

2 IMAGINE
480-657-8506
2imaginethis.com

2ND COUSIN INC.
413-232-3219
healthnewspodcast.com

3B SCIENTIFIC
888-326-6335
a3bs.com

A2Z HEALTH MASSAGE 
THERAPY SCHOOLS
888-303-3131
a2zhealthstore.com

ACCESS EQUIPMENT CORP.
256-245-8390
chirocity.com

ACTIVATOR METHODS INT’L
800-598-0224
activator.com

ADDISON HEALTH SYSTEMS INC.
800-496-2001
writepad.com

ADVANCED REHAB 
CONSULTANTS LLC
866-914-2003
advancedrehabconsultants.com

AMERICAN ANATOMICAL CORP.
800-344-5904
americananatomical.com

ANATOMICAL MODEL INTERNATIONAL 
877-208-9372
bagofbones.us

APEX EDI
800-840-9152
apexedi.com

BACK SCHOOL OF ATLANTA
404-355-7756
thebackschool.net

BACK TALK SYSTEMS INC.
800-937-3113
backtalksystems.com

BIOKINEMETRICS
888-507-6552
biokinemetrics

BML BASIC
800-643-4751
bmlbasic.com

BODY LOGIC
214-378-6100
ebodylogic.com

BODYPARTCHART
888-712-4278
bodypartchart.com

BODYZONE.COM
770-922-0700
bodyzone.com

BREAKTHROUGH COACHING
800-723-8423
mybreakthrough.com

BRYANNE ENTERPRISES INC.
877-279-2663
bryanne.com

BSTRONG4LIFE
866-515-4907
bstrong4life.com

BUSINESS INDUSTRIAL 
CHIROPRACTIC SERVICES
404-518-4338
bics2020.com

CASH PRACTICE INC.
877-343-8950
cashpractice.com

CATS - CRANIAL ADJUSTING 
TURNER STYLE
705-792-1315
catsworkshop.com

CENTER FOR EXPRESSIVE POSTURE
781-941-0848
expressivepostures.blogspot.com

CHIROCONCEPTIONS
301-777-3710
spinetechpro.us

CHIRODESIGN GROUP
512-301-0821
chirodesigngroup.com

CHIROMATRIX
800-426-8749
chiromatrix.com

CHIROPLANET.COM
888-364-5774
chiroplanet.com

CHIROPRACTIC BUSINESS ACADEMY
888-989-0855
chirobizacademy.com

CHIROPRACTIC IMAGES
514-277-3546
stephenshortt.org

CHIROPRACTIC 
LEADERSHIP ALLIANCE
800-285-2001
subluxation.com

CHIROPRACTIC MARKETING 360
888-929-3633
chiropracticmarketing360.com

CHIROPRACTICOUTFITTERS.COM
952-270-0258
chiropracticoutfitters.com

CHIROSPRING
888-426-0007
chirospring.com

CHIROVISION 
800-438-9355
chirovision.com

CJ3 CONSULTING
512-474-1895
cjmertz.com

CLINIC ARTWORK
715-575-4119
clinicartwork.com

COMMVANTAGE
866-399-4009
3dpractice.com

 56 CH IROPRAC TIC  ECONOMICS  •  NOVEMBER 29 ,  20 19  CH IROECO.COM

http://ChiroEco.com


COX TECHNIC RESOURCE 
CENTER INC
260-637-6609
coxtrc.com

CREATING WELLNESS
888-589-9355
creatingwellness.com

DAVLEN ASSOCIATES LTD.
631-924-8686
davlendesign.com

DEMANDFORCE
800-246-9853
demandforce.com

DISCOVER WELLNESS INC.
760-208-1895
drstevehoffman.com

DOCTORPROMO
516-867-8237
doctorpromo.com

DRBARBARAEATON.COM
907-444-9043
drbarbaraeaton.com

DYNAMIC DISC DESIGNS
250-751-0897
dynamicdiscdesigns.com

E-Z BIS INC.
800-445-7816
ezbis.com

EYEQUEST NETWORKS INC.
770-933-1800
eyequestnetworks.com

FEELING PRETTY REMARKABLE
416-750-1500
feelingprettyremarkable.com

FOOT LEVELERS INC.
800-553-4860
footlevelers.com

FORTE HOLDINGS INC.
800-456-2622
emr4chiro.com

FOUNDATION FOR 
CHIROPRACTIC PROGRESS
866-901-3427
f4cp.com

FUNCTIONAL MEDICINE MASTERS 
888-777-3020
functionalmedicinemasters.com

FUTURE HEALTH INC.
888-434-7347
futurehealthsoftware.com

GALLERY MEDICA
818-761-1355
gallerymedica.com

GMP FITNESS
888-467-3488
gmpfitness.com

GRASTON TECHNIQUE
888-926-2727
grastontechnique.com

H.W. INDUSTRIES INC.
800-824-5084
hwind.com/chiro

HEALTH VISIONS INC.
888-480-1350
healthvisions.com

HEALTHY YOU
800-826-9946
healthyyouweb.com
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BUYERSGUIDE
HIMALAYA HERBAL HEALTHCARE
800-869-4640
himalayausa.com

HOGGAN SCIENTIFIC LLC
800-678-7888
hogganhealth.net

IMAGE ONE
800-536-3030
imageoneads.com

INSELMAN COACHING
888-201-0567
inselmancoaching.com

JTECH MEDICAL
801-478-0680
jtechmedical.com

KENNEBEC PROOF PREFERRED
412-278-2040
proofpreferred.com

KILLER ADS
706-233-9000
thekillerads.net

KINETIC CONCEPTS LLC
845-802-4433
themovementonline.net

KING BIO 
800-543-3245
safecarerx.com

KOREN ENTERPRISES
800-537-3001
korenpublications.com

LEGACY FOR LIFE
877-557-8477
legacyforlife.net

LIPPINCOTT WILLIAMS & WILKINS
800-638-3030
lww.com

LIVING WELL LABS
800-540-1674
livingwelllabs.com

LSI INT’L
800-832-0053
lsiinternational.com

MARKET DOMINATION SERVICES
877-204-8739
marketdominationservices.com

MASSAGE WAREHOUSE
800-910-9955
massagewarehouse.com

MEDICAL ARTS PRESS
800-328-2179
medicalartspress.com

MEDICAL ELECTRONICS INC.
866-633-4876
meditronics.net

MEDICFUSION
866-643-7778
medicfusion.com

MICROFOUR
800-235-1856
practicestudio.net

MIGHTY OAK TECHNOLOGY INC.
952-374-5550
charttalk.cloud

MIRIDIA TECHNOLOGY INC.
888-647-4342
miridiatech.com

MOJO INTERACTIVE 
866-626-3867
locateadoc.com
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MORGAN PROFESSIONAL 
PRODUCTS
800-403-5295
morganprofessionalproducts.com

MYOVISION
800-969-6961
myovision.com

NATIONAL HEALTH 
EDUCATION SOCIETY INC.
800-241-7705
voiceforhealth.com

NATURAL TOUCH MARKETING
800-754-9790
naturaltouchmarketing.com

NEURO-CHART -- ERS
800-256-9433
cleanwheel.com

NEW HARBINGER 
PUBLICATIONS INC.
800-748-6273
newharbinger.com

OFFICITE
630-928-0950
officite.com

ONLINECHIRO.COM
888-932-5560
onlinechiro.com

OPTP
800-367-7393
optp.com

PAIN & STRESS CENTER
800-669-2256
painstresscenter.com

PARKER SHARE CENTER
972-438-6932
parkersharecenter.com

PATIENT MEDIA INC.
719-488-6663
patientmedia.com

PERFECT PATIENTS
800-381-2956
perfectpatients.com

PERFORMANCE HEALTH/
BIOFREEZE
800-246-3733
biofreeze.com

PERFORMANCE HEALTH/
THERA-BAND
800-321-2135
thera-band.com

PETTIBON SYSTEM INC.
888-774-6258
pettibonsystem.com

PIVOTAL HEALTH SOLUTIONS
800-743-7738
phschiropractic.com

POSTURECO
866-577-7297
postureco.com

PREVENTICARE PUBLISHING
912-897-3040
preventicare.com

ROSCOE MEDICAL
800-871-7858
roscoemedical.com

ROSEN COACHING
808-878-8384
theohcsystem.com
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BUYERSGUIDE
S.A.M. LLC
800-752-3263
morenewpatients.com

SCIENCE BASED NUTRITION
937-433-3140
sciencebasednutrition.com

SIGAFOOSE SEMINARS
800-331-6930
sigafoose.com

SIGMA INSTRUMENTS
724-776-9500
sigma-instruments.com

SOLUTIONS4
877-817-6074
solutions4.com

SPINAL REFLEX INSTITUTE INT’L
877-259-5520
spinalreflex.com

STANDARD PROCESS INC.
800-558-8740
standardprocess.com

STONEYBROOK PUBLISHING INC.
800-736-3632
stoneybrookpublishing.com

STROBEL TECHNOLOGIES
812-280-6000
strobel.com

SUNSET PARK MASSAGE SUPPLIES
813-835-7900
massagesupplies.com

SYNERGY THERAPEUTIC SYSTEMS
800-639-3539
synergyrehab.com

SYSTEMIC FORMULAS CORP.
800-445-4647
systemicformulasmedia.com

TARGET INFORMATION 
MANAGEMENT CO.
800-258-0258
targetinfo.ws

TEKSCAN
800-248-3669
tekscan.com

THE FAMILY PRACTICE INC.
866-532-3327
thefamilypractice.net

THE MASTERS CIRCLE
800-451-4514
themasterscircle.com

THE PERFECT PATIENT 
FUNNEL SYSTEM
800-497-5849
perfectpatientfunnel.com

TOTALLY BOOKED PRACTICE
888-243-2661
totallybookedpractice.com

TRIGENICS
416-481-1936
trigenics.com

TRUSTED VOICE
877-558-6423
trustedvoice.com

UPLEDGER INSTITUTE INT’L
800-233-5880
upledger.com

VENTURA DESIGNS
888-713-2093
posturepro.com

VISUAL ODYSSEY INC.
800-541-4449
neuropatholator.com

WATT MEDIA INC.
800-250-8233
watt-media.com

WE GOT YOUR PHONE
410-591-4336
wegotyourphone.com

ZONE TECHNIQUE
415-793-8030
zonetechnique.com

COMPANY LISTINGS 
HIGHLIGHTED IN RED 

have an advertisement in this issue. 

For the complete listing of services 

these companies  provide, and to view 

our complete online directory, visit 

ChiroEco.com/buyers-guide
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CALL FOR

WHAT’S

GOT TO
DO WITH IT?

NUMBNESS

https://ergoflextechnologies.com/ergo-flex-home


DATEBOOK
JANUARY, 
2020
JAN. 11-12
FAKTR REHAB SYSTEM
Perth, Australia
Sponsor: Southeast Sports Seminars
877-489-4949
SPORTS-SEMINARS.COM

JAN. 16-17
ISCHEMIC COMPRESSION 
AND NEURAL FASCIAL 
CHIROPRACTIC ADJUSTMENTS
Chesterfield, MO
Sponsor: Logan University
800-842-3234
LOGAN.EDU

JAN. 18-19
FAKTR REHAB SYSTEM
Auckland, New Zealand
Sponsor: Southeast Sports Seminars
877-489-4949
SPORTS-SEMINARS.COM

JAN. 23-24
CEAS I: ERGONOMICS ASSESSMENT 
CERTIFICATION WORKSHOP
Santa Rosa, CA
Sponsor: The Back School of Atlanta
800-783-7536
THEBACKSCHOOL.NET

FEBRUARY
FEB. 1-2
FAKTR REHAB SYSTEM
Daytona Beach, FL
Sponsor: Southeast Sports Seminars
877-489-4949
SPORTS-SEMINARS.COM

FEB. 6-8
PARKER SEMINARS
Las Vegas
Sponsor: Parker Seminars
888-727-5338
PARKERSEMINARS.COM

FEB. 22-23
FAKTR REHAB SYSTEM
Charlotte, NC
Sponsor: Southeast Sports Seminars
877-489-4949
SPORTS-SEMINARS.COM

MARCH
MARCH 28-29
FAKTR REHAB SYSTEM
Kansas City, MO
Sponsor: Southeast Sports Seminars
877-489-4949
SPORTS-SEMINARS.COM

APRIL
APRIL 1-3
CEAS I ERGONOMIC ASSESSMENT 
CERTIFICATION WORKSHOP
San Bernardino, CA
Sponsor: The Back School of Atlanta
800-783-7536

THEBACKSCHOOL.NET 

APRIL 4-5
FAKTR REHAB SYSTEM
Davenport, IA
Sponsor: Southeast Sports Seminars
877-489-4949
SPORTS-SEMINARS.COM

APRIL 18-19
FAKTR REHAB SYSTEM
Dallas
Sponsor: Southeast Sports Seminars
877-489-4949
SPORTS-SEMINARS.COM

APRIL 24-25
CEAS I: ERGONOMICS – PRACTICAL 
APPLICATIONS CERTIFICATION 
PRACTICUM WORKSHOP
St. Augustine, FL
Sponsor: The Back School of Atlanta
800-783-7536
THEBACKSCHOOL.NET

APRIL 25-26
FAKTR REHAB SYSTEM
Nashville
Sponsor: Southeast Sports Seminars
877-489-4949
SPORTS-SEMINARS.COM

MAY
MAY 8-9
CEAS I ERGONOMICS ASSESSMENT 
CERTIFICATION WORKSHOP
Milwaukee (Big Bend), WI
Sponsor: The Back School of Atlanta
800-783-7536
THEBACKSCHOOL.NET

Introducing 
Ideal Light 
for 2020! 

• Healing  
• Anti-aging  
• Fat Loss
Brand new to 
the market 
with the most 
powerful 
Red Light 
Technology in its 
class.

Now with over 
5000 high-intensity 
German made LED 
Microchips operating 
at 190mW per microchip, 
more than twice the power of 
any other pad system.

Six pads that blanket the body 
along with a highly effective 
face mask.

Integrated Red and  
Near-Infrared wavelengths

Most reliable pad system — 
comes with a 3 year warranty

The only FDA registered pad 
system

Best in customer service and 
training

Call to find out more:
877-821-2300 

or visit us at 
www.ideallightnow.com

By LipoMelt Technologies
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Ready for the New Year?
And the Largest Source of Income for the first 5 months of 2020?

Wellness Disguised as Guaranteed Weight Loss
Who Else Wants to Help People With All These Things?

Weight Loss •  Anti-Aging • Neuropathy • Pain • Arthritis • Cellulite • Skin Tightening Recovery • Elite Athletic 
Performance • Inflammation • Nerve Regeneration • Brain Injuries • Wound Healing •  Scars • Stretch Mark Skin 

Tightening • Thyroid • Psoriasis • Acne Skin Blemishes • Wrinkles and more.

Starting with less than $2,000… I can show you how promoting Wellness in Disguise 
Helped Me Earn $456,418 CASH in 18 Months…in a town of just 60,000

My name is Dr. Jamie Fettig 
and I am a chiropractor. Like 
you, I wanted to help patients 
with as much as I could. But, I 
literally left practice
in 2005, because I was tired of 
people not wanting to change 
their lifestyle to be healthy. I 

became a chiro to help people become well, like 
my chiro did for me starting when I was 4 years old.

Fast forward to me graduating chiro college at 
23, going straight into my own practice, and six 
months after I had maxed out credit cards, was 
behind on bills and struggling to pay the rent, on 
the verge of filing bankruptcy.

Through some smart business advice I got things 
back on track before I walked away from a 7 figure 
a year practice out of frustration of people not 
wanting to change their lives to be healthy. Wanted 
me to do it all for them.

The problem with chiropractic is only 6% of 
people are ever likely to visit a chiropractor.

The Secret to making a LOT of money — is 
helping give people what THEY WANT. So what do 
people want??? All of the above, and more.
$61 billion spent on weight loss, $67 billion 
spent on Natural Anti-Aging in 2018.  That is 
what people want. Evidenced by they spend their 
money on it. Insurance doesn’t pay. But they have 
trouble doing it, even when they diet and exercise. 
Even people who do all the right things still have a 
problem area and will pay almost anything to get 
rid of it safely and naturally. Same with Anti-Aging

Then by a chance encounter, I came across a 
safe, natural and non-invasive fat loss and body 
contouring And went back into business with a 
friend.

While sceptical at first, I discovered the 
technology was backed up with numerous 
authoritative research papers and fully approved 
by the FDA.

Plus, it has been proven by over 1,000 scientific 
studies. And the best part was, I was able to
Teach People to be Well, in a way that ALSO 
helps them lose weight! And they actually made 
the lifestyle changes!! I couldn’t Believe it.

Following this, I developed a remarkable 
marketing system which quickly attracted 15-20 
people into my practice every month… each paying 
an average of $2,000 cash in full up front.

And I teach you this and give you everything you 
need to do the same.

PLUS — 75% of them later became wellness 
chiropractic patients. It was a dream come true. 

Having people come in, pay you $2,000, then sign 
up for wellness chiropractic, and making healthy 
lifestyle changes (all be it to lose weight).
This is not just weight loss, this is Laser Like Lipo 
for all the above. Because it is Laser like, and not 
actually laser, I could do it outside the scope of 
my chiropractic license and was able to use highly 
effective advertising techniques that made it easy 
to attract new clients.

Would you like to get your hands on 
EVERYTHING I used to make an extra $303,812 in 
the first year, including the marketing, office forms, 
scripts, procedural manuals, DVD’s for training, 
Audio CD’s etc… a virtual business in a box? Plus 
one year of hands on support?

Would you like to know how chiropractors from 
all over the USA (over 49 states and counting), 
Australia, South Africa and India have used this 
system to pay off the system within 30 days?

Would you like to stop missing out on the hidden 
profits in your practice and finally stop struggling to 
attract the next new patients?

… then you need this free report entitled 
“The Ultimate Patient Attraction System for 
Chiropractors” that reveals everything you need to 
know. For your free copy call 773-620-9500 or hop 
along to www.LaserFatLossBusiness.com.

Visit the website today to assure you get your 
copy and don’t miss out on this life changing 
opportunity.

“$102,000 in 
sales in the first 3 
weeks following 
Dr. Jamie’s step 
bystep system… 
It was absolutely 
a smart 
investment.”  
– Dr. Kmet  
– Anchorage, AK

So What is PhotoBIoModulation? 
Photobiomodulation therapy is a form of light 
therapy that utilizes non-ionizing light sources, 
including lasers, light emitting diodes and/or 
broadband light, in the visible and near-infrared 
electromagnetic spectrum. And when you combine 
light therapy with other therapies like chiropractic, 
various therapeutic device, lifestyle changes, 
detox programs, et al, the results can be close to 
miraculous.
How does light therapy do all of this? Light 
therapy is a photochemical effect, just as sunshine

causes melatonin to be released. Other colors, 
frequencies and powers cause different 
photochemical responses in the body. You can 
use different color lights and different powers, at 
different times, and help all of the above-listed 
conditions heal and/or improve  — based on 
scientific studies and real world results. For a long 
list of the studies, their results, and links to the full 
study, email me.
We all want to help patients heal, and 
Chiropractic is a great core system.
So what is Laser Like Lipo?
It is a Machine using LED Laser like lipo lights 
applied to the skin that causes the fat cells to open 
up and release their “fat”, which is the same thing 
that happens after exercise. Clients consistently 
lose 7-23 inches of fat from their body after 42 
days of treatments. With an AVERAGE of 12 inches 
or 2 dress or pant sizes gone in 42 days. Vevazz 
Delivers Body Contouring Treatments 2-3 Times 
Faster meaning 2-3 Times More Money.
Plus You Get 10 Times More Training And 
Support Than All Of My Competitors Combined 
– Guaranteed. PLUS: Vevazz System Comes With 
FOUR Important Money Back Guarantees 
Guarantee #1: Your Clients will Lose more than 
with any other system.
Simply use Vevazz in your office for 60 days and 
if you don’t think it works, send it back for a full 
refund. 
Guarantee #2: You’ll Make More Money than any 
other system.
If you follow the Vevazz Business System and don’t 
generate at least double the amount you invested 
in 6 months… I’ll refund your money no fine print.
Guarantee #3: Vevazz is the Best Priced Machine 
on the Market
Price Match Guarantee plus 5% extra against any 
competitor’s written price quote comparing apples 
to apples machines.
Guarantee #4: 60 Day Refund for Any Reason 
minus 15% restocking fee.
Take Our Laser Lipo Challenge!
We’ve created a special 28-point checklist and 
report outlining what to consider when buying a 
laser Like lipo machine. It draws on the most selling 
and clinical experience of anyone in the US and is 
totally unbiased and spin-free.

Don’t fall victim to the hype, sales pitches and 
empty promises of machines without guarantees. 
We are not just a machine, we are a complete 
turnkey system.

Visit www.LaserFatLossBusiness.com

ADVERTISEMENT
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MAY 9-10
FAKTR REHAB SYSTEM
Indianapolis
Sponsor: Southeast Sports Seminars
877-489-4949
SPORTS-SEMINARS.COM

MAY 30-31
FAKTR REHAB SYSTEM
Las Vegas
Sponsor: Southeast Sports Seminars
877-489-4949
SPORTS-SEMINARS.COM

JUNE
JUNE 6-7
FAKTR REHAB SYSTEM
St. Louis, MO
Sponsor: Southeast Sports Seminars
877-489-4949
SPORTS-SEMINARS.COM

JUNE 26-27
FAKTR REHAB SYSTEM
Toronto
Sponsor: Southeast Sports Seminars
877-489-4949
SPORTS-SEMINARS.COM

JUNE 26-27
FAKTR REHAB SYSTEM
Brisbane, Australia
Sponsor: Southeast Sports Seminars
877-489-4949
SPORTS-SEMINARS.COM

JUNE 27-28
FAKTR REHAB SYSTEM
Minneapolis
Sponsor: Southeast Sports Seminars
877-489-4949
SPORTS-SEMINARS.COM

JULY
JULY 25-26
FAKTR REHAB SYSTEM
Denver
Sponsor: Southeast Sports Seminars
877-489-4949
SPORTS-SEMINARS.COM

 
 

AUGUST
AUG. 8-9
FAKTR REHAB SYSTEM
San Jose, CA
Sponsor: Southeast Sports Seminars
877-489-4949
SPORTS-SEMINARS.COM

AUG. 27-28
CEAS I: ERGONOMICS ASSESSMENT 
CERTIFICATION WORKSHOP
Henderson, NV
Sponsor: The Back School of Atlanta
800-783-7536
THEBACKSCHOOL.NET

AUG. 27-28
CEAS I: ERGONOMICS 
ASSESSMENT CERTIFICATION
Honolulu
Sponsor: The Back School of Atlanta
800-783-7536
THEBACKSCHOOL.NET

SEPTEMBER
SEPT. 5-6
FAKTR REHAB SYSTEM
West Palm Beach, FL
Sponsor: Southeast Sports Seminars
877-489-4949
SPORTS-SEMINARS.COM

SEPT. 18-19
FAKTR REHAB SYSTEM
Milwaukee
Sponsor: Southeast Sports Seminars
877-489-4949
SPORTS-SEMINARS.COM

OCTOBER
OCT. 3-4
FAKTR REHAB SYSTEM
Houston
Sponsor: Southeast Sports Seminars
877-489-4949
SPORTS-SEMINARS.COM

OCT. 17-18
FAKTR REHAB SYSTEM
Seattle
Sponsor: Southeast Sports Seminars
877-489-4949
SPORTS-SEMINARS.COM

DATEBOOK

For the complete listing of events visit chiroeco.com/events.
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VISIT CHIROECO.COM/WEBINAR-LISTINGS

Watch Now ChiroEco.com/CellularMetabolism

Watch Now ChiroEco.com/RM-webinar

ARE YOU A VISUAL LEARNER?
EXPAND YOUR KNOWLEDGE WITH OUR WEBINARS

LLLT: DISCOVER THE MOST 
RESEARCHED AND VALIDATED 
MODATLITY OF MODERN TIME
SPEAKER: JEROME RERUCHA, DC, BX, 
CSCS, CHPS

Benefits of the Erchonia PL-Touch in 
a chiropractic practice = Maximize 
treatment protocols by treating the area 
of involvement (acute or chronic), central 
nervous system (spine/subluxations), safety 
pin cycle (brain), Merrick chart (visceral 
somatic/somatic visceral).

INTEGRATING 
REGENERATIVE MEDICINE 
INTO YOUR PRACTICE

Learn how ketosis 
works and how to 
achieve physiologic 
states of ketosis.

Learn the different kinds of stem cells 
in use in Regenerative Medicine and the 
importance of compliance.

SPEAKER:  
MIKE CARBERRY, 
DC

SPEAKER:
JAQUEL 
PATTERSON, 
ND MBA

ADVANCED CELLULAR 
METABOLISM – METOSIS AND 
METABOLIC FLEXIBILITY

SPEAKER:  
SHAYNE MORRIS, 
PHD MOLECULAR 
BIOLOGY, CNS

CBD TO SUPPORT PAIN AND 
INFLAMMATION, ADRENAL 
FATIGUE, AND ANXIETY 

SPEAKER:  
DR. CHRIS D. 
MELETIS, NP

Watch Now ChiroEco.com/LLLTwebinar

Watch Now ChiroEco.com/rts-ostinol

Sponsored by:

Sponsored by:

Sponsored by:

WATCH NOW!
ChiroEco.com/cbdpain/

In this informative webinar, Dr. Meletis will help 
separate the hype from the science, providing 
the understanding to help patients thrive. This 
webinar will provide clinicians critical insights 
and mechanism of action on how CBD and the 
endocannabinoid system help with pain,  
anxiety, adrenal support, and more.

BREATKTHROUGH IN 
REGENERATING BONE  
AND CARTILAGE TISSUE

In this webinar you’ll learn:
• Introduction to the principles  
  of “Osteoinduction”
• Epidemiology and pathology
• What is in bones that makes them regrow
• Overview of osteoinductive protein complex
   – Inflammatory modulating effects of BMPs
   – BMPs and stem cell signaling
   – Principles of bone and cartilage regeneration
• Literature review and clinical trials

BREAKTHROUGH IN STEM CELL 
ACTIVATION: THE FIRST ORAL 
PROTEIN COMPLEX FOR TISSUE 
REGENERATION

https://www.chiroeco.com/webinar-listings/


No Commitment 
& Full Support: 
• Complete instruction manual 
• Unlimited phone consulting 
• No contract, quit anytime

Only $199 
per month

Mention code CEMD2 
William Owens, DC  716-228-3847
Get your FREE Consultation Play 
Book & access to our podcast at: 
www.MDReferralProgram.com

Get PI Referrals from MD’s
for only $199.00 per Month!

Get your FREE consultation Play 
Book & access to our Podcast at: 
www.MDReferralProgram.com

825,447+ 
Referrals to DC’s in 47 states.

Be one of our doctors averaging 
22 NEW cases per month!

• MD Primary
• MD Specialists

• Hospitals
• Urgent Care

No Commitment & Full Support:
Complete Instruction Manual
Unlimited Phone Consulting
No Contract    Quit Anytime

Win through Clinical Excellence!

Mention the code

TACMD01
When calling 

William Owens, DC
716-228-3847

This program is designed for 
the doctor with NO TIME.  I 
am one of them and have 
been able to use the fun-
damentals taught in the 
MD Referral Program to 
generate referrals from 26 
different medical providers.  
They include 4 surgical of-
fices, 11 PCP offices, 7 pain management offic-
es, 1 (ENT) ear nose throat, 2 neurologists and 
1 endocrinologist.  This program is so powerful 
that I actually get referrals from an ENT and en-
docrinologist!  There are opportunities every-
where and MDs are looking to refer to the right 
chiropractor.  Dr. Bill Owens will help you to be-
come that chiropractor without changing your 
technique or philosophy.  Thanks Bill.

I have become a more pro-
fessional doctor and learned 
a great amount regarding 
working within the medical 
system.  Residents from one 
of our local medical teaching 
hospitals rotate through my 
office to experience Chiro-
practic on a first hand basis.  I 
have learned how to communicate with adminis-
trators and doctors in hospitals and practices and 
send and receive referrals regularly.  Dr. Bill Owens 
is one of the top instructors in our field.  If you want 
referrals from medical professionals, I recommend 
the MD Referral Program enthusiastically.

I just started using the MD Re-
ferral Program and focusing 
on communicating with the 
medical professionals in 
my community in a way that 
THEY understand.  I have 4 
PCP offices and 1 spine sur-
geon referring on a regular 
basis.  Understanding what 
their needs are and using the right vocabulary 
has been the missing link.  I highly recommend 
building your practice through medical referral 
for chiropractic care.  
Anyone can do this… Call Dr. Bill Owens. 

Be one of our doctors averaging 
22 NEW cases per month! 

Get PI 
Referrals 
from:
• MD Primary 
• MD Specialists 
• Hospitals 
• Urgent Care 

Looking for MD Referrals?

TESTIMONIAL
This program is designed for the doctor with NO TIME.  
I have been able to use the fundamentals taught to generate 
referrals from 26 different medical providers. They include 
four surgical offices, 11 PCP offices, seven pain management 
offices, one (ENT) ear nose throat, two neurologists and one 
endocrinologist. Dr. Bill Owens will help you to become that 
chiropractor without changing your technique or philosophy. 
Thanks Bill. 

–Kenneth Bahoora, DC – NV 

MARKETPLACE T O  P L A C E  A N  A D  C A L L  9 0 4 - 2 8 5 - 6 0 2 0

Become Certified 
in Functional Medicine

This Scientifically-Proven Training Program Will Help You:

Get outstanding clinical results using 
a proven system to methodically 
diagnose and treat chronic patients

Attract new patients who only want 
you to treat them

Reduce reliance on shrinking insurance 
payments in Functional Medicine

Our comprehensive 24/7 Online Training Program is convenient, 
practical, affordable, cost-effective, and best of all,

100% GUARANTEED!
clinicalrounds.com

or call 887-328-4035 for free details

P

P

P

G 
"" 

Heel Lift, Inc.® 
www.gwheellift.com 

1-800-23-LI FTS
Serving Healthcare Professionals and their Patients since 1967. 

A leg deficiency caused by hip or knee replacement, fracture 
or other lower extremity issue can diminish your clients' 
quality of life. Relief is as simple as lifting the heel to level the 
pelvis & 5th lumbar. For over 50 years G&W Heel Lift, Inc. 
has been supplying quality heel and foot lifts to treat these 
issues. Lifts are available in specific or adjustable heights. 
Other items include ValgusNarus wedges, ischial lifts, 
sprained ankle orthosis, leg inequality measurement pads 
and more. 

For details about all G&W Heel Lift products, 
visit our website, call or follow us on Facebook at: 

https://www.facebook.com/ gwheellift/ 

FREE WEBINAR REVEALS...

 
Dr. James Fedich, DC

Chiropractor, Coach,  
Speaker, & Podcast Host

REGISTER NOW      
www.add20NP.com

How to quickly and 
easily add an extra 20 
new patients a month to 
your practice without:

 1. Spinal screenings
 2. Facebook lead ads

Learn from a  
practicing  
chiropractor  
generating  
100 np a month.

Flourishing Chiropractic Office 
for Sale in Casa Grande, Arizona
30 year practice for sale, low overhead, 
three day work week, no Fridays or 
Saturdays and no screening. 

Equipment: Digital X-ray and two 
compression tables. Average collections 
for last three years is $408,000. This year’s 
projection is $480,000. 

Email Dr. Sean at drfit1@earthlink.net

NEOTICA CREME

Visit neoticacreme.com to set up your wholesale account.

Highly Effective External Analgesic Cream
Superior Relief of Muscular Aches

$78   for a dozen 60-gram tubes
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The average massage liability claim last year was $18,000.  
If the unthinkable were to happen make sure your business is 
covered with a policy from Massage Magazine Insurance Plus.

Only 

$159/year
Comprehensive insurance with 
Massage Mag includes: 

• Instant coverage and immediate certificate 

• $3 million in annual aggregate liability 
coverage

•  $2 million per year of product and 
completed operations coverage 

• $1000 of protection for damaged or 
stolen equipment 

• Free CEs to meet licensing requirements 

• Coverage for 350+ services, including hot 
stone, cupping, and aromatherapy 

• $25,000 identity protection plan

• Free Additional Insured on all policies

Get instant coverage in 3 minutes online: 

MassageMag.com/CECovered 
Talk to one of our licensed agents today: 

800-324-0077

Is your 

INTEGRATED PRACTICE
MASSAGE LIABILITY CLAIMS?
protected from

http://www.massagemag.com/cecovered


AIRFLEX II 
Air-controlled manual flexion and distraction 
with adjustable height, optional Auto-Flex, 
Air-Drops and Auto-Distraction.

Variable-Speed Motorized Flexion with lateral 
movement and optional manual drops.

Starts at $5350

Starts at $5495

Air-Drop AFT 
Variable-Speed Motorized Flexion with  
4 standard Air-Drops. Optl. Distraction

Air-Drop HA90C 
Chiropractic Drop Table with  

4 standard Air-Drops and Breakaway
Starts at $5895

HA90C 
Chiropractic Drop Table with  

4 optional Manual Drops
Starts at $2475

Starts at $8750

AFT

hill_back2basic_ad.indd   2 9/23/19   4:09 PM

https://hilllabs.com/


Air-Flex 
Air-controlled manual flexion 
and distraction with adjustable 
height, optional Auto-Flex,  
Air-Drops and Auto-Distraction.

Starts at $4795

HF54 Plus Hands-Free Ultrasound 
A better treatment with less staff time.
Includes Interferential, Premod, Russian, optional 
hand-held soundhead and light therapy.

only $2985

Hill IFC Interferential  
Four Channel Electro-Therapy  

with Premod, Russian and TENS.  
Treat two areas or two patients at the same time. 

only $995

See Video! 
HillLabs.com/hf54

New!

1-877-445-5020 • HillLabs.com

Deluxe Anatomotor $5495 
Roller Massage with Variable-Speed Long-Axis 
Traction. Proven and Effective. Cervical and Lumbar 
Spinal Traction, Roller Massage, Passive Range of 
Motion, Heat and Vibration

Anatomotor S/T  
$2450 

When Traction is not required, the Stationary-Top 
Anatomotor gives the same quality of massage 

and spinal mobilization in a 6’3” space with  
optional heat and vibration

Deluxe Anatomotor $5495 
Roller Massage with Variable-Speed Long-Axis 
Traction. Proven and Effective. Cervical and Lumbar 
Spinal Traction, Roller Massage, Passive Range of 
Motion, Heat and Vibration

Anatomotor S/T  
$2450 

When Traction is not required, the Stationary-Top 
Anatomotor gives the same quality of massage 

and spinal mobilization in a 6’3” space with  
optional heat and vibration

hill_back2basic_ad.indd   3 9/23/19   4:09 PM
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NOW IN 

Foot Levelers

Kiosk
The 

© 2019 Foot Levelers, Inc
www.FootLevelers.com
800.553.4860 

SPANISH

GET YOURS FREE!

Good for your practice and  
GREAT for the environment! 

Dr. Eric Luper  
of Menands, NY

“It’s great because the patients can scan themselves 
with easy-to-follow directions. Patients see it. They 
get right on. And they get very excited about it.  
I would highly recommend it!”

Dr. Philip Kogler  
of Monroe, WA

“While admittedly I was reluctant to purchase 
the Kiosk, I will say I have sold more Foot 
Levelers than I EVER have previously.  15 pairs 
(in a little more than a month).  I don’t think I 
have sold that many in the past 6 years.”

CE_KisokSpanish.indd   1 8/26/19   5:02 PM

https://www.footlevelers.com/


ADVERTISEMENT

SEE 
REVERSE 
FOR DETAILS

Simplify the Complex 
World of Billing
ChiroTouch is the all-in-one solution  
for the chiropractic practice from  
patient management to payments

ChiroEco_CoverTipThree_103119_ToProd_to.indd   1 10/31/19   3:09 PM

ADVERTISEMENT
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https://www.chirotouch.com/


BACK:
The light gray area

is usable space
7.875”w x 10.625”h

(same as trim)
Bleed size: 8.125”w x 10.875”h

(Bleed is .125” beyond trim, dark gray area)

Keep important elements .125” in from the trim to avoid 

accidental trimming (white dotted line)

Simplify The Complex 
World Of Billing

B I L L I N G  S O L U T I O N S

Get more while doing less. Smarter billing starts with ChiroTouch, 
helping you get paid faster minus the hassle.

CTPayments 
Accept payments any way, any time. 
Get back 10 hours per month when using 
CTPayments integrated features.

CTProBill 
Medical billing solution at your service. 
Get 15-30% revenue increase within the 
first 90 days of using CTProBill.

CTProClear 
Easily process claims and reduce denials. 
Get 98% acceptance rate with CTProClear, 
your seamlessly integrated clearinghouse.

LEARN MORE
Talk to your ChiroTouch specialist today

844-397-0222

ChiroTouch is the easy to use EHR practice 
management software trusted by 21,000 DCs.

ChiroTouch.com

ChiroEco_CoverTipThree_103119_ToProd_to.indd   2 10/31/19   3:09 PM
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Made to exacting standards, the NormaTec 
PULSE 2.0 Series Recovery System is 

designed to work for you and your patients. 

Improve clinical outcomes, increase patient 

satisfaction, promote retention rates, 

and grow your practice with NormaTec’s 

patented compression technology.

Email today to request a demo: 
ptchiro@normatecrecovery.com

SET YOUR PRATICE APART

NORMATECRECOVERY .COM

https://www.normatecrecovery.com/


Arkfeld Chiropractic is a chiropractic office in Michigan, focusing on enhancing neurological 
performance of the brain and spine. They offer a variety of therapies, including those found in 
professional sports medicine departments, to relieve pain, empower movement, and balance the 
nervous system. In addition to patients with chronic pain, musculoskeletal injuries, and stress and 
anxiety, Arkfeld Chiropractic treats a broad range of student athletes. 

Dr. Arkfeld’s background as a college athlete lead him to expand his practice to the local high school, 
functioning as the sports medicine provider for the football, basketball, and baseball teams. He 
purchased a NormaTec PULSE on the advice of an athletic trainer after first seeing it on the HBO Series 
Hard Knocks about the Los Angeles Rams. 

His student athlete patients responded very well to NormaTec compression massages and the service 
is in high demand. Using revenue from NormaTec sessions, Dr. Arkfeld paid off his NormaTec within six 
weeks and purchased a second unit to expand the service. The second system allowed him to double 
his NormaTec related income, and he has since added four more systems.

“You can’t get a massage that does the same thing as NormaTec because nobody can take and work 
those muscles as hard–so I don’t have to hire such therapists. It has been one of the best practice 
builders I have ever had in over 30 years.”

For insurance billing compliance in Michigan, a massage therapist would have to be an employee of 
the clinic, earning either an hourly salary or a percentage of massage revenues. From a purely financial 
standpoint, the ROI with NormaTec is much higher than hiring a massage therapist. Multiple units can 
be booked simultaneously at $25 per session, for up to $100 per hour in revenue and without any 
additional overhead. 

Because the NormaTec was so successful at helping his athletic patients with faster recovery, increased 
circulation, and injury rehab, Dr. Arkfeld decided to extend the service to treat other patients. The clinic 
started using NormaTec on patients with sciatica, diabetic neuropathy, ankle and knee sprains, spinal 
stenosis, and degenerative disc conditions. 

“I started using it on more of our patients, and we had really good clinical results. The patients 
absolutely loved it, and they were getting better in faster time.” 

ARKFELD
CHIROPRACTIC
& NormaTec Compression Therapy

The patients 
absolutely loved 
it, and they were 
getting better in 

faster time.”

Shorten
treatment

plans
while improving outcomes 
for certain symptoms and 

stressors 

$1,500
per week in revenue without

additional overhead

80% 
usage rate in returning patients

Up to

HIGHLIGHTS

JUNE 4, 2019

During this time, the practice grew rapidly and had to relocate from 
a 1,200 square foot clinic to a 2,600 square foot facility, which was 
designed to include a NormaTec Recovery Room. The Recovery Room 
is utilized by most of the clinic’s patients, including Medicare patients, 
workers comp cases, and local athletes. After moving into the larger 
building with the dedicated NormaTec Recovery Room, the clinic 
consistently posts NormaTec revenues of $1,000 to $1,500 per week.

“I typically see 25-30 patients per day. And I would say that there 
are only about 5 patients per day who do not get NormaTec. And 
our patients do not miss appointments when they know they are 
getting NormaTec. It really solidifies our treatment plans.”

The clinic does not do any advertising and instead relies on word 
of mouth and patient referrals to grow their volume. Local athletes 
looking for a competitive advantage and access to the same tools 
that they see the pros using come into Arkfeld Chiropractic to use 
NormaTec with their teammates. Other patients who find NormaTec 
beneficial for treating soreness in their joints and muscles, diabetic 
neuropathy pain, balance issues, and other spinal conditions refer 
their friends and family to come in and achieve similar relief. 

“And what these patients do is they go back and they tell their families 
and friends, and they just show up, and because I am the only one in 
the area who has NormaTec, it has separated me from all the other 
chiropractors. You don’t have to be involved in sports medicine even. 
If you want something that is going to get your patients better and be 
a practice builder that separates you from the competition, consider 
NormaTec.”

Arkfeld chiropractic charges for NormaTec sessions as a cash service. 
They have different programs that they run including membership to a 
discount medical network group, and a six week athletic performance 
program, both of which include NormaTec as one of the therapies. 
Patients can also book NormaTec sessions independently of other 
services at $1 per minute for an average of $20 per visit, or buy a 
package of five 20 minute sessions that comes with two additional 
free sessions for $125.

“Patients find value in the service and have no reluctance to pay cash 
for it. You can buy one unit and I’ll tell you, you’ll need a second unit 
pretty quick because there is going to be the demand. It is one of the 
best, if not the best, investments I ever made in the practice.”

CLINICAL EXAMPLE
Patient X presented to the clinic with severe lower back pain with 
radiation down the posterior right thigh to the calf muscle. The pain 
was increased with lumbar spine extension, right lateral, and right 
rotation active range of motion. The pain was also increased with 
coughing and sneezing. Orthopedic tests consisting of Bechterew’s, 
and Straight Leg Raise were positive on the right for both lumbar 
spine and radiating pain. Dermatome testing elicited hypoesthesia in 

https://www.normatecrecovery.com/
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During this time, the practice grew rapidly and had to relocate from 
a 1,200 square foot clinic to a 2,600 square foot facility, which was 
designed to include a NormaTec Recovery Room. The Recovery Room 
is utilized by most of the clinic’s patients, including Medicare patients, 
workers comp cases, and local athletes. After moving into the larger 
building with the dedicated NormaTec Recovery Room, the clinic 
consistently posts NormaTec revenues of $1,000 to $1,500 per week.

“I typically see 25-30 patients per day. And I would say that there 
are only about 5 patients per day who do not get NormaTec. And 
our patients do not miss appointments when they know they are 
getting NormaTec. It really solidifies our treatment plans.”

The clinic does not do any advertising and instead relies on word 
of mouth and patient referrals to grow their volume. Local athletes 
looking for a competitive advantage and access to the same tools 
that they see the pros using come into Arkfeld Chiropractic to use 
NormaTec with their teammates. Other patients who find NormaTec 
beneficial for treating soreness in their joints and muscles, diabetic 
neuropathy pain, balance issues, and other spinal conditions refer 
their friends and family to come in and achieve similar relief. 

“And what these patients do is they go back and they tell their families 
and friends, and they just show up, and because I am the only one in 
the area who has NormaTec, it has separated me from all the other 
chiropractors. You don’t have to be involved in sports medicine even. 
If you want something that is going to get your patients better and be 
a practice builder that separates you from the competition, consider 
NormaTec.”

Arkfeld chiropractic charges for NormaTec sessions as a cash service. 
They have different programs that they run including membership to a 
discount medical network group, and a six week athletic performance 
program, both of which include NormaTec as one of the therapies. 
Patients can also book NormaTec sessions independently of other 
services at $1 per minute for an average of $20 per visit, or buy a 
package of five 20 minute sessions that comes with two additional 
free sessions for $125.

“Patients find value in the service and have no reluctance to pay cash 
for it. You can buy one unit and I’ll tell you, you’ll need a second unit 
pretty quick because there is going to be the demand. It is one of the 
best, if not the best, investments I ever made in the practice.”

CLINICAL EXAMPLE
Patient X presented to the clinic with severe lower back pain with 
radiation down the posterior right thigh to the calf muscle. The pain 
was increased with lumbar spine extension, right lateral, and right 
rotation active range of motion. The pain was also increased with 
coughing and sneezing. Orthopedic tests consisting of Bechterew’s, 
and Straight Leg Raise were positive on the right for both lumbar 
spine and radiating pain. Dermatome testing elicited hypoesthesia in 
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the L5 and S1 dermatomes on the right, left were normal. The 
posterior tibialis and dorsalis pedis arteries on the right were 
diminished, the left side was normal.

The diagnosis was a lumbar disc herniation posterior lateral 
compressing the L5-S1 nerve roots causing radiculopathy. The 
patient stated they had been under a lot of stress recently, 
and his right foot was always cold. We place the patient on a 
treatment program of conservative chiropractic manipulations 
consisting of Cox Flexion-Distraction technique, with 30-minutes 
of BioWave stimulation to his lumbar spine, and 20-minutes of 
bilateral NormaTec leg sessions. This was the first patient the 
clinic implemented NormaTec into the treatment plan due to 
his subjective and objective findings. The treatment goal was 
to have 50% symptom and objective findings reduction within 
four-weeks. 

At the two-week mark, the sciatica was gone, the pulses in the 
right foot were back to normal. After four-weeks of treatment, 
the patient’s symptoms were completely resolved with respect 
to the lower back pain and right leg sciatica. In the past, 
patients with this presentation were anticipated to require 
three months of care. To have this patient asymptomatic within 
four-weeks was evidence that NormaTec should be part of the 
treatment plan for anyone presenting with these symptoms.
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NormaTec can help grow your practice, increase patient 
satisfaction, reduce your patients’ muscle pain and edema, 
and boost circulation and lymphatic return.

Email today to request a demo: ptchiro@normatecrecovery.com
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